big news story Re a SAVE MAIN STREET? 


of the ang one distributor’s 
NAED’s answer 
NEW-STYLE ——_—_—_—— beginning on page 37 
CONVENTION 


— now playing — 
pages 54-63 HANDLING COMPLAINTS — ae 
A SALESMAN’S JOB? WHAT YOU 


starts on page 42 CAN SELL TO 
PRINTING 
PLANTS 


starting on page 44 


pl ay! n 


new look in 
distributing plants: 


THE 
SPLIT-LEVEL 


MI’ Series Connectors* for simplified installation 


of Safety Mineral Insulated Cable 


Fewest Components... No Messy Compounds: 
No Maintenance ... No Wire Pulling! 


lr 
| Insulated cable installations by oftering 
APPLI TON M.I Series Connectors* 

» Style has only three brass components 


Knockout Style aly one! Simplitied 


rie 


your customers save money and speed 


es for easier installation eliminates 
mpound every time. Precision milled 
| solid brass fittings positively 


n threaded conduit hubs 
and acid fumes, and 

and aSSUICS POSITIVE 
In addition, the exira quality built into each 


APPLETON M I." Connector preserves the 


ency ot Mineral Insulated Cable and assures 
you of absolute reliability of pertormance. sts of sett tapping 
onnector Body, Neoprene 
Write tor Bulletin TMI-455 today. . Button and Sleeve Assembly 
and nventional Locknut 
*PATENT PENDING For installation in stee 
junction box knockouts 


Connector Body 
Safety M1. Cable / Safety M1. Cable 


i= 


Sold Exclusively Through Shend test Neoprene Sleeve and Connector Body Neoprene Sleeve and 
' Button Assembly Button Assembly 


STYLE 2 


7 Locknut 


Selected W holesalers STYLE 1 


APPLETON ELECTRIC COMPANY, 
1734 Wellington Avenue + Chicago 13, Illinois : 


Also Manufacturers of: 


Manesdie tron ST Series 
Undet Fitoogs brs Liquid Tight Connectors 


The Standard for Better Wiring 
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why retuse this helo when its Hime 
5 


you're expanding the problem is unusvolly difficult, he can draw on the 


You may need new fuses because . 
your equipment ... or adding new circuits or maybe experience of ECONOMY engineers who hove encoun 


your present fuses have been blowing too frequently tered every kind of fuse situation during the more than 


44 years of the company's history 


No motter what the reason, before you buy new fuses 


call your electrical wholesaler who carries ECONOMY 


FUSES especially if you're in doubt or hove an unusual Ask for the Complete Line Folder No. 3 
fuse problem. 
lf your electrical wholesaler is ovt of them, write to us or 
Your electrical wholesaler will advise you which ECON simply check the coupon below. Also check for catalogs 


OMY FUSE is best suited to your particular need. If or special bulletins you wont 


ECON 


dual-element fuses offer 
dual-protection 


es for every purpose 


tus 


ECONOMY FUSE & MANUFACTURING CO 


a few of the many other Economy Fuses and fuse accessc 


| INFORMATION COUPON | 
we 


Ka » NAME 


COMPANY NAME 


STREET ADDRESS | 
city ZONE STATE 


Renewoble earsite ruse 


For special Bulletins on any of these Check ond Mail This Coupon > 
ELECTRICAL WHOLESALERS... 


poe? EW Jirecting fuse tome y Be prer ed 
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LETTERS TO THE EDITOR 


Self-Service, Please 


Dear Sir 

We are very much interested in 
securing a copy of an article which 
appeared ELECTRICAL 
WHOLESALING. This article pertained 
to a self-service wholesale house being 
operated in Cumberland, Md. (“Tri- 
state s New Self-Selection Warehouse,” 
Dec., 1954, ¢ 52 

We would greatly appreciate it if 


recently in 


you could locate a copy of this par- 
ticular article and forward it to us 

C. B. RANDOLPH 
PRESIDENT 
PARKS & CO 
LONG BEACH, CALIF 


© Because of wide-spread reader in- 
terest m self-service type operations, 
ELECTRICAL WHOLESALING here lists 
several articles published on the sub- 
ject im recent years: “Success With 
Supplies Stores” June'53, p. 55; "Super 
Market Merchandising” July '53, p. 99, 
"Self-Service that Satishies’ Nov. '53, 
bp. 90; “Branching Out in Same City,’ 
Dec. '53, p. 46. 


Territory Extension 
Unprofitable? 
Dear Sir 

The first move a distributor makes 
when he begins to feel the bite of 
competition is to reach out for cus- 
tomers located a bit beyond his usual 


In Step 


ELECTRICAL WHOLESALING'S 
Business Index, on pages 25 
and 26 in this issue, has been 
revised to conform’ with 
changes made by the Bureau 
of the Census. Actually, the re- 
vision consists of dropping the 
“wiring supplies and construc- 
tion materials distributors” 
series from the National Pic- 
ture page and adding the “‘elec- 
trical appliances, electronic 
parts distributors” series to the 
Regional Analysis page. One 
thing you'll notice too is that 
the graphs are now bigger and 
easier to read. 


range. There is more than a little to 
be said for this practice. Often it will 
add new dollar volume at compara- 
tively small expense. Deliveries may 
already be going into a neighboring 
area and it can be argued that a slight 
extension of a truck's route will add 
little to present operating costs. Even 
if the added volume is not too profit- 
able, it can be said with a degree of 
accuracy that it will contribute some- 
thing toward overhead expenses, thus 
tending to reduce unit costs a bit. 
Those usually are the theories be- 


Continued on page 86 


Watch for These Special Reports... 


- « « COMING IN AUGUST: 


How one distributor is successfully 


QUALIFIED 
CONTRACTOR 


ADS LIKE THIS every month 
_.. plus DIRECT MAIL 


. plus PRODUCT SAMPLING 
explain and point out T&B 
product features. 


REMINDS your customers, thot 
T&B products are available 
only from you...our author- 


ized distributor. 


General Sales Monoger 


157 


selling electric heating equipment—cone type, glassheat panels, ceiling 
radiant and baseboard radiant—to new homes, to motels and for sup- ETTS CO 
plementary heat in commercial offices The THOMAS & B : 
Incorporated 
. ++ COMING IN SEPTEMBER: A big lighting section in two parts 
1) “A Certified Lighting Tale of Two Cities” will tell you how elec- 
trical distributors in Detroit and Cincinnati are helping to lay the 
groundwork for large commercial and industrial Certified Lighting pro- 
grams. It will give the facts on the distributor's role in this growing 
promotion plus an up-to-date roundup of progress reports on CLP 
results in cities where bureaus are presently in operation 
2) A Special Report on Residential Lighting—An_ interpretive, 
analytical reporting job on this problem product based on personal 
interviews with scores of leading distributors and their salesmen, as 
well as manufacturers 


- +» COMING IN OCTOBER: “The Electrical Distributor and the 
OEM MARKET’—a comprehensive and detailed special report on this 
highly controversial subject 
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one-piece, inter- 
nally - serrated 
heavy-gauge bronze 
. barrel tin-plated to 
resist corrosion — 
once staked on.., 
stays on. 


Catalog +PT60-M 


re | tough, brightly- 
colored transparent 
insulating cap — 

screws on easily over 


body ears... 
Catalog +PT6-M 


you can 
see the 
job's done right 


7 


Catalog + PT66-M 


the new T2.B 


brightly-colored transparent cap catches the 


eye .. . permits visual inspection of joint Catalog #WTI6! A TOOL KIT 


IN ONE MITT! 


e a better, permanent joint that won't relax its - 


e smaller, neater joints for crowded boxes and ~~ 
outlets 
e a better electrical joint at lowest possible in- 
stalled cost 


@ unique ear design locks parts together to pre- 
vent loosening of cap by vibration 


e wide range—approved for solid or stranded 


conductor combinations up to 3 — #12 AWG Vo install — qo TAB's now 


Max. | 
A-KON 
@ installs with standard Sta-Kon tools as well 
as new Sta-Kon plus Pliers PLUS 
. This new tool eliminates an extra tool to carry by com- wee 
° 4 bining a standard pair of electricians “side cutters” with 
Get this special a new-design, wide-range installing die for the PT66-M 
; : : and other A, B, and C series Sta-Kon connectors ( #22 
introducto y kit at to +10 AWG inclusive). oa 
your electrical distributor A top-quality tool, it is forged of carbon vanadium 
Catalog #PK2 steel . has specially-shaped, blue plastic-cushioned 
handles for working comfort. ¥ 
U 
LOOK FOR THIS SIGN — ; 
Pat. Pending 4 
| 
3 IT’S THE MARK OF AN AUTHORIZED T & B DISTRIBUTOR 
The compiete line of T&B fittings for conductors and raceways is sold only 
by recognized electrical wholesalers. It's our way of assuring you the service 
and savings of a friendly local source. Cali him for all your electrical needs. 
1-Sta-Kon plus Pliers 
100 PT66-M wire joints THE THOMAS & BETTS CO. 
in this attractive INCORPORATED 
and useful plastic box only $6 90 20 Butler Street + Elizabeth 1, New Jersey 
Thomas & Betts Ltd., Montreal, P.Q., Conede 


thy: 
ay & 
ay 
{ 
| - a-Kon wire joint 
(Se : 


s are occurring in policies relating t° 
the dis f many items, including electrical equipment. 
There 18 4 growin dency to by-pass distributors, a trend 


with which we are ord. We suggest that distributors 
can best comba 


+ this tren nsisting ° performing all 
functions which logically are their responsibility: With this 


in mind, let's talk about consigned stocks. 


We don't pelieve that consigned stocks have any place in the 


distribution of equipment such as ours. For isn't it true 

that when 4 supplier consigns stock, he may get the idea of 
assuming other distributor functions 45 well? Isn't it equally 
true that following this line of reasoning, he could eliminate 


the distributor altogether? 


Another point to keep in mind--consigned stocks reduce capital 
us encouraging competition from firms which 
might not othe in a position to properly finance their 
own operations - other point--with any consigned stock 
there must of necessity be the chore of frequent reports which 
can be time-consuming and laborious, +o say the least. 


requirements, th 


We're against consigned stocking for the same reason we're 
opposed to local stocking bY manufacturers. Both break UP the 
equitable division of responsibility which generates teamwork 


and coordinated progress: 


+H 


Yours very truly, 


SQUARE D COMPANY 


soot 


w.H. nger, Manager 
Merchandise Sales & Advertising 


“wa T au +-+4-+ 4 
| 
COMPAN 
sQuARE 
uUIPME 
erect 
o 
— 
5 
| 
; 
TT 
T 
- 
+14 
+ 
TT 
— 
ii 
/ 
= 
WHY : mbw 
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GEORGE GANZENMULLER, Editor 


GEORGE D. FARLEY, Managing Editor 
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DURWARD HUMES, 4 

ROBERT S. BUSH, A 

THOMAS M. CASSIDY, News Edit ; 

R. COLLURA, a a Print Order This Issue: 11,779 

HOWARD J EMERSON 5 

HARRY PHILLIPS, Art Direct 

BRYANT. ke. M “Survival Through Modernization” Reber 37 
Mg Washington é 

D. M. KEEZER, t f 7 narte How Rockland Electric helps merchants fight shopping center competition 

J. F. McPARTLAND, 7 


Three Hours In the Life of a Traveling Sales Manager ..... 40 
How Englewood's Eddie Annixter makes a fast, thorough check of Gary branch. 


Handling Complaints—A Saleman’s Job? Winston N. Coburn 42 


Here's one distributor sales manager's answer to that thorny question. 


C. B. SHAW, Advertising Sales Manager 


A. B. CONKLIN, New 
Brings you up to date on what you can sell to: The Printing Markot ; 

S. A. JONES, 

CHARLES F. MINOR, Jr., 

R. R. REAM, Split-Level House ....... Hames 


Harrisburg's Fluorescent Supply is set to sell lighting from a new building. 


R.A. HUBLEY, 
EDWARD P. GARDNER, ? 
JOHN W. OTTERSON, 
KNOX BOURNE, Los Angele 
W. D. LANIER, Atlonto, Ge 
JAMES CASH, Dollos. Tex Strictly New-Style 


The Salesman’s Technical Notes . .5. McPartiand, W. J. Nevek 52 
Subject this month: Rectifiers. 


YOU AND THE LAW 


HERE'S WHAT THEY SAID. . 


CONVENTIONEERS CAUGHT BY EW'S CAMERAS 


A ten-page, personalized report to you on NAED's 47th annua! convention 


Bigger Show Coming This Year 
JULY, 1955 VOL. 36, No 7 That's how the EEWA-sponsored 3rd National! Electrica! industries show on 


A Spreading Nationa! Blight 


Lagging Public Construction— 


Publication Office, 
deiphio 23, Pa 


1309 Noble Street, Philo 


DEPARTMENTS 


Letters to the Editor 2 


Whet's Happening in Washington 33 


New Products 7 News for the Industry 83 

BSCRIPTIONS. Adare Top of the News Chuckle of the Month 8s 

West 4 1st New York 36, N.Y. Allow of beast Business Index .25 and 26 Calender of Events 132 igs 
Times and Trends 31 New Products You Con Use 144 


Next Month: A case study on selling electric heating 


@ Member ABC and ABP @ 
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PERMANENT-MOLD 


Cast Connectors 


FOR 
POSITIVE 
INSTALLATIONS 


APPLICATION: 


Catalog number 722V for armored cable and flexible 
steel conduit. Catalog number 759 for non-metallic 
cable. 


PRODUCT DETAIL: 


The armored cable connector embodies conventional 
offset chamber design; the screw has a large head 
for easier tightening. 


The contour of the clamp on the non-metallic cable 
connector conforms to the curve of the body of the 
fitting, to insure a positive hold on the cable. The 
deep indentation on the clamp makes the fitting 
adaptable to a wide range of cable types. 


Both connectors are reinforced at thé cable entrance 
end for extra strength. 


SIZE: 


Connectors are standard trade size %”, for 4” 
threaded hub or knockout. 


% Here is another Midwest development in providing quality 
fittings. “Quality” is just a condensed way of saying: “Getting the 
total job done—right—with the most inexpensive combination of 
material and man hours.” Engineering and producing quality fit- 
tings to meet the highest standards of electrical wiring installations, 
is our objective at Midwest. 


MANUFACTURERS OF ELECTRICAL WIRING PRODUCTS 


1639 W. WALNUT STREET 


Chicage 12, Ulinais 


rz 


NEW PRODUCTS 


Switches 

Murray Manufacturing 
Brooklyn 16, N. Y. 
Type “G” safety switches come in sizes 
from 30 to 200 amps. Switches are 


Corp., 


fusible, single-throw, side operated 
with visible knife-blade construction 
Solderless lugs. Safety-sized load carry- 
ing parts are said to provide ample 
contact area with a safety factor well 
able in both “on” and “off” positions, 


and have complete rating information 


beyond rated loads. Switches are seal- 


on metal name plate 


Receptacle 

The Slater Electric & Mfg. Co., 
Inc., Woodside, Long Island, N. Y. 
Twenty-ampere, 250-volt, grounding 
type receptacle has extra wiring room 
in the outlet box. It can be used in 
single-phase with a separate ground 
and in three-phase wiring, or it can be 
used in single-phase and grounded to 
the yoke. The wire can be wrapped 
around the screw or it can be back 


wired 


Industrial Fixtures 

Leadlight Fixture Co., Oakland, 
Calif. 
Upward-component “Plantliter”  fix- 
tures have slotted reflectors. They are 
for use in factories and warehouses, in 
new of existing structures. They may 
be joined in continuous runs, may be 
suspended on chains, conduit rods, rods 
and aligners, or flush on ceiling. The 
fixtures are shipped completely wired 
with ballasts. 


Air Conditioner 

Hotpoint Co., 5600 W. Taylor 
Ave., Chicago 44, IIL 
Pushbutton, #4 hp. air conditioner is 
capable of cooling 430 sq. ft. of room 
space and fits any type of window, says 
the manufacturer. Unit measures 22 in 
high, 1544 in. wide and 21 in. deep 
Manufacturer also claims the unit 


weighs 100 Ibs. less than comparable 


+4 hp. models 
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Circuit Protectors 

Mechanical Products, Inc., Jack- 
son, Mich. 
Cord-end circuit protectors are for 
household electrical appliances. The 
MP-452” is 
against damage due to overloading and 


designed to guard 
short circuits. For use on 3 to 10 am 
pere circuits In case of an interrup 
tion, service can normally be re 
stored within ten seconds by pressing 
the reset button, yet it is trip free, ac- 
cording to the manufacturer. It w 


not maintain a circuit that has not 
been cleared. The same reset buzzer 
warns the user (when tripping 1s per 
sistent) that a service check-up is 


necessary 


Junction Boxes 
Revere Electric Mfg. Co., Chicago 
40, Il. 


Explosion-proof junction boxes come 
in curb type and flush type. The curb 
type (illustrated) is designed tor 
mounting into concrete curbing and is 
said to make it possible to pull circuits 
to a point on the curb within an ex 
plosive area for distribution. The flush 
type is for any flat surface and mounts 
flush in the concrete. The boxes con 
form to Class I, group D, and Class II 
groups E, F and G, of the National 
Electrical Code 


Portable Cords 
Anaconda Wire and Cable Co., 
New York 17, N. Y. 


Line of portable cords includes a “Se 
curityfiex” cord, industrial cord and 
service cord. The “Securityflex” cord 
is for unusually severe applications 
where cords are exposed to abrasion 
crushing, impact, shock, moisture, oils 
grease and acids. It is said to be espe- 
cially adaptable to industrial appli 
cations and meets the requirements 
of the Federal Bureau of Mines and 
Pennsylvania Department of Mines for 


use in mines. The service cord is for 
on ppliances, omece equipment, 


tools and trouble lights. “Se- 


f is available in type SO, 
heavy duty 600-volc, and type SJO, 


ight duty, 300-vole 


Wire Stripper 
Ideal Industries, Inc., Sycamore, 


An improved hand-type stripper is 


said to have 60 per cent more strength 
hrough new “I” beam handles 
and greater holdu i p wer in itS ws 
It sts ps wide \ ety of sizes and 
ypes of wire \ ht squeeze of the 
handles strips wure and bare up 
to full 7& inch. Release the handles, 
remove the stripped wire and the 
jaws snap back into position ready for 
the next cut. Stripper is called the 


Stripmaster 


Air Conditioner 
The Mitchell Manufacturing Co., 
Chicago, Hl. 


Flush-mounted 2-hp. room air condi 


tioner is claimed to be the highest 
capacity window unit ever made 
Model is designed for use in rooms 
from 1,000 to 1 1) sq. ft. in floor 
space. The unit is th me size as the 

i hp. n ls and is inter 
¢ } with the 


Reflectors 
Sylvania Electric Products Inc., 
New York 19, N. Y. 
Porcelain enameled reflectors are for 
gh bay mercury vapor or incandescent 
Ings an nec k 


Lamp fitt: 


modat¢ incan 


cy 
= 
: 
4 
ok 
ae 
rescent jamps and 100-watt high or 
low-pressure mercury vapor lamps. A PS 
twin mounting bracket is available 
a The lip edges are turned and rolled to Ve 
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America’s foremost electrical appliance 
manufacturers use CORNISH as standard 
equipment... why don’t YOU? 


Heavy duty © 


extension cord sets 


for Washing Machines, 
Refrigerators, Hedge Trimmers, 
Portable Tools, 
Fans, 


Small Motors , 
Electric Lawn Mowers, 


and Business Machines 


Gluttons for punishment! Husky cords in standard lengths; inte 
gral molded-on components. Female connector has double 
contact blades, insuring perfect connection. Moisture- and strain- 


proof. 15- to 100-ft. 16/2 and 18/2 


»usehold 
cords ... cord sets 


for long, trouble-free service 


4 with Electric Mixers, 
Toasters, Table Appliances 
\) 
UY) Vacuum Cleaners, etc 
Sturdy counterparts of the husky CORNISH cord sets 


used as original equipment by foremost manufacturers 


GLUTTONS FOR PUNISHMENT! 


Industrial 
extension cord sets 


| | 


for all types of Portable 
Devices used in Construction 


Work, Manufacturing, Industrial 
Plants, Agriculture and Shipyards 


ALL-RUBBER components built to 


withstand crushing loods and impacts too severe for 


less rugged equipment. Both male and female com- 
ponents integral moided-on, waterproof, strain-resistant. Unequalled for 
yeomon service where the going is ROUGH. 25-, 50- and 100-ft. lengths 
—16/2, 14/2 and 12/2 type S—both 2- ond 3-wire. 


Support your local 


ADEQUATE 


WIRING BUREAU 
| Program... 


CORNISH WIRE COMPANY, inc. 


50 Church Street 


@ ATLANTA @BOSTON 
@ DALLAS DENVER @ DETROIT KANSAS 
PITTSOURGH @ ROCHESTER @ST 


@ CHARLOTTE 


New York 7, fi. 


@cHIcaco @CINCINNAT CLEVELAND 


@LOS ANGELES MINNEAPOLIS @ PHILADELPHIA 
LOUIS @SAN FRANCISCO @SEATTLE 
@ Stock 


GLUTTONS for PUNISHMENT 
‘CORNISH 
Is 
cb 7 
—~ 4 
types SVO, SIO and SO) j | 
— \ a 
= 
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provide adequate stiffening. Units are Lamp Changer Head NEW PRODUCTS 
said to be particularly adaptable for McGill Manufacturing Co.. Inc.. 

use in foundries, machine shops, power y ilparaiso, Ind c 


plants, railroad shops 
Designated “155-C", the lamp changer 
Service Equipment head is built especially for the R52, &@ eee 


General Electric Co., Trumbull 500-watt lamp. This lamp is used in én ~— 
Components dept., Plainville, Conn. gh-bay reflector lighting I 1 un — 


tlexible bbe vered metal iwers 
Fuse puller devices are designed to ‘ = 
serve as mr le low are held xe her ne DV a COL 
> ct mete, i cicectrica 5 
: ; spring. The fingers slip over the lamp Industrial Fixture 
distribution equipment in residential, 5 
it for removal or installation Smithcraft Lighting Division, 


and 


r commercial, light industrial and farm 


applications. The new devices will have amp changer head 1s iw Chelsea, Mass. 

as many as four fuse pullers includ fi standard lamp changer pole mad Low brightness, even and diffuse ! 
q ing main puller) and up to 20 plug °% “ remponery fer in Hve-foot, inter lumination, are said to be the features 

fuse branch circuits. They are rated for ~* langeable sections of a diffused industrial unit. Claimed 

120-240 volt, a.c., single-phase, three Tape co be free from glare or “hot spot re 

wire service. All are U.L. listed. Main Permacel Tape Corp. New flections, nit is also said to be 

lug ratings, of either 60 or 100 am- Brunswick, N. J. suited where W polished, plate 

peres, are claimed to make the line shiny surfaces is done. The unit may 

adaptable for nearly all service en Plastic cape <7 marketed in — utter be n imred i angles or other 

trance applications — me lors. The ten colors, — ng up ingles as well as conventionally 

the line of “Texcel 33,” were designed 


Anchor so that any two c lors selected blend Mine Lights 
Rawlplug Co., New York, N. Y. with each other. Line is individually American Mine Supply Co., Pitts 


One-piece, heavy duty, double-ended packaged with cebophane burgh 19, Pa. 
uorescent mint ghts are Circular 


plete anchors combined in one. When s tures for non-gaseous mines. The "M 


the internal sup i. units have the following specication 


ports collapse thereby expanding or 


masonry anchor for bolts is two com- ‘ 


the anchor is caulke 


jamming the lead throughout the hol 


with great force, even if the hole ts 


irregular or oversized. The zinc collar 


at either end prevent the lead from 


creeping” on caulking impact and 


der vibration in use. It can be 


Switch 
The Wadsworth Electric Mig 
Co., Inc., Covington, Ky 


either way in the hole thus preventins 


any possibility of misapplications 


4 


YY a 2 The Thomas & Betts Co., Eliza ' ct. A ble w f wi ! 
, beth, N. J. hubs. Size D sures in, Gee; 


Self-insulated connectors are for ter in. wide 


[ } | Val 
minating armored cable and fexipk ble On Ww ivall 


onduit ( Greenfield The fittings are bl Bort wircl ire 


available in all conduit sizes tron have knife Diack nd are single throw 
SS > ‘ in. to 3 in., both straight and 90 . 
< Heating Panel 
~ ~ 7% ingie types Ihe insulated throat built 
Berko Electric Manufacturing 
Corp., Queens Village, N. Y 


nto each fitting reduces wire pulling 
Staple Gun 
effort as 00 per cent, says the 
Arrow Fastener Co., Inc., Brook- 
2 manufacturer Higtl it} n glass he 
lyn 12, N. Y. 


New rounded edge on staple ejection rr ; mod 
channel has »een engineered to assure The Pyle-National Co., Chicago 4-5, The model “H¢ nits 
full, accurate penetration of the staple 51, Hl for use in rooms where more than on 
: into wood, according to the manufac Explosion-proot floodlight is for ( n need pr n for 
turer. This feature is said to enable 1, group C and D hazardous locations wall-mounted thermostat ner The 
the user to tilt the staple gun to proper Designed for use in aircraft main built ree power input ee 
position so that the gun will not recoil nance rcraft refueling perati 
thus preventing the staple from shoot well as for emergency lighting at re Only « e-job work required 
ing out. The rounded edge decreases fineries, distillation plants and plants f he 
the depth of the groove thereby in where zard. Aluminun f n ‘ nt 
suring a tighter hold the cable tr face 
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S 
— S volts, ac, with watt fluorescen 
ae 
Sx Built-in safety switch cuts off curren 
when prot plexij ver is re 
Miniature type D ) amp., general 
ne 


America’s foremost electrical appliance 
manufacturers use CORNISH as standard 


equipment ...why don’t YOU? 


Heavy duty © 
extension cord sets 


for Washing Machines, 
Refrigerators, Hedge Trimmers, 
Portable Tools, 
Fans, 


Small Motors , 
Electric Lawn Mowers, 


and Business Machines 


Gluttons for punishment! Husky cords in standard lengths; inte 
double 
contact blades, insuring perfect connection. Moisture- and strain 


proof. 15- to 100-ft. 16/2 and 18/2 


gral molded-on components. Female connector has 


Household © 
cords ... cord sets 


for long, trouble-free service 


with Electric Mixers, 
Toasters, Table Appliances 
\) 
5 a) Vacuum Cleaners, etc 


Sturdy counterparts of the husky CORNISH cord sets 
used as original equipment by foremost manufacturers 


GLUTTONS FOR PUNISHMENT! 


50 Church Street 


@ ATLANTA @BOSTON BRIDGEPORT 
@ DALLAS DENVER @ DETROIT KANSAS 
= 

PITTSBURGH @ ROCHESTER @ 5ST 


CORNISH WIRE COMPANY, inc. 


@ Stock 


Industrial 
extension cord sets} 


for all types of Portable 
Devices used in Construction 


Work, Manufacturing, Industrial 
Plants, Agriculture and Shipyards 


ALL-RUBBER components built to 


withstand crushing loads and impacts too severe for 


less rugged equipment. Both male and femole com- 
ponents integral molded-on, waterproof, strain-resistant. Unequailed for 
yeoman service where the going is ROUGH. 25-, 50- and 100-ft. lengths 
—16/2, 14/2 and 12/2 type S—both 2- and 3-wire. 


ADEQUATE 
WIRING BUREAU 
Program .,, 


New York 7, fi. ¥. 


@CHICAGO) «@CINCINNAT! CLEVELAND 
>» ANGELES MINNEAPOLIS @ PHILADELPHIA 


@SAN FRANCISCO @ SEATTLE 
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provide adequate stiffening. Units 


said to be particularly a laptat le tor 


Lamp Changer Head NEW PRODUCTS 


McGill Manufacturing Co., Inc., 
Valparaiso, Ind. 


use in foundries, machine shops, power 


plants, railroad shops. 


Designated C’, the lamp changer 


Service Equipment head is built for the R & ——~ 
General Electric Co., Trumbull 500-wart is us , 
~ 
Components dept., Plainville, Conn. —high-bay g. 
4] 
exible bhe ered n lic finger 
Fuse puller devices are designed 
serve as complete, iow cost clectrica 
; | spring. The fingers slip over the lamp Industrial Fixture 
distribution equipment in residential D 
ind grip it for rem ll Or installation rhting ivision, 
commercial, light industrial and farm put mithcrate Lig 5 
Tr 1 he lamp changer head is used wit N 
applications. The new devices will have me Chelsea, Mass 
as Many as four fuse pullers nciud le standard lamp Changer pok Low rightness. eve n tiff use 
hw manu rer ty fix rer 
ing main puller) and up to 20 plug pry imination, are sa be the feature 
fuse branch circuits. They are rated for ‘ geable sections of a dittused ind ( med 
120-240 volt, a.c., single-phase, three Tape be free from 4 ot spot r 
Wit ll ar listed ons, tl mit 1s said to b 
wire service. All are U.L. liste Main Permacel Corp., New 
lug ting ) ith 60 or 100 am 
lug ratings, of canes of I am Brunswick, N. J. I I 
peres, are claimed to make the line rs y surfa done. The 
adaptable for nearly all service en pe he é rele r 
or } lor 
trance applications Col Phe ten colors, mah nei ‘ 
he ine of Texcel were designed 


Anchor so that any two c lors sele ted blend Mine Lights 
Rawlplug Co., New York, N. Y. with each other. Line is individually American Mine Supply Co., Pitts 


One-piece, heavy-duty, double-ended | ickaged with cellopt iné wrap pri burgh 19, Pa. 

masonry anchor for bolts is two com iS aN ole in | re circular fi 
plete anchors combine in one. When he M 
the anchor is caulked, the internal suy ae nits have following specifi 

ports collapse thereby expanding or 

jamming the lead throughout the hol ae = vol f ‘ 


with great torce, even if the 


irregular or oversized. The zinc coll 


at either end prevent the ik 1 rror 


creeping” on caulking impact and 


der vibration in use. It can be 


Switch 
The Wadsworth Electric Mig 
Co., Inc., Covington, Ky 


either way in the hole thus prevent 


any possibility of misapp 


Connectors 
The Thomas & Betts Co., Eliza oe withow 
beth, N. J ses 234 in, dees 


Selr-insul 


y The ins cheoar bake Panel 

Staple Gun Corp., Queens Village, N. Y 
Arrow Fastener Co., Inc., Brook liant glass heating 

lyn 12, N. Y. 

Floodlight 


channel has been engineered to assure | 


full, accurate penetration of the staple 51, Hl for nt i more tl ne 


New rounded edge on staple ejection 


5 preventing 


out. The rounded edge decreas finer listillation plant 
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ew RLM Sted fications for: 


NEW RLM SPECIFICATIONS 
BRING YOU BENEFITS 
LIKE THESE: 


INCREASED UP WAI u GHT 
AXIN UM BRIGH TNES' 
DING ANGLES 
IGHER RE FA cTOR: 


ut V Greater Safety from Electrical 
CAI PTIVE LATCHING ING Devict Hazards 


GROUNDED BA ALLAST MOUNTING 
CHA for SLIDING HANGERS 
TOs REVISED LAME SPACING 
1). IMPROVE LAMPHOLDERS 


VACENTIRE UNIT RUST-PROOFEL 


V Greater Brightness Control 
V More Seeing Comfort 

V Less Lamp Glare 

V More Light for the Money 


Vv Greater Ease of Maintenance 


V Easier, Less Costly Installation 


V Less “Trapped” Light 


V Easier, Safer Lamp Removal 
and Replacement 


V Longer Life 


Here’s what these 12 ADVANCEMENTS in the 
NEW RLM SPECIFICATIONS 


mean to you in terms of BETTER INDUSTRIAL LIGHTING 


The better lighting advantages listed 
above, highlight the many benefits that 
are yours as a result of the newly- 
established 1955 RLM Specifications for 
incandescent and fluorescent lighting 
units. With the ever-increasing impor- 
tance of the right quality and quantity 
of light for greater efficiency in today’s 
highly competitive industrial produc. 
tion, the selection of the proper lighting 
equipment becomes more important 
than ever. That is why these new 1955 
RLM Specifications are more valuable 
than any set of industrial lighting speci- 


fications published during the RLM 


Standards 35-year history. That is the 
reason, too, why you benefit in more 
ways than ever before when you specifiy 
lighting units certified to carry the RLM 
Label. Today’s RLM-labeled incandescent 
and fluorescent lighting equipment is 
made to the latest approved standards 
of illuminating engineering, to assure 
you of getting more light for your money 
now and for years to come. The newly- 
added specifications reflect American 
Industry’s changing requirements for 


better light. That means not only higher 


footcandle levels, but also greater eye 
comfort...through greater brightness 
control. These, and many other advanced 
illuminating engineering principles are 
behind every RLM Label on every RLM- 
certified lighting unit. For a complete 
set of the new RLM Specifications, as 
well as other up-to-date lighting data, 
send for your free copy of the RLM 
Specifications Book. 


Address your request to RLM Standards 


Institute, 326 West Madison Street, 
Suite 817, Chicago 6, Illinois. 
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TOP OF THE NEWS... . and its significance to you 


Blasts TVA 


Loan limit authority 
increased 


Should expand instead 
of retrench 


Higher costs mean still 
higher prices 


Can’t lose on this one 


May well be 1956 
campaign issue 


Just a touch 


Not up to expectations 
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TVA, foremost Federal power project, was denounced as a work of “deceit 
and subterfuge” at the closing session of the 23rd annual convention of the 
Edison Electric Institute held in Los Angeles. L. V. Sutton president 

Carolina Power and Light Co., Raleigh, N. C., said that TVA was con 


ceived as a “yardstick” for public utility charges although there never 


had been any real belief that it could be self-supy ng. He contended 
that its total return on the government's investmet vel years, has 
been less than 75 per cent of the $120 million appr priated for it this 


year alone. The News For The Industry page reports on the EEI convention 


The Small Business Administration would be extended for two years until 


June 30, 1957, under a bill recently passed by S« e. Among orhe 
things, the bill would also increase the loan limit of the administration 
trom $150,000 to $250,000, and enable tt make loans to distressed 


small business in drought areas 


Wholesale electrical distributors are retrenching at a time when the market 
demands expansion, says Arthur W. Hooper, executive director of the 
NAED. The present economy, he states cates that it is a time when 


more investment should be pla ed in the full-functionin wholesale trade 


channel in order to strengthen it. Mr. Hooper declares that, “future econo 
mics and emhciencies are going t\ nad na smootn-flowins hinancially 
healthy trade channel from the manutacturer—through the wholesale dis 
tributor to the user His remarks ire further mpit 1 on page Ys 


Higher prices for appliances are certain to follow reé nt wave pacts, even 


though these pacts are confined to the a ind ry right now. Ranges 
refrigerators, washing machines, all will { more next year because 
manufacturers say theyll have to pass alon; e of ther her wage 
and material costs to consumers. The auto makers are 1 ' 
crease prices on their cars but markups are in 1 rds for t 1956 lines 


Officials seem to be umanimous as regards the rise in the use of electricity 


and electric products in the next five to ten years. They differ only as to 
the percentage of the increase. Sylvania Electric Vice Pr lent, Frank | 
Healy says that the current annual consumption ft more than 400 
billion kilowatt hours—will go up 100 per ce I Harold Quinton 
Edison Electric Institute president, says | tric power industry's capac 
ity—over 103 million kilowatts at the end of i expected to in 
crease 44 per cent by 1959. Page 100 d SSCS tf happy situation aps 


A proposed TVA plant near Fulton, Tens tur low montl 


in Congress The proposed plant was to have provided additonal 


because the Dixon-Yates project might remain in litis til roo late 
for it to be effective in making up the energy shortage ised by Atom« 
Energy Commission drains. The House rejected move by wn 
Appropriations Committee to prevent the | ling of t ion lines 
to feed private energy to TVA The issue 1 ! y a role im next year 


elections—public vs. private power control 


A device was unveiled last month by G.E. which, when : rporated in a 


portable lamp, enables a person to turn the lamp on or off by t hing 
convenient part of the lamp. No pri re required, only nract of the 
fingertips against the lamp. T} ‘ m of met 
parts is expected oO de int falls f Di my 
Color television has failed to reach production and sales forecasts rd 
ing to Gien McDaniel pr ne Ele le 


vision Manufacturers Assn. However, many manufact rs believe th 


next autumn will definitely see ats pswing in color TV set productior 
Sales are sti practi all neglig Dit 
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RoMarine-RoPrene oMarir rene eigh 1 sr diameters 
ntrance ss well as ike it ideal ' 1 rm ther metal raceway 


etween buildings installations 


You can cut cable 


Full-Color Movie Tells Dramatic Story 
of Cable ¢ Casie Patuway or Power 
A 45-mim lm in sound and 
color, 16mn ivailable for show- 
ings to techni personnel. Write Rome 
Cable Corporation, Rome, New York, 
tor bookings 
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RoMarine-RoPrene is easy to pull in 
Pe Genes anholes and conduit of duct runs 
12 


July, 


RoMarine-RoPrene is all-resistant to the effect 
as in the case of this Fort Worth. Texas. Inter 


Yes, it is true that in the long run it 
often costs less to buv the best. Ro 
Marine-RoPrene power distribution 
cable proves it It has an enviabl per 
formance record. In construction. it 
combines high quality RoMarine 
heat- and moisture-resistant rubber 
insulation, with the ruggedness of Ro 
Prene (Neoprene) sheath. Economy 
results not only from its de pe ndabili 
tv but from its versatility. as well 
RoMarine-RoPrene is one cable that 
can be installed aerially in ducts and 
conduits, buried directh earth or 
in runs combining all three Widely 
iccepted for power-distribution cir 
cuits, there are many instances where 
it becomes a money-saving building 
wire. It costs but little more than the 
cheape st vet more than makes up 
the difference with long lite ind ele 
trical stability 


How vou save 
( ompared with cables having metal] 
lic coverings, RoMarine-RoPrene 
makes these economies possibl 
e Lower original purchase cost 
e Savings through reduced inventor 
Lower replacement ¢ 
. Le ss termination and pic mig 


expense with rewe#»r accessories 
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buri 


itional 


Generally recommended for 600 


al directly in earth 


Airport installation 


You gel these advantages: 
Exceptionally long service life 


Ease of terminating and splicing 


Light weight and smaller d 


No fibrous or other coverings to 


deteriorate 


Immunity to the effects of 
elect lysis COTTOSION ind 
temperature extremes 

High resistance to oils. acids 
ilkalies, moisture, abrasion 


flame and weather 
W here you can use 


RoMarine-RoPrene 


rvice, RoMarine-RoPrene is ice 


multiplicit plication 


It Costs Less 
to Buy the Best 


costs with this premium cable 


hameters 


for rural electrification, airport wiring 
ind residential services 
sp ip] roved by | 

derwritet Laboratories. Inc. as 
USE for underground service en 
trance 

It is approved by Civil Aeronautics 
Administration for airport wiring 
vhen CAA Specification L-824, with 
[ype A insulation, applies 

It has been proved i uperior prod 
uct for general purpose wiring and 


except unde circumstance ot the 
Nati i] Electrical Code. can be un 
hesitatingly recommended for 75° 


It will pay vou to check into the 


econom ind erviceability of Ro 
Marine-RoPrene power distribution 

ible Detailed peciication inal 
prices are vurs tor the asking. Writs 
or phone today for Bulletin RR-2 


ROME CABLE 
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electrical utilities, in industrial plants ae 
TORRANCE CALIF ORMIA 
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7 SAN FRANCISCO 


has 28 
venice 
ation to serve you 
re taffed with 
thoroughly 

steel 
whether you 


igstown District 


oul 


Atlanta 1, Ga 
1310 Healey Building 
Phone Walnut 5920 
3oston 16. Mass 
250 Stuart Street 
Phone Liberty 2-5855 
Buffalo 2, N. Y 
1508 Liberty Bank Bldg. 
Phone Washington 6270 
Chicago 2 
111 W 


Illinois 
Washington Street 
Phone Franklin 2-5470 


Cincinnati 2, Ohio 
1302 Carew Tower 
Phone Main 1424 
Cleveland 13, Ohio 
2400 Terminal Tower Bldg 
Phone Main 1-2605 


Columbus 15, Ohio 
2850 Le Veque Lincoln Tower 
Phone Capitol 4-7211 


THE YOUNGSTOWN SHEET AND TUBE COMPANY 


General Offices: Stambaugh Building . - 


men 
and are 
requirements 
write, 


OE 


OENVER 7 


TUL 


DALLA 


HOU 


district sales 
ntly located through- 


quickly 

who know the steel 

qualified to help you 
You can get quick 

wire or phone your 

Sales Office. 


KANSAS CiTY 


MILWAUKEE 7 2» 
‘ 
CHICAGO 

S MOINES 
INDIANAPOLIS 7 


» _ CINCINNATI 
ST LOUIS 
= 


» 


2» 


> 


ston 


NEW 
ORLEANS 


DISTRICT SALES OFFICES 


Dallas 2, Texas 
1602 First Nat'l. Bank Bldg 


Phone Riverside 9538 


Denver 2, Colorado 
814 Continental Oil Bldg 


Phone Main 3-2283 


Des Moines 9, lowa 
437 Insurance Exchange 
Bldg 


Phone 3-1265 


Detroit 2, Michigan 
926 Fisher Bldg 
Phone Trinity 5-58 
Grand Rapids 2, Michigan 
604 Michigan Nat'l. Bank 
Bldg 


Phone 9-4291 


Houston 2, Texas 
1350 Esperson Bldg 


Phone Fairfax 1325 


Indianapolis 4, Indiana 
520 Circle Tower 


Phone Melrose 2-3461 


Kansas City 6, Mo. 
1222 Commerce Bldg. 
Phone Victor 5837 


Los Angeles 15, Calif. 
714 W. Olympic Blvd 
Phone Prospect 7581 


Milwaukee 3, Wisc. 
2110 Wisconsin Tower 
Phone Broadway 1-5148 


Minneapolis 2, Minn. 
1050 Baker Bldg. 
Phone ATlantic 2970 


New Orleans 12, La. 
520 Whitney Bldg 
Phone Raymond 0153 
New York 36, New York 
500 Fifth Avenue 
Phone Lackawanna 4-4340 


Philadelphia 2, Pa 
1502 Girard Trust Bldg 
Phone Rittenhouse 6-9830 


16 


re 
CLEVELAND 


FOR SERVICE 


FFALO 


= _ PHILADELPHIA 
COLUMBUS 


a 
NEW YORK 


WASHINGTON 


Pittsburgh 22, Pa. 
Two Gateway Center 
Phone Atlantic 1-2350 


St. Louis 3, Mo. 
611 Shell Bldg 
Phone Geneva 6-1223 


San Francisco 5, Calif. 
55 New Montgomery Street 
Phone Garfield 1-6544 


Seattle 4, Washington 
457 Central Bldg. 
Phone Main 6420 


Tulsa 3, Oklahoma 
1305 Philtower Bldg. 
Phone 54-4634 


Washington 5, D.C. 
27 Bowen Building 
Phone Republic 7-2340 


Youngstown 1, Ohio 
505 Stambaugh Building 
Phone Riverside 7-0771 


Manufacturers of 


Carbon, Alley and Yoloy Steel 


Youngstown 1, Ohio 


Plants: Youngstown, Ohio; Struthers, Ohio: Indiana Harbor, Indiana 


SHEETS - STRIP - PLATES - STANDARD PIPE - LINE PIPE - OIL COUNTRY TUBULAR GOODS - CONDUIT AND EMT - 
MECHANICAL TUBING COLD FINISHED BARS HOT ROLLED BARS - BAR SHAPES - WIRE - HOT ROLLED 
RODS COKE TIN PLATE ELECTROLYTIC TIN PLATE RAILROAD TRACK SPIKES MINE ROOF BOLTS 
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LEAD IN ADVANTAGES THAT LEAD TO SALES 


Your customers, contractors and maintenance men, like to buy and install A-H Type “RA” Starters 
Their small size, light weight and straight-thru wiring make for easy, fast and profitable installations 
And on special applications . . . large or small . . . the assistance of qualified A-H Field Engineers 
is available through you, the A-H distributor, to solve the contractor's toughest contro! problems 
A-H warehouses from coast to coast carry ample stocks to insure prompt delivery of Type “RA 

Starters in sizes 0 through 5 in standard and special purpose housings 


Mail coupon for free folder ‘The Big Story” which gives more detailed information. 


ARROW -HART / INDUSTRIAL CONTROL DIVISION ew 
INDUSTRIAL CONTROL DIVISION THE ARROW-HART & HEGEMAN EL! O 
103 HAWTHORN ST., HARTFORD 6, CONN. 103 HAWTHORN STREET, HARTFORD 6, CONN 


Please send my copy of “The Big Story” which tells why A-H “RA 
OFFICES, SALES ENGINEERS AND WAREHOUSES IN Magnetic Storters ore the logica! choice for my plant 

ATLANTA DALLAS MINNEAPOLIS SAN FRANCISCO NAME 

BOSTON DETROIT NEW YORK . . POSITION 

CHICAGO HOUSTON PHILADELPHIA HAVANA, CUBA - 

CINCINNATI LOS ANGELES PITTSBURGH TORONTO, CANADA COMPANY 

CLEVELAND MILWAUKEE ST. LOUIS LONDON, ENGLAND apennes 


MOTOR CONTROLS WIRING DEVICES 
Quality ENCLOSED SWITCHES APPLIANCE SWITCHES ove — 
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I-T-E Molded Case Circuit Breakers 
Offer You These Extra Values 


1. Enclosed terminals. Provide maximum safety to per- 2. External instantaneous trip adjustment. Accessible 

sonnel. yet permit ease of cable connection. All 600 v a-c from front of breaker. Adjustment can be changed to desired 

-<d 1-T-E molded case breakers have enclosed line and setting after breaker is installed without removing cover or 
terminals. disrupting service 


3. Greater terminal clearance. I-T-E molded case breakers 4. Plug in mounting. |I-T-E molded case breakers can be 
are designed on multiple 144” pole centers to provide maxi- readily equipped with tulip clip adaptors and molded mount- 
mum phase to phase spacings and reduce electrical leakage ing block for maximum flexibility when changing an@ 


clearance problems installing breakers 


I's 


5. A complete line. |-T-E manufactures a complete line of commercial, Navy and maritim | T E 
molded case circuit breakers 10 through 600 amp, 600 v a-c, 250 v d-c. All are available =e 


various special features and in all types of individual enclosures CIRCUIT BREAKER 
| COMPANY 
Contact your I-T-E representative or authorized distributor for the Speedfax 


Catalog—containing complete information on all I-T-E circuit breakers and Small Air Circuit Breaker 
enclosures. Or, if more convenient, write Small Air Circuit Breaker Division, Division 


1-T-E Circuit Breaker Company, 19th and Hamilton Streets, Philadelphia 30, Pa 
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MOE 


TO SERVE YOU BETTER! 
TO MEET THE EVER INCREASING DEMAND! 


New Kentucky Factory Boosts Total 
to 4 Strategically Located Plants 


This new modern plant located at Hopkinsville, Ky., represents a pledge to all 
Moe Light Distributors—no matter how fast the demand for Moe Light fixtures 
continues to increase, production will keep pace with demand . . . Quality wil! 

be maintained. Quality has helped make Moe Light the leading home lighting 
manufacturer. Furthermore, Moe Light, because of their new facilities will speed-up 


service to Moe Light distributors. 


National advertising and local promotion, which has helped make Moe Light one 
of your fastest moving, most profitable lines, will continue at an all-time high. 


MOE Light Continues Design and Sales Leadership 


Sales success is no accident. Look at the new Moe Light Line .. . the new Moe 


Light catalog. The up-to-date styling, and down-to-earth values together with 


the wide variety and complete selection meet every market demand. No wonder 


contractors everywhere agree .. . the Moe Light Line to them means easier 


sales, faster turnover, bigger profits. 


MOE Gu ORIGINATORS OF 


Fort Atkinson, Wisconsin INSPIRATION-LIGHTING! 


(Division of THOMAS INDUSTRIES INC.) 
In Conode. 140! The Queentwoy, Toronto 14, Ontorio, Conode 
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To help you sell U. S. Electrical Wires and Cables, 
these are working with you and for you 


S A DISTRIBUTOR or wholesaler of U.S. Elec- 
trical Wires and Cables, you are backed up 
in your sales efforts not only by the prestige 

of the United States Rubber Company name, but 
also by advertising which penetrates into every 
field. 

Electrical, railroad, utilities, municipal, mining 
and other industrial publications month after month 
carry the advertising story of U.S. Electrical Wires 
and Cables. Hundreds of advertisements of other 
“U.S.” products, appearing in newspapers, con- 


RUBBER 


ELECTRICAL WIRE AND CABLE DEPARTMENT + ROCKEFELLER CENTER, 


July, 1955—ELECTRICAL WHOLESALING 


sumer and industrial magazines, radio and TV, 
hammer home constantly the quality and perform- 
ance of “U.S.” Your customers are U.S. Rubber 
conscious before you start. 

And behind all this are “U.S.” factories, labora- 
tories, rubber plantations, experimental stations— 
working day after day to develop the finest products 
possible, and to develop new types of wires and 
cables to meet the advancing demand of industry. 

A good product, an all-embracing advertising 


campaign—these are working for you and with you. 


COMPANY 


NEW YORK 20, 
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.latest addition to the brilliant new 
MILLER MERCHANDISE LINE 


— i.) 
- 
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Designed to meet the most exacting require- 
ments for beauty, efficiency and ease of instal- 
lation, this new packaged fluorescent Troffer 
adds an important new dimension to the 
MILLER MERCHANDISE LINE. Despite the typ- 
ical Miller quality built into this handsome 
fixture, it is priced surprisingly low! Ideal for 
over-the-counter trade, it has broad applica- 
tion in stores, offices, schools and institutions 
—and is particularly adaptable for residential 
installation. See unusual features at right. 


THE SUBURBAN 


844 


THE MILLER COMPANY 
GENERAL OFFICES, MERIDEN, CONN. 
FACTORIES: Utica, Ohio — Meriden, Conn. 
in Canada: Curtis Lighting of Canada Ltd., Toronto 


NO OTHER TROFFER OFFERS 
ALL THESE MAJOR FEATURES: 


© Extremely shallow in depth — only 442”! Fits in 5” recess 


© Individually packed — complete with lay-in enclosures: — 
one-piece Plastic Louver — one-piece Lucite® Diamond — or 
one-piece Corrugated Plastic 


@ Integral side flanges and easily-attachable end flanges 
included with troffer 


© Supplied with adjustable Hanger Brackets and Universal 
Furring Clips for simplified mounting to wood joists or metal 
furring 


© 20-gauge steel throughout — yet weighs only half as much 
as ordinary troffers 


AND LOOK AT THESE ADDITIONAL FEATURES 


@ 2-Lamp Rapid Start Only 

@ Troffers easily installed in continuous rows 

@ Bonderized metal, finished in hot-sprayed baked white enamel 
@ Simplified external leveling adjustment 

@ Diagonal slots for outlet box mounting 

@ Bonderite, UL recessed fixture and AFL-IBEW Labels 

@ ETL Certified HPF Ballast readily accessible for easy maintenance* 


“LPF availabie for residential & other installations where HPF is not required 


A striking success from the moment it was 
introduced just a short time ago, the new 
MILLER MERCHANDISE LINE is revitalizing the 
lighting business. Individually packaged and 
factory-stocked for immediate shipment, this 
new Miller line offers electrical distributors 
maximum sales on a minimum stock invest- 
ment. Distributors who are determined to 
make a legitimate profit on the sale of light- 
ing fixtures will be more than a little interest- 
ed in the MILLER Prorit PLEDGE — an out- 
standing feature of the MILLER MERCHANDISE 
LINE. Write us today for all the facts. 
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ONE OF THE THINGS you can always count on 
is that Roebling wires and cables are packaged 
with extra care...safely protected against all 
ordinary hazards in transit and storage. Wrappings 
and cartons are of top quality materials; outstand- 


ingly rugged and durable. Reels have reinforced 


plied heads that far exceed IPCEA specifications 


for both strength and rigidity. 

Importantly, too, Roebling has taken special 
pains to furnish big, easy-to-read labels for every 
box, coil and reel. Identification of each wire and 


cable type and size is instant and positive... ex- 
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ROEPLASTIC 
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ROEPLASTIK 


Rote ASTiC 
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perience shows that warehousemen are saved a 
lot of time and trouble. 


ROEBLING’S DISTRIBUTOR POLICY in- 
cludes supplying highest quality wires and cables 


for every purpose... maintenance of strategical 
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sources of supply giving technical assistance to 
wholesalers and their customers...maintenance of a 
continuous and effective advertising program di 
rected to the entire electrical field. Write for 
information about the possibility of Roebling rep 


resentation in your territory 
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New 20” Floodlight, Type 20175 
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PYLE-NATIONAL Enclosed Cast Aluminum 


Pictured above is a night view of the Wrigley Building, 
Chicago, one of the early installatons of Pyle-National! flood- 
lighting. The original lights are still on the job even after 
having been loaned to the Navy during the war. When rein- 
stalled, total cost of replacement parts was less than $2.00! 


This is a remarkable example of the long-range economy 
and efficiency you can expect from high quality enclosed 
aluminum floodlights. 


Fourteen models to serve every need. 


WATER-TIGHT 
DIRT-TIGHT 
e CORROSION-PROOF 
e HIGH EFFICIENCY 
e LOW MAINTENANCE 


Literature furnished on request 


THE PYLE-NATIONAL COMPANY 


WHERE QUALITY IS TRADITIONAL 
1352 North Kostner Avenue, Chicago 51, Illinois 
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Business Index: NATIONAL PICTURE 


1947-49=100% 


Electrical Equipment and Supplies Distributors 


1953 


1947- 49=100% — 


Apr. 1955 Mar. 1955 Apr. 1954 Apr. 1953 
139 119 136 
Inventories... /46 136 141 155 


CHANGE 
Apr. 1952 1955 from 1954 
118 +-6 
154 


—1947-49=100% 
Electrical Appliances, Electronics Parts Distributors 


1947-49=100% 


INDEX 
Apr. 1955 Mar. 1955 Apr. 1954 Apr. 1953 
104 120 109 124 
Inventories... !42 132 149 175 


% CHANGE 


Apr. 1952 1955 from 1954 


100 +-5 
164 


SOURCE: 8ureau of the Census. May-June projection is by this publication. Per cent change in sales 


months of 1955 from four months of 1954 
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Business Index: REGIONAL ANALYSIS 


ELECTRICAL GOODS WHOLESALERS Sales 
APRIL 1955 change 


From From 1955 From From 
Mar Apr. From Mar. Apr. 
1954 1955 1954 


NEW ENGLAND 


Electrical equipment and 


supplies distributors — § — 3 — 7 + 5 +-13 


Electrical appliances, electronic 


parts distributors —2! 17 — 2 +-22 


MIDULE ATLANTIC 


Electrical equipment 
supplies distributors 


Electrical appliances, electronic 


parts distributors 


EAST NORTH CENTRAL 


Electrical equipment and 


supplies distributors — 7 — 4 3 0 


Electrical appliances, electronic 


parts distributors 15 l a 3 +14 


WEST NORTH CENTRAI 


Electrical equipment 


Sin f ler supplies distributors 


} Electrical appliances, electronic 


parts distributors 18 9 | +11 +18 


SOUTH ATLANTIC 


Electrical equipment and 
} supplies distributors 0 +23 +12 + 3 +1 


Electrical appliances, electronic 


parts distributors P 8 3 Lg +11 + 3 


EAST SOUTH CENTRAL 


J \ x Electrical equipment and 


supplies distributors 5 19 2 4.29 


Electrical appliances, electronic 


parts distributors 9 12 +10 + 5 —20 


WEST SOUTH CENTRAL 


Electrical equipment and 


supplies distributors 2 +16 +-21 +10 


Electrical appliances, electronic 
parts distributors | - 4 + 7 +. 3 — | 


MOUNTAIN 


Electrical equipment and 


supplies distributors +H +27 6 +10 +13 


Electrical appliances, electronic 
parts distributors n.a. 4. n.a. 


PACIFIC 


Electrical equipment and 


} supplies distributors +23 +. +9 


Electrical appliances, electronic 
} parts distributors 10 8 + 9 +10 —3 
* 4 months 1955 from 4 months |954 Source: Bureau of the Census 
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our custo 


l Elec ctric 


cet NE Sherarduct 


RIGID STEEL CONDUIT 
Easy bending and fast installation go hand in hand. That's why so LIFE-TIME CORROSION PROTECTION 


many cost conscious contractors prefer National Electric Sherarduct 
rigid steel conduit. They’ve found the gradual heating and cooling EASY FISHING 
of NE’s Sherardizing process of dry galvanizing normalizes the metal © 
in an annealing-like process that assures easier working, forming 
and bending on the job. r ZINC PROTECTED THREADS 
And they like other Sherarduct features as well. For example: . 
EASY FISHING .. . In addition to a smooth inside surface, STRONG COUPLINGS 
Sherarduct’s accurately cut threads let conduit ends butt inside the e 
coupling . . . eliminate gaps that interfere with easy fishing. 
LIFETIME PROTECTION AGAINST CORROSION . . . The THOROUGH GROUNDING 
Sherardizing process that alloys zinc with the conduit wall, plus a ° 
baked-on Shera-enamel coating fortifies Sherarduct against rust and EASY BENDING 
corrosion for life. All surfaces, including the hill and valley of every 
thread, are securely protected against corrosion. 
Write for a free copy of our Sherarduct facts book. You'll see why 
Sherardizing makes Sherarduct ‘‘galvanized conduit at its best.” Listed by Underwriters’ Laboratories, Inc 


Sherarduct is galvanized conduit at its best 


Sherardizing is galvanizing at its best 


MATIONAL ELECTRIC 
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National Electric Products 


PITTSBURGH, PA 


10 Warehouses ¢ 36 Sales Offices 


3 Plants e 
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s compact, light-weight 


yance Series 
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design recognized 
tandard 
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ng industry 


Adva 
as light 


of revolution- 
BY THE by Advance lamp ballast. 


WORLD'S LARGEST MANUFACTURER 
DEVOTED 10 TWE PRODUCTION OF 


FLUORESCENT LAMP BALLASTS 


Cable pre CE <° 


“ADTRANS” FORM 
2950 N. WESTERN AVENUE, CHICAGO is. ILLINOIS, U.S.A. | 
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Lead-Lag slimline lamp ballast desig®- 

CBM N Improved Series — Sequence slimline 

CERTIFIED) ballast design created by Advance 

Uf 

; 
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Wholesale Price Index for 62 Electrical Products 


Product (1947-49100) May 1955 


Copper Wire, bare. Unit: pound 155.3 
Building Wire, type R. Unit: M feet Vt7. 
Non-metallic Sheathed Cable. Unit: M feet 97.8 
Varnished Cambric Cable. Unit: M feet 150.7 

115.4 


Flexible Cord, type SJ. Unit: M’ feet 


Lighting Panelboard, fuse type. Unit: each 115.4 

Lighting Panelboard, circuit breaker type. Unit: each 122.4 

Safety Switch, 2 Pole, type A, 250 volts. Unit: each 145.7 

Safety Switch, 3 Pole, type C, 575 volts. Unit: each 140.2 

Air circuit breaker, 250 volts. Unit: each 142.3 

, Power Panel, fuse type, 250 volts. Unit: each 120.3 
127.5 


Power Panel, circuit breaker type. Unit: each 
Motor Control, a.c., 25-30 hp., 400-440 volts, combination starting switch. Unit: each 145.6 


Motor Control, a.c., 25-30 hp., 220 volts. Unit: each 137.4 
Motor Control, a.c., 50 hp., 440 volts. Unit: each 146.5 
Motor Control, a.c., 75 hp., 440 volts. Unit: each 138.1 
Motor Control, d.c., 10 hp., 239 volts. Unit: each 153.2 
Renewable Cartridge Fuse, 250 volts. Unit: each 115.7 
Non-renewable Cartridge Fuse, 600 volts. Unit: each 121.4 
Plug Fuses, 125 volts, non-renewable. Unit: each 105.3 


Motor, d.c., 1/6 hp., 115 volts. Unit: each 142.8 
Motor, a.c., 1/4 hp., 110-115 volts. Unit: each 108.2 
Motor, a.c., 1/2 hp., 220-240 volts. Unit: each 09.6 
Motor, a.c., polyphase, induction, 3 hp., open sleeve bearing. Unit: each 118.8 
Motor, a.c., polyphase, induction, 3 hp., ball bearing. Unit: each 124.8 
Motor, a.c., polyphase, induction, 10 hp., open sleeve bearing. Unit: each 123.8 
Motor, a.c., polyphase, induction, 10 hp., ball bearing. Unit: each 127.8 
Motor, d.c., 5 hp. Unit: each ; 141.6 


Fan, under 12 inches. Unit: each 113.0 
Fan, propeller type, 24-30 in. wheel diameter, direct connected. Unit: each 143.3 


Drill, production line, 1/4 in. Unit: each 115.6 


Drill, production line, 1/2 in. Unit: each 109.5 
Saw, production line, 6-8 in. Unit: each 100.6 
Pliers, 6-in., long nose. Unit: each 164.1 


110, 115, 120 and 125 volts. Inside-frosted. Unit: each 147.2 


Lamp, 60-watt 


each 140.5 
122.4 
122.9 


Distribution Transformer, 15 kva. Unit 
Distribution Transformer, 45-50 kva. Unit: each 
Dry Type Transformer, 15 kva. Unit: each 


Dry Cell Battery, flashlight, type D. Unit: each 149.3 
Dry Cell Battery, portable radio ''B" pack 67 1/2 volts. Unit: each 123.4 
Dry Cell Battery, general purpose. No. 6 type | 1/2 volts. Unit: each 140.1 


Voltmeter, portable type, 3 | /2-6 1/2 inches. 0-300 volts. Unit: each 164.8 
Ammeter, portable type, 4-6 |/2 inches. Unit: each 157.5 
Watt-meter, for instrument transformer, | 10-150 volts. Unit: each 138.1 


Toaster, automatic, ‘pop-up.’ Unit: each 107.1 
Iron, under 4 pounds. Unit: each 104.6 


Cooking range, standard size. Unit: each 102.2 


Washing Machine, nonautomatic, wringer type. Unit: each 106.5 
Washing Machine, automatic. Unit: each 100.3 
lroner, table model. Unit: each 1143 
lroner, portable model. Unit: each 144.3 
Vacuum Cleaner, upright. Unit: each 109.3 
Vacuum Cleaner, tank. Unit: each 107.6 
Refrigerator, capacity 7.4-9.5 cubic feet and over. Unit: each 100.8 
Home Freezer Chest, 8-12.4 cubic feet. Unit: each 989 


Water Heater, 52 gallon tank, 230 volt a.c. Unit: each 104.7 


86.9 


Radio, table mode! Unit: each 


Radio, console model, radio-phonograph combination. Unit: each 978 
Radio, portable model. Unit: each 88.3 
Television, table model. Unit: each 69.2 
Television, console model. Unit: each 68.3 


Radio-television-phonograph combination. Unit: each 73.5 
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Source Bureau of Labor Stofist 


Apr. 1955 May 1954 
155.3 132.8 
115.7 92.1 
96.8 78.1 
149.4 145.4 
115.4 113.4 
115.4 115.4 
122.4 122.4 
145.7 145.7 
140.2 140.2 
142.3 142.3 
120.3 22.0 
127.5 126.8 
456 145.6 
137.4 137.4 
146.5 146.5 
138.1 138.! 
153.2 153.2 
110.4 110.4 
115.6 115.6 
102.5 101.1 
141.4 141.4 
107.2 112.7 
109.6 114.4 
118.8 122.7 
124.8 129.6 
123.8 129.1 
127.8 135 
141.6 140.1 


115.6 
it.5 107.0 
00.6 103.7 
164 164.1 


147.2 136.9 
140.5 130.5 
122.4 125.5 
122.9 122.8 


149.3 149.3 
123.4 118.1 
140.1 140.! 


164.8 156.3 
157.5 123.2 
138.1 138.1 


107.3 108.0 
104.6 108.7 


101.5 105.1 

106.5 107.1 

100.3 102.5 

1143 1165 

102.0 

109.3 108.0 

107.6 108.9 

104.0 106.4 

98.9 106.8 

104.7 107.2 

86.9 88.2 

88.3 93.( 
68.3 13.6 
68.4 38 
73.5 16.5 


it 

3.0 110.4 

143.3 143.6 

wane 
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the 
Sad case of 
Professor Dunkle 


OR... »-».-WHO WANTS TO REPLACE HIM? 


Dunkle taught Economics in Room 10 for twenty-six years. 
After five years, he had a definite squint. On his 
twentieth anniversary, he asked boldly for softer lights 


and more of them. But the school was ‘“economizing”’. 


Room 10 wore the air of a tomb. Dunkle's eye trouble 


forced him to draw the blinds against the sun, and the 


lights were so high up they did nothing but shine brightly 


at the ceiling. Students who sometimes awakened saw 


only spots before their eyes 


Finally, poor Dunkle had to resign, seven years before 


his time — a victim of poor lighting 


At the last Board meeting, everyone osked—** WHOM 


can we get to teach in Dunkle's room? 
They have since discovered the answer: NOBODY! 


MAKE : AYS HAPPY DAYS iN YOUR 


Write for name of your nearest Gutt 


He'll help you work out o plan. 


ha 


THE EDWIN F.GUTH COMPANY | 


TRUSTED name in lighting since 1902 
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TIMES and TRENDS 


The Convention—Some Observations 


What stands out most about the 47th Annual Convention of the Nationa! 


Association of Electrical Distributors is the fact that it was such a resounding 


success. In conversations with the editors of ELECTRICAL WHOLESALING 


hundreds of distributor delegates expressed their enthusiasm for the conventior 


itself and the program charted for the association. Only two groups seem« 


glum: the major appliance distributors, who lost their division (but who sti 


had a foot in the door) and the manufacturers’ agents, who—for the sake of 


50 bucks—couldn’t get into the conference booth center (but who borrowed 


badges and beat the game). 


That’s the first and foremost observation. Here are a few random others 


@ Certainly, the dissolution of the Appliance Division didn't come easily 


it caps an 11-year effort by NAED to create a strong wing for wholesale dis 


tributors of major appliances, radio and TV. And just as certainly, this action 


—despite the cross-currents that helped carry it through—is a revelation of 


how swiftly the tide is running in the major appliance distributing industry 


i e factory Dranches and discou Operators are riding the crest, and the whole 
The factory | I id nt t ling th 1 the whol 


sale distributors are going under or treading water at best. The remaining 


strong ones in the business are getting fewer, and many of those are putting 


more and more emphasis on non-electric items as the means to better profits 


Now, without an industry voice, their future is even grimmer 


@ Asa result of ridding itself of its split personality, NAED can now focus 


all of its attention on the problems of its apparatus-and-supplies-and-electri 


housewares members. This all-out emphasis on products “recognized as needing 


multiple distribution” will be sharpened by the reorganization of the associa 


tion’s top level along regional lines. What has been reterred to as “a return t 


the grassroots level” in association activities is imminent. And as a consequence 


the future looks brighter for this branch of the electrical distributing industry 


@ In carrying through its program, NAED can take confidence in the fact 


that a lot of bright young men are coming to the tore. And they showed up in 


force at this convention. Even a casual observer couldn't have been left without 


that impression. What it means ts that the industry most certainly has not gon 


to seed: the second—and in some cases, third—generation in the business appear 


equal to the problems before it. So do the professional managemcnt men » h 


are moving with increasing frequency into top jobs with old-line firms. Colleg 


trained for the most part, well-seasoned in their responsibilities, these tw 


groups of younger distributor executives are the industry's ace-in-the-hole. They 


} 


Drains and 


provide positive assurance that the industry will have a reservoir of 


ability to draw upon in the days ahead 


EDITOR 
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COME TO CROUSE-HINDS FOR 


Special Purpose Lighting... 


Condulet’ 
FIXTURES 


for N.E Je Class | Locations 

Operate at temperatures below igni- 
tion temperatures of surrounding ex- 
plosive gas-air or vapor-air mixtures. 


Condulet 
DUST-TIGHT FIXTURES 


yee ation 


Exclude combustible dusts from in- 
terior of fixture. Even when fixture is 
completely blanketed with dust, tem- 


Resist internal explosions without . Bid > | ; perature of fixture will not cause 
damage, Prevent escape of flames to : : ignition. 
surrounding atmospheres 


*Trade Name Registered 


Condulet 
FLUORESCENT FIXTURES 
Fluorescent fixtures also available for 


Class I, Group C and D; Class II, 
Groups E, F and G; and Class IIL. 


Protect bulb, receptacle and wiring from 
moisture and corrosive vapors in damp 
locations. Enclosures are designed to pre- 
vent entrance of fibers and flyings, escape 
of sparks, burning material or hot metal. 


@ Write, wire, or call your nearest Crouse-Hinds Office for complete details. 


CONDULETS TRAFFIC SIGNAL 
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What's Happening 


Washington, D.C. 


in Washington 


@ “Good Faith" Hard To Prove—Manufacturers who rely on “good faith 
meeting of competition” to justify differing discounts given to jobbers and 
wholesalers have failed lately in cases brought by the Federal Trade Com- 
mission. 

Four auto parts manufacturers have had their discount systems ruled illegally 
discriminatory by FTC within the last few weeks. 
Latest company to lose its case is Niehoff and Co., Chicago manufacturer, 


whose discount system worked like this: 2 per cent discount for jobbers who 
bought less than $1,200 per year, and discounts ranging from 5 to 17 per cent 
for those whose purchases were above this. 

Commissioner Robert T. Secrest in his decision said the good-faith defense 


applies only to “individual competitive situations . . . not general systems of 


competition.” Secrest said Niehoff's differentials were part of a nation-wide 


pricing system formulated to meet competition generally and not designed to 
match any competitor's prices. 

Secrest ruled: “... A pricing program which provides for an inherent pattern 
of discrimination among competing customers, and is geared generally to com- 
peting for business and not specifically to meeting competing prices, is not 
within contemplation of this defense.” 

Companies have tried to take advantage of the good-faith defense ever since 
the Supreme Court in 1951 ruled in the Standard Oil case that it gave a com- 


pany a complete defense to a charge of price discrimination 


But so far, no company—not even Standard Oil—has successfully argued the 
point in an FTC case, despite the fact that the Republican-dominated FTC has 
indicated its approval of the Standard Oil decision. 


Sales Gains Follow Tax Reduction—Sales of appliances rose following 
last year’s cut in taxes on appliances, according to Government figures. In every 
retail line benefitting from the tax reduction, sales were higher—thus partially 
off-setting the Government's anticipated revenue loss. 

On electric, gas, and oil home appliances (excepting air conditioners), there 
was a Cut in tax rate from 10 to five per cent effective April 1, 1954. But the 


< 


sales gain over the previous year amounted to $217.5 million, which accounted 
for a tax loss that came to only $39.8 million. 


Construction Outlook Is Terrific—Construction business will rise over 
the next 18 months, regardless of leveling-off in such things as housing 

That’s the prevailing Washington view, bolstered largely by the surging 
ability and willingness of consumers and industry to spend 

Expansion plans in the auto industry, in steel, electric utilities, and other 
manufacturing industries—together with the wage settlements being arrived 
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at—all make a sound foundation for the bright business outlook. 

Government spending in the offing adds confidence. More highways are 
going to be built under the big new federal-aid program being voted by 
Congress; literally billions of new construction are involved. 

Public housing will get a new stimulus. Amendments that held back new 
starts are being straightened out; a flood of new starts is in the offing once 
Congress sends the new housing bill to the President. 

Private housing starts will stay high under the Government's easy credit 
policy. A leveling-off doesn’t mean a slump. Government experts put starts this 
year now at 1.3 million. This is a solid level, about equal to last year’s business— 
as compared to some earlier indications that starts this year might run even 
higher. 

Military construction will run high. Some $2.4 billion in new construction 
at military bases is being approved by Congress; this will turn into business 
beginning within a few months. 


Power Shortage Being Studied—aA report on wartime power needs may 
raise the nation’s electric power plant building program by billions of dollars. 

The study has been in the works for more than a year, but it’s been delayed 
by an Interior Department-Office of Defense Mobilization hassle. ODM ordered 
Interior to make the study some time ago, and it’s complaining that nothing's 
been done yet. Interior officials say they asked ODM for bomb damage estimates 
so they could begin the study, and that ODM never supplied the information. 

Several weeks ago, Congress got into the act. Its Joint Committee on Defense 
Production put an end to this squabble, and the study is now underway. As a 
result, it may raise the Government's present goal of 150 million kw of national 
electrical capacity—so we'll be prepared to tool up war industries overnight and 


be able to keep lights burning without bombed-out power plants. 

Government officials have never placed much confidence in such studies. 
The last one, prepared at the outset of the Korean emergency, proved to be 
33% per cent off base—and this didn’t even take into account possible attack 
damage. 

If the new power study shows, as is expected, that national capability to 
produce electricity is far below the amount needed in event of war, watch for 
an increase in this 150 kw goal—and a resultant spurt of applications by 


utilities who want to take advantage of rapid tax amortization. 


Aluminum Shortage Continues—aAluminum users face the prospect of 
a continued shortage. Office of Defense Mobilization has matched known supply 
with estimated demand for the third quarter of this year—and predicted a 
continuing shortage of metal for fabricators. 

Dr. Arthur Flemming, ODM director, told a House subcommittee that his 
diverting of 100,000 tons of aluminum from the Government stockpile to 
lies during the next three months some 18,000 


private use will still leave supy 


lirements. 

The July-August-September quarter should have 557,000 tons available for 
consumption by private industry, Dr. Flemming said. This will consist of 
393,000 tons of domestic aluminum production, including Anaconda’s first 


tons short of estimated requi 


production and the 110,000 ton transfer; 100,000 tons of re-processed alu- 
minum scrap; and 64,000 tons of imported aluminum—almost all from Alcan 
in Canada. 

Estimated consumption needs for the period are 575,000 tons. No plan has 
been advanced to close the gap between needs and supplies. Only another 
diversion from the stockpile could be effective this far into the third quarter. 
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STOCK with CONFIDENCE 
UNION’S 100% wholesale distribution 
and liberal price protection policy insures your 


increased profits on this fast-moving line. 


UNION COLOR ADS 


appeor regularly in these SELL with CONFIDENCE 


leading trade publications: 


Qualified Contractor UNION backs up your sales with top 
Electrical Construction and Maintenance 
mesenph wage quality, an active field promotion and a liberal 
Electrical Wholesaling 
Electrical South ee 
eid dis advertizing budget to make sure repeat orders 
New England Electrical News 


Chicago Electrical News roll in. 


COMPANY, Porkersburg, West Virginia. 
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G-E LAMPS GIVE YOU MORE FOR ALL YOUR LIGHTING DOLLARS 


New General Electric 200-watt bulb takes 
less space, but gives more light 


in paper-lined sock« 


a heat-reflecting 
lament 


bs list ata penny 


gives 


of alumi 


il Electric 
ne, fits lamps that would 
Witt all this 
mor General Electric 
vTite for a 16-page G-E 


i that id 
formerly tal 

te General Elec- 


ac 
| isers. It’s free, just writ 
WE-7, Nela Park, Cleveland 12, Ohio 


ese support the filament fin /mportant Product 
reduce * light. Based on average operating 
f the n bulb ig worth 7¢ to 10¢ over thg life of the bulb ; : 
the new design puts the hot filament closer to the G E N E F A L E LE CT R l C 


ahit 
ral Electric 200-watt bulb is safe to use even 
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200-watt bulb, shorter and slimmer 
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Through | 
Modernization 


By Robert S. Bush 


That's the keynote of the campaign Rockland Electric & Supply Corp., of Pear! 
River, N. Y., is spearheading to help old-line merchants in its trading area 
meet the coming squeeze of shopping center competition (see map above) .... 


President Jack Ruderman (right, left photo), believing store modernization to i 
be the solution, started the ball rolling. Here he discusses plans for a future pro- 3 
gram with sales manager Henry N. Ferrando. Ideas were then presented to 
Harry Gordon (left, right photo), president of the Suffern, N. Y., Chamber of 
Commerce, who agreed to cooperate in the program . 


The result was a meeting for merchants at 
which modernization experts listed ways 
they could hold regular customers and at- 

tract new ones. For full story, turn page. ° 
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Survival Through Modernization (cont.) 


Follow-up Survey of Merchants Showed Mixed Results 


SALESMEN 


meetir 


to assist retailers 


N unusual pro 
in established business districts 

meet competition from shopping 
centers (EW—Nov 1, p. 50) 


undertaken by a 


has 
River 


Ruderman 


been Pearl 
N. ¥ 
president of the Rockland Electric & 
Supply 


distributor Jack 


Corp., believes his plan is 
actical and will help to solve some 
the problems old-line 


facing 
merchants in his trading 
Since the advent of the shopping 


Ruderman 


what has 


center boom has been con 
cerned by been happening 
to the o iblished He has 
i is more centers have been 


d, local business has dropped 


srores 
NOTICE. 
cConstructe 
off t that in many cases 


such a degree 


the merchant has been forced out of 


business 
The reason tor the troub! lear 
No modernized 


nave 


Ruderman explains 


business districts. Few merchants 
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tain ar 
uld moderniz ity fav 


st had heer 


CLOTHING MERCHANT Murray Edinger 


right), who did not attend the meeting 
ar chard C. Masor 


dg idea but toc 
treet parkir 


on 


and lighting consultant, Henry N 


ando, conferred with Harry Gor 


don, president of the Suffern, N. Y 
Chamber of Gordon 


lea anc 


Commerce was 


interested when he heard the ix 


ssible benefits of such 


veral merchants, all 


its timeliness. After 


wer questionnaire ad signal to present 


meeting of 
Ruderman 
ind Ferrando increased their efforts, de- 


ir hours some 


taken the initiative to remodel their Experts on retail 


establishments. Interior and exterior lling alled in and questioned 


lighting is poor majority of store rs to various problems 


Addition 


were noti 


fronts have never been remodeled unt 1 by merchants 


Retailers seem to forget that the mod 


ern shopper is impelled to buy mer letter or 


chandise mainly through a sense of 


sight. What they can't see, they don't = rand 


buy 
© Steps for Program 
causes for the business lag, Ru 


decided to ta 


¢ Emphasize Program Explaining 
Knowing the 
lerman 

directly , t modernizati 

the Community 

informative I neat anc 

three ep modern | ing si 

(ret 


begir 
cooperation instead of driv- 
chants shopping 
modernization nrer 

We 


after the program with oderniz 


© Have experts 


present the 
Folk 


Stresse 


personal calls on merchants 


To get the plan into motion, the 
j 


company president and his sales man- 
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TA 
4 
that 
jernizat 
Al visited 
per ce yiler t discuss 
pre nt ir < ussed ¢ 
ented rd ic the 
ed att ated tr 
he 1 they w a proer 
at gram with 
are whic h s 
hm f 
t whom 
ent 
= 
rer 
chant must De 
indiord a joint! 
We told the Ferrand 
em that ando said 
lished it nothir IC 
t ved wher ing is ac 
th accom 


APPLIANCE DEALER Joseph |. Karpowich HARDWARE DEALER Eugene A Mullan: DELICATESSEN OWNER 


avs h busines prospering; doe not thinks competition fron } ng center mn that 7 ~ot 


find too much pre re from shopping cannot be stopped; is passive about the f t re a ght f en , t 
enters at present. He doesnt intend t jJea of complete modernization, He may tf t é et the ist 

rer jel unle competition from nearby add genting fixture nm the future ect fact { fit bee ‘ 

renter begir threaten + business but doe ntend rer te further tr ture er gt resent 


They Definitely Plan to Modernize 


remodels 


ynly the owner will benefit. With this 
ittitude, no one will benefit; the mer 
hant may even have to go out of 
business. On the other hand, if there 1s 
peration, business will begin to 
prosper, and each will be rewarde 

The interest was better than Ruder 


man and 


Ferrando had ex pecte 1; few 
merchants were passive about the idea 
They all realized that si mething had 
to be done—and soon,” Ferrando ex 


plained, “but no one was taking the 


ball rolling 
¢ Bankers Explain Cost To com 


plete the program, engineers from the 


General Electric Co., Pittsburgh Plate 
DEPARTMENT STORE MANAGER Frank Baleschwiel ’ that 
a modern, well-lighted store is essential for g { sine 


and the Rockland Light & Power Ci al 


Glass Co., Westinghouse Electric Corp 
nm project minis Duilding proba y Ww get underway 
were invited to participate. Presidents 
banks were asked to ex- 


14 HARDWARE RETAILER Seymour Panken explains that if building 


plain how modernization projects could f 


two 


- } will give him a ng-term lease, ne w remode! the inter 
be financed. The result Survival 

: ’ asa and store front, and will install new lighting fixture 

Through Mocernization,” a hour 


program of motion pictures, slides an 


peeches explaining to the merchants 


ve latest in interior |i 


sign, street lighting re front 
lesigns 
But what of the specific essentials 
st moder whic! ‘ 1 be 
prese it r ts? We plan 
ned the program so that representa 


Continued on page 9? 


—— 
gchane 
me 
he 
if | he — 
: 
in 


He First Checks 


11:0 On arrival at Gary, Eddie 
. Anixter greets staff and takes 
off his coat. His first stop is with 
June Aire, bookkeeper, for sales and 
collection reports for conference use 


HEN Edward Anixter called the 

Gary, Ind. branch of Englewood 

Electrical Supply Co. to say he 
was coming out that day, Gary staffers 
said this was an “Inspector-General 
visit. 

Eddie Anixter nodded, with a grin, 
when he heard that comment. As sales 
manager of the Chicago wholesale firm 
and working overseer of its three 
branches, he is a fast-moving, first- 
name employer—and admits that "IG 
is as good a term as any to describe 
his branch calls 
e Shirt-Sleeves—It probably 1s, for 
Anixter's visits take in the gamut of 
Englewood’s branch operations. He 
covers far more than top-level sales, 
credit and personnel problems. He be- 


comes thoroughly acquainted with the 


Three Hours in the Life 


After Lunch, He Tours the Branch Warehouse .. . 


1:1 After lunch with Stanke, Anixter made brief tour of 1:20 Tour continued through warehouse. Inventory and 
. plant Shipping room stop included check t lading . housekeeping get special attention as do coke bot 
always spot something of interest,”"’ he says. tles. They go into aisle for removal by warehousemen 
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7 
40 


Monthly Statements with Branch Managers. . 


ge 


11:1 Sits down with Irv Stanke, t 
* over monthly reports generally 


ter’s main interest: account and sales prot 


employees and they with him, and he 
makes spot checks of the entire oper- 
ation on a tour basis 

Accounting for the shortness of Anix 
ters Gary visits is the fact that it is 
the newest and nearest—an 
car from the main house on Chicago's 
South Side. His visits to other branches 
(South Bend, Ind. and Rockford, III 
are usually monthly and last at 
full day; he gets to Gary perhaps once 
a week. 


hour by 


least a 


Of a Traveling Sales Manager 


ranch manager 
and in detail, Anix 


em ana per 


They go 


11:40 


lamps 


nnel They wer 


Fundamental to his calls is mana 
gerial discussion of branch operations 
The branches are autonomous in day 
to-day functioning; he is interested in 
the overall view—plus special credit 
or sales problems 
e Spot Checks 


managers, Anixter keeps in 


Checking with 


branch 


ouch with personnel. Knowledge of 


employee development and potential 


is important to headquarters, with spe- 


cial needs at each house, and so is the 


..» Then the Fixture Showroom and Office 


1:30 Empty lighting 
. Anixter. He a 


Rosemary Mihelic, wt 
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Talk at desk and in d 
tant 


over buying, back order motion plar 


manager in harge sewares and 


organizational working of each branch 


He continues this policy on his own 


Touring the plant, he talks to all em 


ployees—keeping up with their work 
personalities and problems (helping 
them on the spot if possible 


Another facer of Anixter’s visits is 


spot checks on pricing, in) n 
he usekeeping and inventory. He me 
times catches errors, and always tries t 
get the “feel f how the branch } 


doing day-by-day 


7 3 
| way with Ciw Gg Kobinson, 
yes 
heck pe sstomer sheets witt . chance liscu pr err gre 


“So why tell me about it? Call the office . . . 


That's the wrong way to handle customer complaints, according to one distributor 
sales manager. Here, in narrative form, is his answer to... 


Handling Complaints— 
A Salesman's Job? 


By Winston N. Coburn 


ur y ungest 
salesman, dropped into the confer 
en co plete writing uf 


who had originally started as a ware 

kouseman after careful evaluation 
is iles ssibilities nad 

now, sof years ifter 

‘ ety of $ bs, here he was i 

id. A sales <« pportunity deve 

pe r I earlier than we 
{ d n m \ 

eady mself like 

| 


42 


together around the office and ware- 
house, frequently discussing problems, 
so it was natural for Tom to toss this 
question at me 

ay——-why do salesmen have to han 
know, I never 
p 


customers gripes. And 


mplaints? Do you 


realized how much time is taken 


you know I almost always 


ive to refer the story to the ofhice tor 


nalysis of the account or to get infor 


I from the manufacturer or 

ne I nt see he sales in 

can ever carry ind enough inf 
tic to answer the kind of ques 


ons I run int 


Wouldn't it 


sense to ef cust er send 
nts aire to the office 
‘ | time? Then | Id spen 


y time selling instead of sparring 
I sat looking at Tom thoughtfully 
| 1 my head to show I had 


is question. In my rather 


limited experience salesmen had a 
ways handled ¢ ymplaints with con- 
siderable assistance from the rest of 


ad never occured to me 
that there might be a better way 

le ° was talking, “Old Bob 
ind I smiled and mur 


st s ere worrying that questior 
around in my ind without coming 
back wit nswer. I didn’t realize 
Old Bob | heard the q 1estion 
b I ne finished talking, | 
glad | 1 Jet him carry the ball 

Bob, x see, was one of our first 
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> 
n 
wendy, 
< an 
lier 
listenis 
like that | 
t. We had w 
orked 
|| ‘ 


salesmen, been with us 35 years, unul plaints you are in the pos n of try 2 ) s demands can be very 
now. A little quick moving old man ing tO Out-argue the customer—and unprofitable to the company W hat 
with twinkling blue eyes and a fringe you can’t win. Instead, you've got t going to happen when a stome 
ff white hair, he covers just a few sell him nakes an impossible des i by mail 
chosen accounts—mostly old timers Yeah, Bob. Thats all right, but They are either ny lhim “No, 


like himself what do you do in the case of a real and tl ou are all through selling hin 
Now Tom—, Bob began,” it’s all complaint? Some of their squawks cer 9 they are going to call tranticall 


right to try to conserve your selling tainly seem legitimate protested for you to see | nd ge 
time. You keep right on doing it, but young Tom ther tack. Much better if y« ndle 
first worry about those minutes that Didn't say they werent, did | to begin with. Now, 7 re's a case 
you spend away from a customer. At snorted Old Bob A real complaint where y , les 
least while youre listening to a com usually is a specific thing, like “You p ’ “ 
plaint, you back-ordered too many items in that ve a loss, ask for titabl 
t you can't last shipment.’ Of course they get the ess ths S 
ou've got facts fouled up, but they still are talk sol As A 
your salesmanship and keep trying ing about a specific thing. I always e office ce \ f king 
: like to maintain control of the situa cession in rest es 
Complaint or Stall? tion in this case—I want to know that s customet iN 
If you ask me, your idea won't the customer has complained, I want to Tl ve \ 
work and you wouldn't enjoy it if the hear this story from him personally ne gor reas { i] 


ompany tried it, and I'll tell you why. Then I can take up the matter with t plaints yourself, and that is: cu 
When a customer brings up a com office and perhaps even suggest the most alw 


plaint, ask yourself, ‘Is this a complaint tion to be taken. Where it is possible, I = ment he 
or is this a selling objection?’ Objec want the final information given to me f vt. If cf Vv ul 
tions usually are generalities such as, so I can settle the matter wit \ § 5 t ( 
Your deliveries are too sk Ww, of Your tomer If the Oomce Makes al lyustment ™ f 
prices are toc high.’ The customer is by mail, I want a copy of the corre s » | 
ot sincerely interested in making an spondence so I can follow through and | 
ssue out of them. It's his way Of say make sure the customer is satisfied ror Woubl f 
ng, he is not interested. You've got to ll throug elling f 
scll him on the advantases of Customer Confidence? 
your products af ] sing your services | ke the customer t rec hat ere | t 
When he is ‘sold, he will ofren piace ything he takes up W th me w Mm t 
n order without mentioning S pre iken care of 1 war nis nfid \t ‘ 
vious objections I dor want him thinking tha 
It he does mention the objections, to go to the me oft f 
ances that you will give tl rder your would Iik¢ i customer 
personal attention to insure prompt made by the salesman. Why I even 
delivery On the other har 1 if he 1s not announcements na | rk ns that 
ready to buy from you, he will raise are sent to the customer by 1 | 
second objection as soon as you have feel they undermine my standing wit! . jue 
lisposed of the first. Now if y mak¢ the customer! ; 
the mistake of handling these as con Remember, the stomer is alway , 
About the Author: 
Winston N. Coburn, author of “Why / 
Some Sales Meetings Fall Flat” (EW , PI 
Nov. ‘54, p. 42 is assistant to the mar f > lik 
ager, Vermont Hardware Co., Inc., But 
lington, Vt. In 1946, he originated the { 
electrical supply department of the firm 
At the time he joined the Army in 1941, 
he was manager of Community Light & ( 
Power, Middlebury, Vt. He had received : ; 
his traiming for this job with Greer ae 
Mountain Power Co. as meterman and nertiy 
spare lineman. Following graduatior Old | 
from the electrical engineering course at ‘ 
the University of Vermont in 1934, he : f 
worked briefly as an electrical contractor 
Had a lot of sympathy for electrical 
contractors ever since ne says i¢ 
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SPOTLIGHTING YOUR MARKETS 


No. 3 in a Series 


Brings you up-to-date on what you can sell to. . . 


The Printing Market 


@ Commercial and periodical printers are the best buyers. Small ‘jobbers’ 
use little new equipment, tend to buy as little as possible. 


@ Industry emphasis is on new processes and improved equipment. As 
always, motors and motor controls are the biggest items. 


@ Larger plants have purchasing departments, while jobbers are one-man 
operations. The proprietor buys and sells, runs presses. 


OMMERCIAL and periodical printers are a good 


and replacement are bi 


ht locally by purchasing agents, 


market for the electrical wholesaler’s salesman. They 


are interested (see below) in new processes and in 


better control of the finished product 


need 


To gain these goals, 
and often can be persuaded to buy—much 


ctrical equipment 


usually with the shop or maintenance foreman specifying 
exactly what he wants 

In small operations, the proprietor does the bulk of his 
own maintenance work. Sharing the load in larger plants 
are contractors and the firm's own staff, depending on the 


same, however, cannot be 
vers.’ They are in the 


a propric tor 


lipment 
n contrast, larger printing plants 


Operate much like other specialized industries 


1 other special 


ectrical 


eg lipme nt 


said 
numerical 
who has 


perating; plus-sales are 
including commer- 


daily newspaper and large magazine or book printers 


machinery come with factory-installed 


Routine supplies for maintenance 


for the smaller 
majority, 
at most, a few 
ard to come by chines and 
pre sses tO 
1.500 
-resses 


to name only 


firm itself and the 
Measurement 
11 ylants. Besides typesetting ma- 
presses 
four-col: 


sheets an hour 


Measuring potential 


extent of the electrical work 


[he best measure of the printing in- 


dustry as a market is in the variety and number of heavy- 
oyees. Generally, he buys only what he needs to keep duty machines us¢ 


run from hand-fed platen 
fr rotary units turning out upwards of 
there are drilling, etching, fold- 


ing, labeling, numbering, packaging and routing machines 


rew 


lume against time spent, the 


THE PRINTING BOOM GOES ON 


The printing business is booming. In 
ever increasing quantities, printed ma- 
terials are now with us from birth to 
death Mixing the effects 
of new competition, such as TV, and 
its own new processes, such as gray ure 


certihcate 


and offset, the industry hasn't stopped 
expanding since World War II. 
Printing plants range from one- 
man shops (“bedroom printers”) to 
a limited number of big chain opera- 
Within this range, there are 
three general types: (1) The small 
jobbers,” who print on nothing 
larger than 12 x 18” sheets. (2) The 
larger commercial printers, which use 
bigger and maintain much 
supporting (3) The 


trons 


presses 


equipment. 


periodical printers—including those 
who run magazines (not necessarily 
the same as the publishers) and news- 
papers (which usually do their own 
printing). 

Best estimate of those firms putting 
ink, in some way, on paper: 48,000. 
About 1,000 of them (including the 
few chains) do over half the nation’s 
printing dollar volume. Added to the 
medium-sized commercial printers 
(about 8,000), these firms do over 
80 per cent of the business. The other 
39,000 are the jobbers. 

Two factors influence purchasing, 
both on the conservative side. One is 
the predominance of family owner- 
ship. The other is the predominance 


that the 
who runs the pressroom also 
pays the bills and may place orders 
ranging from $20 to $20,000. 

The continuing trend is to offset 
and gravure, and to refinements on 
these processes. Most sizable plants 
now combine them with older letter- 
press tacilities 

Each development means still more 
emphasis on control in an 
industry where control is a byword. 
Electrically, this means electric coun- 
ters, better lighting and even central 
air conditioning. The other basic in- 
dustry good electrical stocks, 
to keep machinery rolling on tight 
hedules. 


of jobbers—which means 
man 


quality 


need 
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wholesaler salesman's best 


commercial and 
of 
and have both the profits 


e Motors are tl 


peri lical 


ten employees 


bigge 


equipment budget. Newspa 


use dc motors in 50 to 201 


about 100 hp. Linotypes ar 


dc motors 


Press down-time is a ta 
especially those handling 


all needed designs and s12 


espec ially those requlil 
breakdowns or regular cl 
problem; seldom are mot 


manufacturer who origina 


Although 


other work 


most motors 


sucn as re 


field coils—is handled in 


nance crew. A « 
r unde 


such as commutator 
e Motor Controls are 


machinery is so complex and 


control is so great 
Each press, for example 
switches and pushbutton 


semblies and soleno 
In tne 


systems worst 


e Rectifiers 


ire switching from dc ¢ 


us¢ i 


ming ¢ 


nsiderable num! 


} 
| 


and outlook of solid businesses 


st item in a printers 
per presses for exampic, m 


motors up 


) hp sizes and ac | 

e€ usually powered Dy fractiona 

ctor in all printing opel ns 


either 


for the presses 
eckups. Maintenance 1s local 
rs returned to the equipment 
lly installed them 


rewinding mucn 
mmutators, brushes an 
arger plants by the maint 


are needed 


f trers and power tools 
equally important, since the 


need for precise q iality 


has its Own starter 
stations Relays contactor as 
mblies are intexzr t he con 
Lt 
| ps, are the pbers 


y used in areas where utilities 
rvice *rinters prefer d 


} 
disconnect 


printers need rre 
ind most y peset ‘ 
indescent lamy f Mar 
otices are ¢q 
printer rr 
ventory. Fractior ' 
rs are pi 
Orher nve \ 


But 


e Light 


Complete over-nig 
th igh most ncw cq pt 
the mswer to sin | 
flexibility 
e Air Controls are 
To reau ( 
espec Lil) tts 
and humidity sl 
Ing nit ! \ win 
n pape K 
always 


ing, nt 


NEXT MONTH 


The Laundry-Cleaner Market 


. . . . 
Printers: Maintenance supplies for a fast-moving industry 
is concentrate on the is on the w t. The princes 
printers. They have upwards rectifier f the mechanical, selenium or mercury typ a 
ety of motors and controls e q 
al 
she 
ewspapers. Spare motors of 
Ds arc usually kept in stock 
whose motor controls are usually installed more for action e Accessory n equipmer v-be 
than for plant efficiency e Motor ntrol 7 ee 
Other controls coming into wider use, in the effort t e Lamps, ballast ' — 
speed this precis¢ peration, are electric cyes and counters Testers and t! 
4 
for press and bindery use © Wire at ns - a 
are wii 
since gives nem more fiexibie power! ntroi n 
july, 1955—ELECTRICAL WHOLESALING 45 


See your 
Stonco Distributor for — 


Cooter! Cleaner! Brighter! 


--.@ complete line 


Cooler = because they’re practically air conditioned! Continuous 
reflector vents encircle the entire fixture forcing a constant 
stream of circulating air through the fixture and out. 
Fixture stays cooler, lamp burns cooler, more efficiently, 
lasts longer. 
because the moving air stream sweeps dirt and dust out 
through the vents. Keeps grime deposits off the reflecting 

Super Spots surface. Reflector stays cleaner longer, maintains peak 

.++@ complete line reflecting efficiency longer and — reduces maintenance 
and cleaning to a minimum. 
because Stonco reflectors are lifetime vitreous porcelain- 
enamel that is literally glass-fused-to-steel in a perma- 
nently brilliant white that stays white longer. It can’t 
corrode, scratch, fade, or deteriorate. Needs only occasional 
soap and water cleaning to keep at top reflecting efficiency 


That whey - Stonco gives you top value in Vaportight fixtures and offers 
Lamp Holders you—through your Stonco Distributor—a dependable source of supply for fix- 
-+.@ complete line tures designed and engineered to lead the industry in value and performance. 


Plus — a full line of / 
island lights, yard lights / 
and other floodlighting fit- oO 
tings and fixtures. Aol 


STONCO ELECTRIC PRODUCTS COMPANY, KENILWORTH, NEW JERSEY 
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On the upper level... . . and the lower level > 


Fluorescent Supply is set to sell lighting from a new... 


Split-Level House 


By Durward Humes 


N HOMEBUILDING, the 1955 _ built basicall 


vogue is the split-level house. This ion need 


design was adopted—for functional “tuorescent 


rather than stylish isons—by Fluo- 
rescent Supply Co. for its new Harris 
I sale h 


ouse 

The split-level style has no intrinsic 
appeal for Frank Bloom, owner of Flu- 
orescent. While an unusual design for 


i wholesaler to adopt, the house was 


conveyor system 
e Custom-Planned 
Fl porescent § split le vel 


le-of-the-hill 


on page 50 


For a closeup of Fluorescent Supply's lighting showplace, turn page 


» 
a 
~ 
; 
The end result, geared 
happy marriage of building design and makes much sense to the firm. Tied tn i 
function with tl electx ft tl | 
The firm's main business is lighting rescent road ncept of lighting ae ae 
and th spl t-level design makes fur mat 
tional sense. The display frontage I firm | bee n | ESS SINC tee 
showroom, counter, ofhces, off-highway 4 n var ind cramped loca ee ae 
PtKing—is on the upper level. The tions in downtown Harrisburg. Parking 
warehouse, taking p the d ible-sized ‘ ne pt lem. There was no nearby : ee 
lower level, is hidden from customer parking lot romer i come in 
view. Joining the two levels are stair nd say I w ere esterday but 
find meter open and didn't 
was b | es well is tne in 
ig oun 
| Jia tro fit a Ocation. The tor know mber lidnt return 
sae floor is level with the main road or The ther problem warchouse aay 
high ground: the bortom floor is level pace, Not t expensive but 
: ntry road to the rear. The there never to be enough. Rent 
resi door-and-a-half ne { ves es near the 
“ Another reason for tl plit-leve tore tw tougi st keeping 
jesign is that the house itself not p with ware need 
ely new he rear part the Ir n made 
WCT icve which f whar w nee land w rohased n 19 
OWNER Frank Bloom, after years of plar 
nine new the Main road, was there whe I re Des Car iater The 


Split-Level House (cont.) 


How Fluorescent Supply 
Publicized Its New House 


OPENING a new house is a matter of pride. When 


done with wide P 


iblicity, it's also a matter of good 


So it was with Fluorescent Supply's formal opening 


Harrisburg wholesaling firm made the 


most of its move from a cramped downtown location 


1 
to a new suburban split-level house 


a house built 


to display, service and sell lighting 


It's a natural to hold open house for suppliers 


manufacturers and their representatives) and cus 


tomers (dealers and contractors). But Fluorescent 


took advantage of the open house to send out, with 


When Ya Gotta 


ired the new facili 


the invitations brochure entitled 


Grow Ya Gorta Grow.” It pict 


letailed the firm's products and 


Ov OO ts attended the formal open hous 
Ir wv short on speeches, long on door prizes—and 
pportunity for yuests to take a long look at 


e Extra Promotion rg public rela 


man Artl 


went a couy of steps further than is normal for 


With Harrisbu 
Olian holdin 


the reins, Fluorescent 


One was t Nn newspaper a ls. keyed to the same 


service themes as the brochure 


The ads invited t public, escorted by their contrac 
ors or dealers, to a second open house 

\ bright commercial showplace, the thinking went, 
nust not only be attractive in itself but must be widely 
advertised and generally known throughout the com 
munity. While raging attendance, the ads em 
phasized that sales were made only through recognized 


ontractors, deaiers, pul 


e Extra Results—For guests’ convenience, the public 


} 


Open house was heid on Saturday afternoon. It proved 


a success in terms of 


nce and interest 


iy 


espec! demonstrations 


i 


Owner Frank Bloom thinks this Pp blicity to the 


firm's direct and indirect Customers is just beginning 


to pay off: “New customers have been added, old ac 
counts have bought items they ‘didn’t know we 
handled ind more people have learned of our ex 
istence than in the previous 10 years 


Showroom Layout: 


Window- pone 


Hignhwoy 


A. 


plays show 


C. 


Pegboard displays were custom-built. 


Above T- 
shaped unit features modern fixtures. Other dis- 
indoor, outdoor and side-mounted units. 


Bathroom setup, displaying medicine cabinet units 
on side slopes and bath lighting in center, was built- 
in to specifications 


Display is with recessed fixtures. 
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Putting Ideas to Work 


(CVC, 


lower 


ond 


SPECIAL ASBESTOS CEILING 


Romp to reor 


showroom is its unique asbestos ceiling, featuring 500 


4 LITERALLY the high spot of Fluorescent Supply's 
| 
| 


plus fixtures 


Oo 


Showroom door 
7 7 7 7 7 Panels of 23x 1l-in. grey asbestos board make up 
/ a / / \ N the ceiling. Mounted on T-bars dropped below the 
/ / / \ root, the panels are spaced inches apart. Fixtures, at 


> tached between the panels and fastened above them, ar« 


connected to plug-in metal raceway in the plenum spac 


a D The only exception is the recessed section, where 


24-in. square panels are used. Holes are cut for mount 


ing fixtures; extra-large units span several panels 
Advantages of this type ceiling are several. Fixtures 
are mounted easily; when taken down, they leave no 
empty outlets. Because mounting is flexible, weight 
distribution is simply controlled. The usual spacing 
3 fr. between larger fixtures, 2 ft. berween smaller ones 
The plenum space itself contributes flexibility. Ac 
cess can be had by removing a panel. In addition to 
the parallel raceway circuits, water pipes (feeding th« 
unobtrusive chrome-plated sprinklers below the ceiling 


and air conditioning ducts are housed in this space. The 


asbestos ceiling also means lower insurance rates 

Various sections of the ceiling (broken lines on lay 
out) are at different heights so that all fixtures hang 
at approximately the same level. Moderns and crystals 
are on the high level, metal mounts a step lower, and 
recessed and commercials on the lowest level 


Part of the decorative advantage of the ceiling is 


B Display areas were strategically placed, together in the pattern effect. Another is in the harmony of the 
. 


with chairs, to subtly divide the large showroom. 
Here Bloom uses extension phone near chime display 


grey panels with the green and the orange-and-black 


used elsewhere 


F Counter, to left, has its own “aisle,” formed by fan 


D Counter, run here by Edmund Shaweger, is part of 
e display at right. In rear are modern washrooms 


yet set apart from—showroom proper. It has sepa- 


rate entrance, yet displays keep it in style water fountain and room for coffee dispenser 


For a closeup of Fluorescent’s warehouse, turn page 
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Split-Level House (cont.) 


Warehouse: Backup Stock and Service 


CONVEYOR fa 


er 


firm moved 

e Eye to Sales 
tion meant 
ile N 


rescent § parkin nd 


isly-new ap} roact 
Fluo 


warehousing 


1 
tf oniy were 
problems 


tion meant mor 
tive commercial-typ 
SHNOwroom 
Cust¢ mers 
ipp ics are 
the firms 
WUSINESS 


Bloom 


1, part 
Here Ear 
are arranged 
f ware ~9usé 


ectior 


use, 1S busy four-lane 
yute. Though only five minutes from 
fownt 
Fluc 
Harrisburg and near the best suburban 


Hershey the West 


Moreover, several light 


wn (including stop-light waits 


rescent is on the growing side of 
markets Lebanon 
Shore towns 
industrials are building on either side 
not to 
big 


mention new 


he gest Harrisburg bank 
he highway 

e Planning-Plus—Tying prestige and 

show t Fluorescents 


nbines 


scrvice, he use 


cor retail-style merchandising 


only whe lesale 


firm sé 
tly wholesale approacl 


I luore scents showroom was 


show since the firm 


Du 


REDUCED INSURANCE 


This fire door, combined with other 
built-in has reduced the 
firm's outlay by 50 per 
cent over normal amount. Building 
has conduit- 
enclosed wiring and sprinkler system 
throughout—plus asbestos showroom 
ceiling. Extra construction costs will 
be covered by insurance 
“less than ten years.” 


facilities, 
insurance 
concrete construction, 


Savings in 


truck 


MATERIALS’ HANDLING! 


Dusinessman 


nee 
whi 


expects the 


ts broadest sense, has 


and 
SO 


The fixtures 
k are there 


installations, 


Ing 


ontractors and in co- 


C 


he | 


which 


sales for 


there 


secu escent 


new 
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local utility. So is 


th ample dock space 


suilding. And so is 


New Looks—Bloor 


in addition to 
advantages means 


contractors 


remains the same 
cation—with the 
time saleswoman 
Besides sales, ware 
nce pe rsonne i 
maintenance man 
started 
prior to 
content 

argest 15,000 
ent moved twic« 
ring the war and 
showroom and 


organ- 


from a 


ame re 
ustomer shortly 

I know 
but 


here 


1955 


x 
tates movement of good SHELVING is part w é on these 
etwe mw eve Operated here by metal for flexibility handy Operated 
ieee Vinton We t move tock betweer tocks fixture whict by John Williamson. Two of eight docks 
ea warehouse ar ipper leve Firm figure neat section in one er re presently used for in and it deliv 
ine tin in elevat ften tied uf Supplies are stored in other sammmn, rie here access to both road 
March, with the housewife or 
aan n May best in display 
if th loca- But service, in 
taken no vacation 
heavy back-up stoc 
layout help oo igh@@— 
iS both directly to 
heavily-traveled ] 
} Nn 1 the 
promotion the showroom 
ma tirmmar or 
lear n obvious consume 
ut 40 pe more service and 
luore and dealers 
n e lighe } | 
lighting—and Hs ( though the Fluorescent'’s staff 
Ban new house will just that. and the s size as in the ok 
at ( pared to the old downtown la-- tt sole addition Of at 
e new location has lots to say) sure for showroom duty 
f itself. Highw running is } h t 
oning if yer—the Ouse unter af 
‘ What with the 
By al i” 5S tne warenouse 
lf for lighting, half for sup- 
there's 1 ld { 
s jors f Old fry 
k plenty new in this setting 
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B-M 21B, THE NEW INSULATED THROAT 


INDENTER 


CONNECTOR 
FOR E.M.T. 


Protruding rounded red plastic lip 
of bushing prevents cutting of 
insulation — eliminates shorts 


Full thread screws into all conduit 
fittings. Lip of RED THROAT bushing 
protects thread from damage 


Deep dished eight pronged lock 
nut is easier to drive on— screws 
flush to shoulder and digs into 
metal of box for vibration proof 
positive ground 


Permanent locked-in bushing in 
sures smooth burr-free raceway 
for easy fishing. No extra work 


and costs no more 


Briegel, the Original Indenter Fittings are neater 
in appearance, easier and faster to use. Installation 


is simple and less expensive. Two quick squeezes 


sets them forever. Try B-M Indenter Fittings and 


get more profits from each job! 


U.L. APPROVED AS CONCRETE-TIGHT 


All B-M indenter METHOD 
Fittings ore UL Approved 
concrete-tight and for general 
use (File Cord £10863). Also comply BM) 
With Federal Specifications W-F-406. 

ears? 


GALVA * 
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a 
\ 
ALL BRIEGEL FITTINGS ARE 
Warehouse Stocks in Principal Cities for Immediate livery! 
= 
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THE SALESMAN’S TECHNICAL NOTES 


No. 19 


RECTIFICATION 


AC Supply 


load kectifier 


An ac supply reverses Airectior every 
half -cycle, as shown above. /f +t 15 Con- 
nected across a circurt containing 
arectifier and a resistarice /oad, 
current will flow ortly hall fhe time. 


four rectifiers may 
bridge circurt fo permit current fro 
How during each halt-cycle, produc - 
1119 “full-wave’ rectification. 
tne (+) of rhe ac cycle, Current 
How through rectifier 7, foad, and 
rectifier 2. During the (-) Aall of fhe 
cycle, current flow 1s rec- 
tifver 3, foad, and Z. 
Load curren? always 17 same drechor, 


SELENIUM 


Cel/s are mounted in 
Phe rumber of 
depend 179 
rhe Jesired 
raring. 


IGNITRON 


case 1s 


Current through foad 


= 
We curtent flows 


The rectitier permits the current To flow 
one Airectior only ; the 

halt of the wave cut off. “This re- 
sult called rectification. 
Orrect current flows Through the foad. 


Current flows continuously 
in each fall of 
ways same Arectior7. 


cycle, a/- 


Full-wave rectification be o6- 
Jained also by usir7g Fwo rectifiers 
and a transformer. “The foad 15 connect 
ed 7o a center-lap of the transformer 
secondary. During the (+) half of the ac 
cycle, current? #lrow through recrr- 
A and the /oad. Ouring the (-—) 
half of the cycle, the flow 71s Through 
rectifier and the foad, in the 
Sarme A’ recri 


THYRATRON 


(Dot in syrnbeo/ 
1caTes preserxe 
of gas) 


cutaway osure rriay be 
show components) or petal 


MULTI-ANODE MERCURY ARC 


Primary Secondary 


— 


Foo 


Current flows through only one anede 
pending “pon which of the 3 phases of the rrans- 
former secondary +s most positive. Current through 
load 13 always in rhe same airectior7. 


Rectifier stacks and 
controls are 
Se(f-contained 
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Pinpoints the Information You Need on... 


Rectifiers 


t cs is th isc radio am 


By a. F. McPartland tacts or by vibrator action 


Mechanical rectihers have tound in r\ tiher ¢ ‘ thers gascous 


and W. J. Novak dustrial and electro-chemical applica- rectifiers. These rectifiers are used prin 


trer har 


10.000 am cipa n " 


tions, providing as high as i it charge 
berween SO and 600 © Mercury-Arc Rectifiers 


peres at voitages 


I These rec 


RECTIFIER is a device which con- volts, with efthcrencies of over 9) per thers oper h the same way as 
verts alternating-current power into cent the hot catho rectihers. They have a ‘ 
direct-current power e Copper-Oxide Rectifiers—A layer of | mercury px which serves as the hot 

Today, over 90 per cent (and the per cuprous Oxide on a thin piece of copper itl s t cet rate. Current 
centage is still growing) of electrical will allow current to flow through the in flow thr ne d 
energy is generated and transmitted as copper in only one direction t 
alternating-current, offering advantages A typical copper-oxide rectiher con 4 glass ‘ tit has 
which dc can never match. Although sists of an assembly of washers, about S t urs hargee f 
most of this energy is consumed by ac l inches in diameter storas tt Mult c typ 
utilization devices—ac motors, appliances Copper-oxide rectihers are used in in t se f 
and lighting—there are still many aj struments, controls, battery charges ma Ow t 
plications in which dc power is essential © Selenium Rectifiers—A thin laver of © Thyratrons general, thes 
or distinctly superior to ac power. Such selenium will pass current in on one similar t hot-cathode tit 
applications are: electroplating, separa lirection when it is placed between ar Ss, w t mclatit f another 
tion of metals, battery-charging. street contact with two metallic clectrodes t t Thyrat rectit 
railways, elevator motors and drives for The basic s¢ 18 Called ‘ i nay i 
printing presses. Rectifiers make possible a cell. Cells ar onnecte wa tria 
the supply ot dc power tor thes« apy lica ways form sta ks giving a wie alt tor t 
tions range of possil voltag in rrent f th 
Although there are many differences ratings. Selin 1 rectifiers are 1 ott t ; 
among types of rectifiers, including the ana fr i the require practica 
actual operating principle, they all pro maintenance, a t. an hav ns ® lenmrons I a 
juce the same eftect, rectification of lite. Eth i & if t 
alternating current Applications of titers 
Rectification is the action which takes afc welding 


place mn a rectifier. It refers to the alarms, contri evices ment 

tundamental characteristic of the device tronic equipment t tr high t i 

by which current is allowed t flow n voltag testing, a Ma ver 

only one direction through the rectifier troplating f k t 

When an ac voltage is applied to a recti Typical ratings on selenium rectifiers | t f 2 
her, current will flow only during that re aS follows 6-40 t " tal i ter liat ba 
half of the ac cycle when the ac voltage output fror he 4 ts ‘ ta Bie 
is in the direction of current passage i phase input to 1000 amps, for tanks ‘ for th enit 7 

During the other half cycle, when the ngir startit atter hars t 
voltage creates electrical pressure in the ) ts tre i4 tsa vat t 
opposite direction, no current will flow phase t, 100 kw, f tor loa sali 
through the rectifier 6 volts ad t t it 

Mechanical Rectifiers—There are phase input 

several types of mechanical re ers. All OOO, tor tropiating | 

accomplish conversion from ac to dc in ® Germanium Rectifiers—These ar t i t 

the same general way reversing con relativel th WOT tr 


nection between the ic Output bus bars 


and the incoming ac supply wires in time 


it the reversals of the voltage tt if 
The idea is to have the dc positive output | ower t tors, excitatior f KW t I ™ 
bus connected to an a ncoming t i rz t 


only during those halves of the ac cycle r maet 


when the current will fiow trom the a T} k i ntage 


ine to the ITIVE 


rent reverses in the ac lines, the onnet at Mail i 


are reversed to keer current fi sta tit Rat 


negative bus to ac line. This changing volt 
ot nnections in time with reversal of e Hot-Cathode Rectifiers Tt rh 
the a fo maintain direct rrent ru rectifiers 


Next Month: Converters 
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flow may be done With a special type heat af 4 aa 
commutator, with cam-actuated cor node at the other. ure high-va 
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Lineup of new NAED officers tells part of the story of a convention that was... 


Strictly New-Style 


Not only was the format of the 47th Annual Convention of the National Associa- 


tion of Electrical Distributors a departure from the past, but the reorganized 


association that emerged from it is stepping into a role of greater service 


convention of the Na 
f Electrical Dis 


itors may well go down as the 


Association ¢ 


year history 


swec ping re- 


lecisive one in its 47 


there that delegates 


For it 
sic ps 


rganization 


was 
that 
issociation 

Perhaps the most dramatic step was 
the decision to dissolve the 11-year-old 
Appliance Division Beginning July 1 
NAED’s 


scope é luced to cover 


holesale distribution t 


and 


tus and supplies and elec 


ic housewares only. “It is the belief 


54 


of the membership.” said Arthur W 
Hooper, 


through 


that 


helas 


executive director, 


ncentration in these 
the association will render maximum 
service to its supplying manufacturers, 
its customers, its members and the 
public 

But while major appliances, radio 
ind TV are no longer i 


covered by 
NAED committees, the 


hasn't slammed the door to 


association 
specialty 
factors 


listributors. Twi 


slightly ajar. They are is) 
NAED will always 
interest in the major ap 


continue to be a 


the exclusive major 


the statement that 
have a keen 

pliance held and will 


strong ally of 


ay 


and the state- 


distributors of major ap- 
and TV 
which are reportable 
still remain or become 


who do not 


for dues may 


members in good standing by payment 
of minimum dues 
e Regional VP’s—Another important 


step in the reorganization of the asso 
the election of four re 
replace the 
1al setup where one vice pres 

as chairman of the Ap 


presidents to 


Division and the 
Funct Appliance 
fa 
is expected that the 


move to the 
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é 
ait 
HI pliance distributor,” 
ional ment that 
nos carry prod 
appliance 
am multiple WED con- leave it 
aes cractors, dealers, industry MMM public paratus and Su 
| Erassroots ievel it 


From left to right: Ralph J. Brown, 
George Albiez, Lester E. Barrett, J. P. 
Hamblen, Irving Bean. Mr. Barrett was 
re-elected to a second term as NAED 
president; the others were elected to 
the newly-created posts of regional vice 
president. 


creation of these regional responsibili 
ties will permit a closer coordination 
with members in each of the associa 

ons nine zones 

Elected to these newly-created posts 
were: Ralph J. Brown, General Electric 
Supply Co., Bridgeport, Conn., repre 
senting the eastern region; J. P. Ham 
blen, Southern Electric Supply Co., 
Houston, Tex., representing the south 
ern region; George Albiez, Englewood 
Electrical Supply Co., Chicago, Ill 
representing the central region; and 
Irving P. Bean, Bean Electric Co., 
Seattle, Wash., representing the west 
ern region 
e Barrett Re-elected — They will 
serve under Lester E. Barrett, president, 
Barrett Electrical Supply Co., St. Louis, 
Mo., who was unanimously re-elected 
to a second term as NAED president 


He will continue in the presidency 


intil the next convention to be 
held during the week of June 10 in 
Atlantic 

The outlines of a third step taken by 


tion. This is the embarkation of NAED 


service to the electrical distributing in 
dustry. The program includes the hold 


ing of a series Of intensive zone 


area meetings; greater participation is 
across-the-board industry campaigns 


Continued on page 9C 
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YOU AND THE LAW 


Excerpts from an address at the convention by ROBERT W. AUSTIN, prorfes- 
sor of business administration, Graduate School of Business Administration 


Horvard University. 


I wonder how many of you have 
given much thought to how you think 
about the law? And then, I wonder 
how many of you have thought about 


why you think about it the way you do 


] suspect that your first reaction is to 


say “I don't understand it and then 
bry } | % 

upon further thought, “I don't like it 

hrase, ] lik it, 


It is in that 5 


that lies the germ of the idea I'd like 


to talk about 


Each of us has had a given body of 


ana r “ers i eX 
ence. Of cours e our gq ck 
instinctive reaction has Ziven us a posi 
tion, we then begin to create reasons 


why we believe as we do! So, it is fair 


tO Say that the human way to look 
at the law is to first ask W hat does it 
t on't lik af 1 to hin 
reasons for our osition. A ocess of 
qt ck, pers¢ action plus rationali 
zat since bus s na n 
ma i evidaen tot tr wt 
withstanding als norma 
process to follow 

It is iat W talk 
antitrust mic t is. Th at 
ra suit f this mm ij ach 1s 
that we a “ ter tt t 
trust laws t ] 
submit that st s tint 
nte r untitrust is this w 
| ‘ t na that tn if tl 

hes t antitrust probiems 

tne polit i f ersonal aj 
na, the sociai ofr O28 


and third, the economic approach. Most 


f us tak ther th Oltica 
i f i roa \ 
at a sion and 1 an ne 
ther rat Our Con 
non rerms 
I would like to suggest that we ag 
mn an er f the thre« 
roaches wl nw irif 
k an t th ‘ 
sions hy tact 
} k 
proach. | 1 
get thn nav Kets 
t what rket 
nt. M 
that we! not g 
gh rur t cor ts rer 
A aft A 


have heard the views sli we MOV 
on the ou as of I 
Xa 
Fa Trade acts k 
tr itl 
irk 
Sec at we the 
rt t& 
s 
sit I 
k 
Ha 
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NAED’s New-Style Convention (cont.) 


Here’s What They Said... 


_.. on the Sales Outlook 


And this trend is pressur- 
ing owners of older com- 
mercial buildings to re- 
light and modernize their 
wiring. This market is no 
longer just a big “‘poten- 
tial’; today it’s ready to 
buy. 


Business is spending 5 
per cent more for new 
plants and equipment 
this year. That means 
your industrial sales 
should be up at least that 
much over last year. 


The outlook for the electrical busi- 
ness is about as good as the outlook for 
business generally, and in some instances 
better 

This year we expect the dollar volume 
of sales of electrical construction materials 
to be abour | cent above that in 
1954, with a total of about $1.9 billion as 
opposed to $1.7 last year While housing 


may decline a bit (later this year), com- 


mercial construction will be increasing 
and industrial construction will at least be 
holding its own. And the electrical equip 
ment industry will be taking a steadily in- 
creasing share of the total building cost as 
there is greater insistence on better light 
air conditioning, more power 


for machines and industrial processes 


ing, more 


It looks to us as though in dollar vol 
ume, sales or industrial equipment pro- 
by the electrical industry will be 

10 per cent larger this year than 

y were in 1954. Business is planning 
a record breaking investment in new fa- 

ities this year. Production with the ex- 

g facilities is also moving along at a 
level, and with it demand for 
maintenance and replacement parts for 
electrical equipment. The result is a pros 
pect of very thriving business for that 
large part of the output of the electrical 
industry which goes into industrial use 


In dollar volume we expect sales of elec- 


trical to be about 8 per cent 


higher this year than they were in 1954 


appilances 
We look for about the same increase in 
the dollar volume of sales of television sets 
and radios. In unit volume, the sales in- 
crease in appliances this year will be much 
more than 8 per cent 

When it is all added up, the year 1955 
promises to be the best year the electrical 
industry has ever had, in terms of volume 
of sales. And, from all I can find out, the 
same thing is true of you electrical whole 
salers. Last year your total volume of busi- 
ness approached $6 billion. Even with the 
dollar in its present somewhat dilapidated 
condition, that's an awe-inspiring total 
But this year the total promises to be 
somewhere in the neighborhood of 10 per 
cent larger 

If present trends continue, the 10 per 
cent increase won't be evenly distributed 
over the country. Those who took Horace 
Greeley’s advice to go West, and those 
who went South or just happened to be 
there, will continue to do substantially 
better than the average. But even in the 
more sedate sections of the country there 
is a very large and increasing volume of 
electrical wholesaling to be done this 
year DEXTER M. KEEZER, vice 
president and director, Department 
of Economics, McGraw-Hill Publish- 
ing Co. 


... ona Telescopic View of the Industry 


The electrical industry today is 
experiencing a business crisis of 


alleled proportions. The deepest root of 


t 


this disorder is the refusal of men 


levels in the industry to see 
their responsibility to 
States economy an 
ard of living 

That's the reason why we 
a good k ne rele a pic look 
try. Bur first, let's 


doesn't change 


use a telescope or the naked eye 


The story of the American e 


ng growth 


one of continu 


56 


1 the American stand 


ought to take 


ndus rate of progress has been phenomenal 


regardless of whether we 


It has its ups and downs 


unpar has recorded one major bust 


its booms and 
but in the 


long run we have progressed ever up 


wards. The amount of goods that we pro- 


and consume has almost 


25 years 


tremendous growth of our own electrical 


industry 


outstripped other basic inc 


industry that is moving ever upwards 
nomy ts And now. let’s look at our 


d expansion through the telescope. First, we 


not need a chart to visualize 


In chemicals, oil and electricity, 


nited States. We are part 


doubled 


As a matter of fact, sales 
and capital investment in 
the electrical industry 
have been rising at more 
than twice the rate for 
industry as a whole. That 
spells “growth” in any 
language. 


the 


1USCries 


of an 


nau 


ust 
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Many powerful ideas are propounded at NAED Conventions. This year was no excep- 
tion. Here are some of the most important things speakers said as they relate to your 
selling effort. Facing these excerpts are comments that spotlight their significance. 


cide on which end we'll look through meet this hot market head on. Forget the 
If we look through the wrong end, we _ future, extend credits beyond the capacity 


see a distorted view. The future looks far, of our customers 

far away and our eye picks up only the We can take that wrong end look 
objects in the immediate foreground. through the telescope and be a big whit 
Turning our telescope on the picture of — in the market for a short term—but what 
the economy it represents quite a about the future? The short range oh 


tempting scene 


Through the wrong end is fine for the company that is in business if your company is any- 
y 
where near the average 


of the telescope, we don't have to be con- for only a short period 

cerned with the future—just the immedi- Let's look through our telescope prop for the industry, it has 
ate market close up to us. This view shows erly. Now we can see the immediate mar been in business for 23 
a market for our products that fairly ket with the naked eye. Let's bring the years. Such an estab- 
shouts at us—Volume—Volume—Vol- future up close lished enterprise could be 
ume. The pickings look wonderful for a First we see that an expanding, grow built only on the long 
fast dollar operation. It tells us that we ing economy means the creation of new range outlook—and that 
should clean up while this opportunity is and larger markets all the time. It means should continue to be 
there and worry about the future later. It that wholesale distributors will continue your outlook today, re- 
says, Carry every possible product and line to be essential in order for the American gardless of current con- 
that might have even the slightest demand economy to provide the most goods to the ditions. 


in our market area. It tells us to meet most pe ple at the lowest cost. It n 


1 for whole 


every competitive price situation regard that there is a growing nee 


less of our cost. It suggests that we con-  salers who have the know-how, facilities 


centrate on maneuvering for all the big capital, manpower, contacts, and equip 
jobs and forget about real honest selling. ment to do the job LESTER E. BAR- 
Sure, it says, eliminate all of the functions RETT, president, National Associa- 
that we are supposed to do so that we can tion of Electrical Distributors. 


... on the Distributor's Functions 


Our 


structed on the base that the wholes Extending te 


new 


Vital to the successful distribution « 


1S 


electrical goods, not only 


the future as well that he can per ron 
form these essential functions more eft 6. Pr ling an k { 
ciently and at less cost than any others nufacturer, t f ble « 
organization 
1. Maintaining and warehousing ad Providing ecot es in | 
juate stocks to meet the demand na met 
if a supplier or customer local trade eer = 
asks you what you do to 7 2. Maintaining delivery service nd 8. | g new produ to the 
earn your discounts, over-the-counter sales 
here’s a 9-point answer. 3. Hiring, training and maintaining a Originating and executing compre 
sales force q ialified to promote and re hens les programs ARTHUR W. 
commend electrical items HOOPER, executive director, Na- 
4. Preparing and distributing catal t‘l Assn. of Electrical Distributors. 


... on the Future of Wholesaling 


. Your shortage of profits, I take it ide 
arises primarily from two causes. One is So f t 
very severe competition. The other is over wholesaling 
that you have been losing some relatively degree, it seems to me that time rus This observation might 
profitable business by having manufac- ning on your le. Wit ¢ f ng * ease your fears on this 
turers conclude they don't need you, and mplexity of end product l excey score. 
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asa Salesman 
= 
gnificance to You 
asa Salesman 
s national progr is con nd product literatur 
ind assuming all risk for the 
Ses? 
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Here's What They Said 


I believe 


ncreasingiy a pain in the neck 


ifacturers are likely 


own wholesaling. An 
Ford Motor Company re 
that it would be possible 
million Ford cars i 


Such 


why whol 
And not 


Iirging effort of our 


away from the great metropolitan 


re i so far as I know, no 
nedy. And, if 

ches us anything, it certainly isn’t t 
found by getting 


sovereign 


our economic history 
the government to 
But 
we live in a period when there are extra 
unprece 


step in and do something about it 


ordinary, and even 


perhaps 
lented, opportunities for the competent 
ise his competition by out 


field of book and account 


keeping alone which I strongly suspect 


onstitutes a very substantial part of your 


Costs You 


cutting opportunities in this field 


who effectively capitalize on 
the cost 
h are pouring out in increasing vol 

in well be sitting pretty while others 


1] 
ir¢ till 


plagued by what they regard as 
ruinous competition DEXTER M. 
KEEZER, vice president and director, 
Department of Economics, McGraw- 


Hill Publishing Co. 


A field that shall be re- 
ceiving increasing atten- 
tion from ELECTRICAL 
WHOLESALING. For arti- 
cles already published, 
see: June ‘55, p. 42; 
March ‘54, p. 51; Aug. 
‘53, p. 60; July ‘53, p. 90; 
Jan. ‘53, p. 118. 


_.. on Some Vital Pros and Cons 


Only one answer to this 
one: the electrical dis- 
tributor’s salesman. If 
he’s the “‘typical’’ one, 
he calls on 92.4 accounts 
~—and there aren't many 
General Motors amongst 
them, 


it has been established 
by competent manage- 
ment consultant firms 
that the cost of carrying 
inventory to a manufac- 
turer is at least 18 per 
cent a year, and in many 
cases higher. 


that each of us concern 


these questions other 


serve those new markets in is one 


It involve s the 


reate sales in the field when 


ertised for everyone to bid 


tioning distributors left 


ntact all the little sales Carry 


ctually adds up to enough 


What 


ries running’ 


in be handled direct 


ck without a distributor 


ve that the full-functioning, 
i wholesaler can't do the meet 


the product does nesses 


distribution at the low 


ne Dasic ec progr 


Amer! 


us great 
ore goods for more peopl 


tnere 


ost. Wholesalers. can tell 


tf a warehouse est 


business. The local _ salers 


ice values for the 


some say 


i leguate 


1 to make the endeavor worthwhile? 


observat 
problem we are 


is still a network of capable, well 


product better than any 
ype of outlet. Supply and demand 
step removed from this problem 


other end of the trade 


channel 


full func 
distributors who 


There aren't any 


STOCKS 


We say: What incentives are provided? 


are these functions worth? Is it 
buy 


To 


grams? To 


training pr 


ials handling equipment? 


the same rising costs that all busi 
have experienced? 


We could 


continue this self-made quiz 
n and on—but let me place one 
The answer to the 


Yes 


ion betore y« 


discussing here is 


iblished, experienced electrical whole- 


They have the 


essary and of know-how and employees who have many 


luring the construction 

rm int terrible 
ibles and overhead when 
s up. Why noc let the 


ISK and be responsi- 


t 


vatter of the effi- 
| products from _ the 
organiza 


and serv 


mpers 


experience from warehouse to 


selling jobs. They may or may not 
of this association, but the 
needs them and must 

not only for the mar 

) keep the production lines 
the years ahead. This industry 


L 
o see this vital link in 


yannel retrenching at a time when 
ld be expanding in preparation for 


ure ARTHUR W. HOOPER, 


executive director, National Asso- 
ciation of Electrical Distributors. 
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Significance to You 
to try tod 
officer t the 
entiy told me 
ag ive ne wo alike. HB is the multitude 
ee tf special ings that are Duilt into « 
n Ford cars. Appliance production is 
a similar jute Stripping I 
ae There are lot of other reasons, of lake che 
1 
get 
masses of ! nity into sess CONnLeste 
This movement nstitutes 
ppot ne Whoilesai The 
ery diffusion defeats the individual 
nufacturer indertakes t Oo the 
on Significance to You 
asa Salesman 
ho wi) 
Who will 
ie Vn Will 
Who wil = 
to keep the fact 
We say: Pr 
soundly establi 
ywest ¢ 
that the operation 
you la ne peratl n 
| 
i difhculr and delicate 
ivantag yeal 
boom years < outside 
boomerang of tre be me 
the market tight electri 
hy rt e thar } e 
wholesaler take that lave 
ble tor that overhead? KET [Ox 
ai Some say: It's a matter of supply and running 
ee lemand and the cost will be dictated by cannot aff ees +h 
We say: This isan 
ent transfer of elect: 
eo. tion that can provide place, time 
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... on Electric Heating: Market Potential 


The electrical heating market be- to heat them 

longs to you and your trade. The market Besides all of this, it is expec t 
is tremendous. Here are a few facts which 1,300,000 new homes will be b s 
are important year, and 10 million more modert 

Only 50 per cent of the homes in this Competition for the consumer dollar 1s 
country have a central heating plant; becoming keener, and the b 
these homes are a potential market fora cry is becoming as competitive 
modern heating system. Of the 50 per automobile industry 
cent of the homes that do have central We are living in the push burr 
heating systems, 92 per cent have a cold The home builder is seeking modern 11 And as Mr. Peterson me 
spot where electric supplemental heating novations to build into his homes adds, the stage has been 3 
would be effective The American public is clamoring tor 4 set, the footlights turned 

| on, the orchestra is start- 


The National Association of Home the ultimate, and many utility com] s 
1 to promote and supply ing to play—are you 
will be added on to existing homes this electricity for me heating DON ready for the show? 
year, and you may rest assured that the PETERSON, manager of sales pro- 
motion, Electrend Corporation. 


Builders estimates that 3 million rooms are now equi 


present heating plant will be inadequate 


Though somewhat on the 
low side on the present trical contractor can raise his percentag ri 
day percentage, Mr. ip to 6 or 7 per cent and raise your per- break 
Slam in his projection centage up to 4 per cent whi 

makes what is strong time increase over what you are now 
point for you. He's talk- ting. Along with the heatis ter 
ing about the sale of sells more wire. a larger service. ther 
$400-500 worth of elec- stats, disconnects as required by code 
tric supplies for the ind, of course, when they 
typical new house. heating they always go all « 


LEO SLAM, 
vice president, Electrovector, Inc. 


_.. on Electric Heating: Sales Training 


Sufficient insulation 


loss calculations are essential to give The N.E.M.A. Electric House He 


ustomer satisfaction and heating con Sect s working on a manual 

forr—and to keep operating costs at a_ desigi 

have 4 This manual is something 
man sufficiently trained to be able to are tilit mf you're going to want to 
ssist elex tractors in cak ng have. Watch our “New 
esting ins of fos Literature” columns for 
Ss. type ' f electric heating ‘ an announcement of its 


availability. 


} 


GOFF, Ceilheat, Inc. 
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lectri ing: Profit Potential | 
... on Electric Heating: Protit Potentia va 
Significance to You 
iverage Of about per cent of the lar 
volume f every residence being of 
Most of this ts bor and therefore y I I I eee? fc 
nart of thar str ror i< al 1 ner prime mar 
‘ 
] } } 
in €1ectric Stove 1ectr not water |! 
tc 
It is not necessary for yj t i net 
whole house heating to make elect 
heating profitable to you We four 
° that 85 per cent of our sales were for or oe 
+ 
two and three unit sales to electr cor The 
# 
« 
and carctu properly design heating inst 
systems and equipment are not compl: romer satisfaction, at f uti 
cated and do not require an engineer tance wl the first rallat f oe 
| 
Manufacturers all issue computation and n an area. These customers t [ ae ae 
nstallation manuals which make it pos- the besmssiesmmemmor adde ED ee 
sible man wi brief training 
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NAED’s New-Style Convention (cont.) 


Conventioneers Caught by EW’s Cameras 


ADEQUATE WIRING te nial PROUD POSSESSOR of Electric House- SILVER ANNIVERSARY book of testi- 
ngratulations ziven to newly re wares distributor plaq s H. F. Schmidt nial letters was one of gifts presented 
Lester E. Barrett by ectrical Supply C New Orlean Executive Secretary Alfred Byers on 

Arthur W. Hooper NEMA chairman Perkins stands by of the entire NAED membership. 


a r 


PROUDLY playing th re li ip YOUNGSTERS and ad\ Products Unlimited surround 
in the n Geo 3ryar Jack Gershon acting der the winning snior Achieve- 


ment company and rar err chairman *f the NAED 


Junior Achievement Award C ttee 


MOST UNUSUAL SUITE b« zed itler r Inc DISTAFF SIDE was wel! repre at the convention. Seen 
f were a re-creatior : 1 N L here waiting for an elevator « r. and Mrs. John Campbell 
red-checked tat loth ‘ left! and Mr. and Mrs. R. M. Cochran, attending as repre- 


where the lag entative f Summit Elect Supply Co., Akron Ohio 
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Ai wine 
ee Barrett (right) made the presentations 
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MIDWEST TRADE is discussed by Har 


Electric Supply Co., Chicago, and Thomas C. Cummin 


Electric Supply C Inc., Topeka at dinner table 


LOBBY CHAT among the Smiths of Michigan Brass G Electric C f 
Lansing, finds Mr. and Mrs. Robert C. Smit left) talking ver cor 


vention activitie f the day with Mr. and Mr 


CONFERENCE BOOTH TALK was popular at this convention. Here 
Allen-Bradley C L. C. Watsor left interested tener as a 


point is made by }. J. Perry, of Electric Supply Co., Atlanta 


RELAXING TEXANS Earl P Edgley (left! and H F Reichardt 


shyt Re ardt Electr er 


rg 


ftered by |. F. Dav ente Pitt iret 
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INQUIRING 
REPORTER 


Q.: What is the biggest single 


problem that you, as a distrib- 


utor, face today? What do you 


think should be done about it? 


A.: Thomas A. Pitt, Weaks Sup- 
ply Co. Ltd... Monroe, La.: 
“Price—price—and more price! 
We're not lily-white—who is? 
But we certainly do draw the 
line as soon as we can and vet 
stay in business. The solution? 
More of us drawing that line— 


and sooner.” 


A.: J. H. Larson, J. H. Larson 
Electric Co... Hudson, Wise. “Td 
say our greatest problem is price- 
cutting on the larger jobs. That's 
our main headache today. It isn't 
an easy thing to do but I think 
there’s a future answer in culti- 
vating new and «smaller accounts 
more intensively with a view to 


making them profitable.” 


old Bennett, (left), of Al 
of Kansa 
4 
— 
. of 
> 
§Reichardt 
& 


Camera on Conventioneers ... 


SOLVING rw 77 ) wre , SHOWING vide effect f margin but EXCHANGING views are 
». ofone ton campa Har f Leavitt Newtor sakes Ele 
with Wa Seamans Supply 


xy, Canton, O 


ENJOYING a laugh are (/. t ( TOPPING Texans with king-sized 40 SWAPPING ideas are 
5 F y A. Brown, Raybro Electric Be and A M umm 
iding him i old friend Electric of Little Rock and |. C Reiff, 


r, Englewood Elec., Chicago | r New Bedford. Mass 


DISCUSSING c peration are TALKIN . the day's program are BUCKEYE representatives Frank P. Plat 


eft ar yt O. Smith, both 


ey Reeder and Robert ; é r nd The Hardware G Supply Co., of Akron 
Supply, Baltimore Mev n Ele ) en 


joy ag igh 
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on 
Houst 
Apt ter srrett of Jenkins 
pes 
Hig 
Philadelphia, and 
toftt, Tristate Elec 
7 


ENJOYING pre 
j uite are t r 
hn Klein ar 


ENDING th« 
coin Electr 


THREE-WAY CONVERSATION i- conference booth area find 
A. Pa as ert and Bud Hosey enter jor Vv iroer 
amusing Ben S samt pre lent. Braid Electr ( 


uncheon appetizer nm the Thoma 7 Bert 
lim Hrabetir 


Ryer ttz alif 


NAED 
MEMBERS 


REGISTER HERE 


INQUIRING 
REPORTER 


Q.: What is the biggest single 
problem that you, as a distrib- 


utor, face today? WUhat do vou 
think should be done about it? 


/ 
A.: Earl P. Edgley. Reichardt 


Rlectric Co.. Houston. 


“There are too many so-called 


distributors who could. by neo 


stretch of the imagination, 
deserve the name. They have 
no stock — no investment. Yet 


they're competing with us on 
practically a no cost basis. M 


terial is too readily available to 


A.: Arthur Loeh, Jr.. Loeh 
Electric Columbus. Ohio 
“The thorniest problem ix just 
maintaining a living in the face 
of today’s cut-throat compet. 
tion. We could justify a 20 to 
50 per cent margin on servies 
alone if—by some miracle 


price was ruled out.” 


Jashville 
iy 
them. 
Ele Cc 
a 4 
3 
aft n where it started | rgenser r es 
J r Ne enser ‘ nter 
state Ele Supply r Bluff ; he trier a 
NAED desh 
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EEWA's Second Show Was Big Success .... 


THE THIRD NATIONAL ELECTRICAL 


y wn at e during the ) ve 


Bigger Show Coming 


lieve the remaining space 
yut long before the event 

ceremo! 
exposition openings h hit are 


National Electrica puyel ont rors 


AC 


expected to attract 


electrical distribu- 
opens October | 
ment Armory a t 
Lexingt Ave.. New York ( 
The show, spons } 


trical Wholes 


underway when a master switch eqt 


engineers, architects, design- 


suilders, purchasing agents and 
id from all parts of 


red by the Eastern from several foreign 


ers Association, will intries. A large array of electrical 


lipment and the newest ideas in 


the the enti electrical living should provide sales 
men with ¢ 


variety of ideas about 


they sell, which should 
all-industry show 
through Oct 


e Biggest Show Predicted 


refit in selling the products 


continue ber 14th customers 


Because he show also will provide an op- 


of the enthusiasm being shown by portunity for an exchange of views on 


exhibitors, ofhcials believe the 1955 roducts between the manufacturer 
show will be | listributor, and 


ful 


more su the exhibitors 
than the two previous event ill be available to answer questions 
trom salesmen about various problems 
inter. The general public will 
become familias 


equipment 


11 
tion once every two the event will 
Exhibits by 


more 
Ciectric 


Abx 


floor space already has 


facturers of 
be shown 


Dect 
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This Year 


e To Give Awards — Trophies will 
be presented to exhibitors for the best 
designed lighting fixtures on display 
judges will 

the New York chapter of the 


Institute of 


nsist of a Committee 
For 
held 
ect the best electrical installation 

if Harold R Meyer, co 


of the show, said the contest 


Architects 


first time, a contest will be 


lesigned to encourage the electrical 


tor to share with other con- 
tractors his ideas used in solving prob- 
lems encountered in electrical installa- 
tion. Winning entries will be on dis- 
play, and the projects will be explained 

The complete show committee in 
cludes: Henry Krug, Reliable Electrical 
Co.; William Kahn, Tudor 
Supply C Joseph Kur- 


Inc 


Electric Inc 
zon, Joseph Kurzon, 
Gould, Hall-Mark Electrical Sales Co., 
Inc.; Jack Korn, Williamsburg Electric 
Supply Corp.; Leo Siegel, Hobb Elec- 

In Ben Rosenberg, 

| orp Paul Sam 


Inc 


Le« ynard 


aging director 


W holesalers 


ae Se tries Show will be held in the 7th Kegiment 
AA 
t ¥ re th ar mar ita t srer ere tr ca 
a equipment w exnidit their p jucts at the exposition in October 
N electric tin 
a master sw 
ribbon-cutt 
w! 
the 
or 
} 
Ne 
eve 
12 Of 
dec 
interest 
ce men_ berg, Ar Electric Suy 
ce P| equipment will and salesmen who now are attending and Tom Gopsill, mani 
a ae |_| per cent of the trade schools and electrical engineering f the Eastern Electrical 
= 
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available through your progressive fixture manufacturer 


glare-free illumination! 
individual units 


direct + indirect or continuous line 


FOR SCHOOLS, OFFICES 
STORES, PUBLIC BUILDINGS 


One piece channel lengths 4’ to 10’ 
Shielding angle to 45° x 45° 


SMOOTH EDGE IDE SHIELD 


© Pea Canning-Pekara fixture designs will be ie 
PUSH BUTTON RELEASE se se . found in the products of many progressive te 


FOR BAFFLE ASSEMBLY 
WENG LOCK fixture manufacturers. The data and fea 


tures of the fluorescent and slimline 
models will help you specify the quality 
lighting demanded today by value-wise 
builders. 


' You can be sure, when you specify this 
series, you are getting the finest in quality 
\/ and design, plus the exclusive Canning 

Pekara features and performance. 


ION 


Cuan )SPEN 


SAFETY SNAP IN 
BAFFLE LOCK ROC 


BAFFLE BLADES 

Easy to remove 

Easy to cleon For the name of the fixture manufacturer 
who protects his customers with Canning 


Pekara lighting fixtures write 


No special tools, ne loose parts to handle or remove while 
changing bulbs or servicing channel. All parts open or close 
with push buttons, spring locks, or hinges—fo added safety 
—all parts can be unhooked for easy cleaning without tools 


for low maintenance cost CANNING-PEKARA, INC. 
Lighting data on above models and catalog covering » 2144 North Wood Street, Chicago 14, Illinois 
entire line om request HU mboldt 9-4224 
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“ene, a 
WIRE WAY SPRING LOCK AS 
“2 
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\ 
> 
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POWER ON WHEELS! 


ADD, REMOVE, RELOCATE trolley 


to the Job 


; no dangerous open wiring: ne 
hazardous extension cord our customers save daily by 
liry nating downtime rewiring 
1 
They get a modern, flexible « hat pavs off 
handsomely f 


or 


vears in 


Get the complete story 


write Bull Dog Flectric Prodi t 


BULLDOG 


ELECTRIC PRODUCTS COMPANY 
A Division of I-T-E Circuit Brecker Company 


Export Division: 13 East 40th Street, New York 16, New 
York. In Caneda: BuliDog Electric Products Company 
\Coneda), Ltd., 80 Cloyson Road, Toronto 15, Ontario 
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ot 
trolleys tap power from Industrial Trol-E-Duct, feed it to 
duct ¢ fit an N iowntime No rewiring Trolley 
ne hoist the ving ve © re for ht power ft 
j 
ROL-E-DUCT 
BULLDOG INDUSTRIAL TROL-E- 
Owe Te 
ae POWER ROLLS, PRODUCTION DOES, TOO! 
ct a Power that moves freely with the jot That's the kev t er it 
should stock and sell BullDog 
Dar 
ndustrial Trol-E-Duet 
trollevs, feeding port e tools 
Visualize it in a plant. Mobile 
ather id ve ea ig B Dog field engineer. or 
it ai right when it’s needed. And new outlets can be added by adding 
Ca 
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A MESSAGE TO 


The most recent editorial in this series dealt 
with the plans of American industry for expand- 
ing and modernizing its plant and equipment 
over the next four years. These plans call for 
the expenditure of $113 billion over that period, 
There is a good prospect that the money to carry 
them out will be available. If the plans are car- 
ried out, manufacturing capacity at the end of 
1958 will be double that which existed at the 
end of World War II. And this industrial plant 
will be modernized. 

In sharp contrast to this pit ture is the condi- 
tion of our public plant and equipment — the 
roads, schools, water supply, health and sani- 
tation facilities upon which industry, as well as 
the average family, depends. According to a 
recent estimate by the Twentieth Century 
Fund, the people of the United States must 
spend almost $100 billion on new public 
works projects during the next five years 
merely to meet the minimum needs of our 
growing economy. 

Other estimates by the President's 
Council of Economie Advisers, by state 
agencies and by private construction econ- 
omists all show the same condition: a stag- 
gering need for publie works. Yet no steps 
have been taken that even offer a promise 
of closing the gap between the public facil- 
ities we are building and the greater facili- 


ties we really need. 


AMERICAN 


Lagging Public Construction 
Spreading National Blight 


© OF A SERIES 


How did we come to let our publie facilities 
fall into this sorry state? Here are some of the 
reasons: 

(1) During the years of depression and 
war, from 1930 to 1945, these facilities were 
neglected. New construction declines ind 
even maintenance was cul 

(2) Since the end of World War Il, in 
creased construction costs have made it 


difheult for communities to get the needed 


construction with the funds budgeted in the 
past for that purpose. 

(3) The great postwar upsurge in popu 
lation, and the spreading of our population 
into new areas, has created a huge demand 


for additional community tacitities betore 


the neglect of earlier vears could be made ip. 


Responsibility Divided 


Now the need for more public construction 
has become ipparent to everyone, o1 mmed 
highwavs and in over-crowded schools. But. un 
fortunately. the responsibility tor 
thing about this situation tte se earl 
fixed as can the responsibility Tor maint 
industrial facilities. A business firm must eo 
pand its capacity when markets are growing ot 
lose its trade position It must 1 dernize i. 
plant and equipment or be undersold by more 


efhicient competitors In the case of pul 


a 
rigs 
‘ 
{ 
47 


ities, there is no such competitive incentive. To 
be sure, a city or state may lose population and 
industries if its public facilities are inadequate. 
But such shifts are very slow to take place and 
difficult to relate to any specific public program, 
or lack of it. 

Moreover, the responsibility for constructing 
public facilities is divided between state and 
local governments and federal authorities. 
Within each of these governmental units there 
are specialized bureaus or departments with 
varying responsibilities. This division of re- 
sponsibility obviously adds an element of diffi- 
culty to the development of an adequate 


program of public construction. 


Breaking the Log-Jam 


How can this administrative log-jam_ be 
broken and the financial difhiculties overcome? 

One course would be to have the federal gov- 
ernment step in with a nation-wide new program 
of direct spending on public works. That would 
utilize the resources of the federal treasury for 
immediate action. But there are weighty objec- 
tions to such extensive federal participation. 
One is that federal spending cannot be greatly 
enlarged without a corresponding increase in 
the federal control of decisions that normally 
have been left to local communities. Another 
objection is based on the fact that so long as we 
must maintain a large defense establishment, 
such an addition to federal spending means 
either higher taxes or a chronically unbalanced 
budget. 

The other course is to rely primarily on local 
initiative, but with new and more effective fed- 
eral aid to local governments. Such aid would 
help speed up planning and construction, and 
contribute toward a solution of the most burden- 
some financing problems, but in amounts suffi- 
ciently limited to require that most of the capital 


be raised locally. 


No Single Formula 


No one formula can be applied to make such 
aid effective. The raising of funds for new 


schools, for example, involves problems very 


different from those of financing highways, or 
water-works, or hospitals. But it does seem 
clear that, in all these fields, the federal grants 
must be designed to stimulate more local plan- 
ning and financing than has prevailed in the 
past. Among the new ideas that may offer such 
incentives are federal grants for planning and 
initial costs and federal guarantees of local 
bond issues. Such aids have, been remarkably 
effective in the fields of slum clearance and 
public housing. 

While the federal government clearly has a 
role to play, we cannot afford to postpone in- 
auguration of an adequate public construction 
program while we seek a formula to apportion 
governmental participation that would be gen- 
erally accepted as ideal. Every year about 2'/2 
million more Americans are putting increasing 
pressure on a public plant already dilapidated 
and inadequate. The result is an increasing 
menace to comfort, health, education and safety. 
It is also an increasing menace to the effective 
performance of American industry. 

The appropriate public response to this 
situation is a driving public determination 
to eliminate this increasingly dangerous 
lag in publie construction. At this junce- 
ture, the development of such a determin- 
ation is basic. Nothing stands in the way 
of an adequate program of public con- 
struction that a determined electorate can- 
not remove. 


This message ts one of a series prepared hy the 
Vie Graw-Hill Department of Ex onomics to help 
increase public knou ledge and under standing 
of unportant nationwide developments that are 
o} part ular concern to the business and pro- 
fessional community served by our industrial 
and technical publications. 

Permission is freely extended fo neu Spapers, 
groups or individuals to quote or reprint all or 
parts of the text 


PRESIDENT 


McGRAW-HILL PUBLISHING COMPANY, INC. 
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AVERAGE BALLAST LIFE 
WITH G.E. DESIGN STANDARD 


AVERAGE BALLAST 
WITH DESIGN TO 
INDUSTRY STAN 


BECAUSE G-E BALLASTS ARE engineered to operate 10% cooler than installation. With this chart, Flora shows you the extra ballast life 
industry standards, they offer 50% longer life in your fluorescent you get when you specify General Electric's cooler operating ballasts. 


Flora* shows you why... 


General Electric Ballasts Last 50% Longer, P 
Help You Save Lighting Dollars 


Every G-E ballast is designed to oper- builds ballasts tna: operate cooler! sure you get the best specify General 
ate 10% cooler than industry stand- Cooler operating temperatures com Electric longer-life ballasts 
ards; the chart above shows that this bined with the use of unusually strong 
means 50% longer ballast life! To you, insulating materials results in years of 
this means longer life for your fluo- added ballast life = ' , - 
superior ballast: G-E b ¢ 
rescent installations and a real saving 
These special G-E techniques con netaliation mean hettes re eficient ’ 
tribute toward wer operating tem lightir more « nerat 
By carefully filling each ballast with ' ' ———s lighting, m pe 
peratures, resulting i 0 longer boll 
a special heat-conducting compound, peratures, resulting For n G-t Hasts 
and by using larger wire size in the coil ballast life write Section 401 General Electric 
windings than would be _ required Next time you specify equipment for Company, Schenectad New York 
simply to meet industry standards, G.E a fluorescent lighting installation, make *Miss Fluorescent Ballast, GE's Bollest Moscot 
Copyright 19 enero! Elect mpony 


Five more reasons why 

GENERAL ELECTRIC IS YOUR BEST BALLAST 
@ EXCLUSIVE SOUND RATING SYSTEM 

@ SUPERIOR QUALITY CONTROL to 

@ PRECISE LAMP-MATCHED DESIGN 
@ PROVED PRODUCT LEADERSHIP $ 
@ COMPLETE CUSTOMER SERVICES 


Progress /s Our Most Important Product 


G-E BALLASTS ARE constantly spot-checked 
for normal or abnormal temperature rise in 
this special lab. Close control of tempercture 


rise helps ossure 50% longer G-E ballast life. 
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Conduit of COLUMBUS 
gives you ALL 


of these featur 


UNIFORM 


Conduit of COLUMBUS couplings are engineered to ensure uni- 
form quality. Each one must pass a rigid inspection of threading, 
chamfering and finish. Fittings are our only products. The steady 
growth of Conduit of COLUMBUS depends upon precision and 
quality production. You will find a constantly increasing demand 
for Conduit of COLUMBUS fittings, attractively packaged at no 
extra cost. 


SOLD ONLY THROUGH RECOGNIZED WHOLESALERS 


Look for this label 


when you buy fittings. 


CONDUIT PIPE PRODUCTS CO., , OHIO 


PIPE COUPLINGS «+ PIPE NIPPLES + ELBOWS, RIGID & E.M.T. 
RUNNING THREAD ° GOOSENECKS ° WALL PLATES 
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Whatever the job 


ERMACEL 


PLASTIC CUTTER BAR free with every 66’ roll of Permacel 29 PERMACEL 29 will stretch to over twice its original length per- 


Plastic 1 ape. It does away with scissors, knives and razor blade mitting it to mold snugly to the work. The result ix a tight, «mooth Rea 
A non-conductor. Durable and easy to use. It cuts waste, saves time. wrap for splices in junction boxes and general wiring applications, 5 


ONE WRAP does the job on television NEAT, THIN SPLICES with Permacel 29 INSULATING TOOLS is just one of a wide 


antennas. Permacel 29 resists weather . . . Plastic Tape. Dielectric strength of 9,000 variety of general, electrical and auto- 


sticks tight. Requires less tape per job. volts. Resists moisture, oil and abrasion. motive uses of Permacel 29 Plastic Tape 


Mony jobs con be done foster, better, easier with self-sticking tope... write Permacel Tope Corporation, New Brunswick, N. J. 


company 
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FREE 8-PAGE CATALOG of Anaconda’s new 


Get your free 8-page catalog 
Portable Cords with detailed in 
Securitvile. 

hand np! 

piu i ippu 

properties table 
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complete line of heavy-duty cords that help y 


BOOST SALES WITH THE RIGH 
CORD FOR EVERY JOB 


Anaconda introduces new portable cords with rugged construction . . . 
peak performance . . . and top flexibility for 3 types of service. Here 
are fine-quality cords to meet the exact needs of all your customers! 


Severe applications hard usage .. . regular try, appliance manufacturers, electrical equip : 
service—tor every type of job your customers ment manufacturers, general industry, miners 

have, Anaconda brings vou 3 new engineered railroads, and dozens of others is telling your e 
cords designed with the strength, flexibility and customers they can depend on their Anaconda 

resistance to wear needed for each tvpe of Distributor for the right cord for the right job 

application So be prepare d order this full line ot quality 


Right now, trade advertising to heavy indus- cords for full-line profits, today! 


SECURITYFLEX* CORDS for sev 


] 


sturcdiest cords mace St here re veal 


SECURITYFLEX—Underwriters’ approved Types SO and SJO sha 


es, railroads LOCKS i he wit rial use 


mil 
Look for the molded-ii: name, “Anaconda Securityflex! 


INDUSTRIAL CORDS fc» 


maximum flexibility. Lower in t Special] le ned for 


Lise inn be i mausty vhere re tinwou 


SERVICE CORDS for r 


many features found onl n higher-priced rds of othe 


make Special rubber ket ths I e and moi 


ture. Outstanding 


FREE “PORTABLE CORDS” BULLETIN 
Anaconda Wire & Cable Company, 
25 Broadway, New York 4,N. Y 


see the man from... 


CITY, ZONE, STATE 


@ 
& Gentleme Please send me your new free 
Portable Cords” bulletin, DM-5538 
NAME 8 TITLE 
; COMPANY 

about your 1 ADDRESS 


PORTABLE CORDS 
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4 
crest conditions. Toughest 
resistance are a “must.” Neoprene jacket mold-cured in ad a 
gives top crusl il- and abras tance, pay tor 
heavy industrial conditions and 
USTRIAL CORD g 
f ation and must be tough, flexible and oil-resistant. Made 5. 
INDUSTRIAL— Underwriters approved Types SO ind SJO 
with neoprene wket. Look for the Anace« marking 
lar duty. Lowest in cost. . . yet have 
for appliance fice chines, portable 
= 
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Sensible Saving. 


is the smart reason for the 20 ft. length of these rolls. You get 
this size in the 10-roll container of Gold Seal Plastic Tape. 

For companies that supply tape to many workers for varied 
jobs, it’s the best buy. “Tape-saver” size, we call it. It’s 
enough for the average job... footage of “lost” tape is 

kept low. Workers like the small size, too. It “swings” 

easy in tight places. And remember, you start 


ste you say 


SEAL 
plastic tape 


J) the many plastic tape advantages, 
s of proved Gold Seal quality. 
irranty of Jenkins Tape specialists, 

re it will speed the job, stick 
1 up under toughest 
ry it... sample free on 
nkins Bros., Rubber Division, 
Ave., New York 17, 


Tune up tape sales ond 
with brand in 
olwme builder ..- 


a 3-woy ¥ ~ ELecrri* 


Ads like this — 
ylarly by 200,000 
Seal business 
— steer 


FRICT 


fous 
20 #r. 10” 


JENKINS 
tA Sec! P! c Tape — single 60 
fal J/ t. rolls in round metal cons ond 


Handy Pack of ten 20 ft. rolls. 
FRICTION + RUBBER + PLASTIC 


Single rolls and 10-rol!l containers 

Also Diamond Sea! Friction ond 

Rubber Tapes made to ASTM 
Specifications. Products of Jenkins Bros. 
— mokers of famous Jenkins Volves. 
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ROSIVE SOLDERING ELIMINATEDE 
in BLACKBURN’S Heavy Duty 


Bi-Metallic Connectors 


jet le 
mote 
397.5 MCM 
—250 MCM 


PRESSURE SEALED, SHRINK-FIT COPPER LINER 
SEALS OUT AIR AND MOISTURE — PERMANENTLY 


Manufactured under controlled atmospheric conditions! 


3 @ Eliminating corrosive solders and fluxes between copper liner 


and aluminum casting insures permanent high conductivity 


@ Factory applied protective coating prevents oxidation of contact 


spacer grooves during transit and storage 


@ Castings are high-strength, heat-treated alloy with exception 


ally heavy cross sections. 


@ Clamping forces are distributed over extra long surfaces 


contour of grooves protects conductor 


4MCM @ All Aluminum hardware is alumilited to prevent seizing—bolt 


features rolled threads of greater strength 


HEAVY DUTY 
ALL ALUMINUM CONNECTORS 


Also available without copper 
liner for Aluminum to Aluminum 
Coefficient of expansion same os 
conductor. Same high standord 
of material and construction os 
obove connector 


BLACKBURN CORPORATION + 35 MADISON ST.- ST. LOUIS 6, MO. 


PHONE MAIN 1-2821 
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ou just ean’t miss with 


Tiger 


Electrical Wire. 


Tiger Brand Varnished 
Cambric Cable is the 
most economical way to 
transmit large blocks of 
power short distances. 


A merclad To withstand physical 


abuse, moisture, sun and oil, use Tiger Brand Amer- 
clad for all sorts of portable equipment. 


Amerbestos Tiger Brand Amerbestos 


is a true quality heat resistant material. 
The asbestos is felted for greater 
durability. 
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Leading utilities specify 
Tiger Brand Paper Insu- 
lated Cable for their most 
critical high voltage instal- 
lations. 


Submarine For underwater power 


distribution, there’s a Tiger Brand Submarine Cable 
to withstand any operating condition. 


Ampyrol 


Tiger Brand Ampyrol 
features thin-walled 
thermoplastic insula- 
tion, brilliantly color 
coded, easy to strip. 


| Steel & Wire specializes in 


AMERICAN 
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STEEL & WIRE DIVISION, UNITED STATES STEEL CORPORATION, GENERAL OFFICES: CLEVELAND, OHIO 


COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 
UNITED STATES STEEL EXPORT COMPANY, 


A STANDARD TIGER BRAND CABLE 


CLECTRICAL WIRE 


ND 
| 


wire and cable that must withstand abu- 
sive service. No matter what kind of oper- 
ating condition you may have, there is 
probably a standard Tiger Brand Wire or 
Cable that will give you better service 
than you ever dreamed of. 

Send the coupon and outline your prob- 


lem. We'll see that you get service —/fast. 


TEMMESSEE COAL & DIVISION, FAIRFIELD, ALA, SOUTHERN DiSTRisuTORS 
wEW YORE 


FOR EVERY SPECIAL JOB 


@ asbestos wire and cable © paper & varnished combric 
@ mold cured portable cord ate 

@ machine tool & building 
®@ aerial, underground and wire 


submarine coble 
®@ special purpose wire & 


@ shovel & dredge cable cable 

American Stee! & Wire 7 
Room DE-75, Rockefeller Building 

Cleveland 13, Ohio 


Please give me more information about Tiger Brand | 
Wire & Cable for 


Nome 


Firm 


Address 


ELECTRICAL 
WIRE & CABLE 
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TAP A NEW MARKET WITH 


ROYAL 
ELECTRIC 


NEW AIR CONDITIONER 
EXTENSION CORD... 


with type “’S’’ GRAY RUBBER 
jacket and molded-on RIGHT 
ANGLE CAP and connector 


Here's a NEW heavy duty extension, of UL 
listed No. 14 Type S cord, engineered to safely 
extend the original cord of any window air 
conditioners with 2 conductor power supply 
ord 
[he molded-on rubber cap and connector are 
vulcanized to the cord jacket, making them 
integral parts of the assembly and taking the 
strain of pulling and rough handling off the 
inside conductors and terminals. 
The many quality characteristics of the NEW 
onditioner extensions are the same that 
Loyal Electric builds into its full molded cord 
line — to build sales volume and satisfac- 


. for you and your customers. 


NEW GRAY COLOR AND RIGHT 
ANGLE CAP HARMONIZE WITH 
THE MODERN APPEARANCE OF 
ORIGINAL EQUIPMENT AND 
CORD AND MODERN INTERIORS. 


FULLY UL LISTED 


@ TYPE ‘'S’ GRAY RUBBER JACKETED CORD 
@ MOLDED-ON RIGHT ANGLE CAP 

@ MOLDED-ON CONNECTOR 

@ AVAILABLE IN 6 PRACTICAL LENGTHS 


buy ROYAL... 
you'll sell better, 


/ 


NOW AVAILABLE... 


© with 2-wire cap and connector 
as illustrated above 

© with 3-wire (125 volt) cap, with 
round ground pin, and 3-wire 
connector with round ground slot 


Write for samples, or ask your 
ROYAL representative 


ROYAL ELECTRIC COMPANY, INC. 


Manutocturers of WIRE * CORD SETS * FUSES 


PAWTUCKET, RHODE ISLAND 


WIRING DEVICES * ‘‘ROYALITES” for Christmos 
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SAFE * DURABLE * DEPENDABLE 


and every one a business clincher! 


HERE IN THE GEDNEY LINE is every type of galvanizing for longest life. Individual inspection 
strap vour customers want...and ev ery feature that assures top quality. And all these straps come 
that speeds installation and pulls down installed in a full range of standard sizes... Sell Gedney... 


costs. Malleable iron that stops breakage. Hot dip it makes friends, influences profits! 


for rigid conduit, hg 
E.M.T., armored cable, Siz 
S.E. cable, etc. 


dip va 


es 4” to 6”. 
ly inized 


> GEDNEY CONDUIT 
GEDNEY “ONE-HOLE SPACERS OR CLAMP 


STRAPS for oval cables. BACKS for rigid or 
Hot dip galvanized 3 E.M.T. Hot dip galvan 


GEDNEY NEST BACKS 
GEDNEY “UNIVERSAL” 1 supplementary 
ONE-HOLE STRAPS tor ie w use with pipe 
S.E. cables Hot dip gal ol 


imp b iC ks 
vanized 


GEDNEY 


ELECTRIC COMPANY 
GE 
RKO BLDG. + RADIO CITY + NEW YORK 20 


Foundry, Factory and $b pping Point: Terryville, Cone 
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YOU CAN DEPEND ON 


QUALITY 


For complete information on products ot the McGill 
Electrical Division, write today for Catalog No. 49-A 


Available through leading Electrical Wholesalers 


McGILL MANUFACTURING COMPANY, INC. 
250 N. Campbell St., Valparaiso, Indiana 
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—_-venience outlet and plug adopt- The most popular all purpose 
as standard by Underwriters’ portable lamp guard ever pro- \\ 
Code ladies has extra heavy steel wires elec: ; 
as cludes parallel les and trically welded with a chromate — 
shaped ed third blade for ground. zinc plate. | 
any attached power tools are pre ide rr 
7 phenolic handle is heat and im- watt 250 volt either 
pact resistant and tively in- waterproof. No-Rol feature.  $\ { | 
sulated. Heavy cage fea- Available with or without 
or without black rubber dinary porte |. 
portable lighting 150 in we 75 or 
extensively in flour mills, ele- throws light into ordinarily in- 
__-vators, ships, food ing accessable places. Cages avail- 
plants and warehouses to able for both PAR-38 or J 
| mate hazards of shock, glass lamps on a pliable rubber han- \  ( | 
splinters and from brok- die, are standard with or with- | 
 gesistant globe seals against the thing in dependable portable 
the ony handle two lighting. Underwriters’ ap- \ 
| 
7000-30 
0 ty 


“How about the Burndy Connectors?” 


Taking off a bill of material from specifications? 
You’ll write up so and so many feet of wire; so and 
so many boxes, motor starters, switches; so and so 
many feet of conduit. That’s all? 


Not by a long shot! The easiest, most natural add-on 
sale in the business is a supply of Burndy Connec- 
tors! Quality of Burndy Connectors makes them a 
welcome suggestion to your customer —the wide 
scope of the Burndy line makes it a uniquely profit- 
able part of your sales picture. 


It’s good business to suggest 
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So keep your own Burndy stock complete, and sug- 
gest Burndy Connectors every time you talk wire 
with your customers. It’s the smart way to build 
extra profits. BURNDY— Norwalk, Connect.; Toronto, 
Canada. Factories: New York, California, Toronto. 
Export: Philips Export Company. 


PS 
«7+ Check your own stock now. The more 
complete it is, the more you'll be able to sell! 


Weg 
EVERY TIME YOU SELL WIRE, SAY THESE WORDS FOR EXTRA PROFITS... aN 
ae 
... FIRST — for electrical connectors; tools; methods 


Check these feature 


HEAVY-DUTY 


heavy -duty coating 


SPANG HD (Heavy-Duty, Hot-Dipped) Galvanized Conduit is coated with prime western zinc plus an “insurance 


vating’’ of clear lacquer to produce the best heavy-duty finish on galvanized rigid conduit you can buy 


hich corrosion resistance 


ne coating is well in excess of the standard thickness of zine required by Underwriters’ Laboratories, In 


SPANG HD zine co: 
1) Standards Association. This protection makes SPANG HD highly resistant to corrosion and white rust. 


ind Ame 


uniform finish 


a smooth outside finish. Super- 


ralvanizing tank to produce 
pulling 


SPANG HD is air-wiped as it is removed from the g 
heated steam blown through the interior of the conduit assures a sleek, uniform interior finish for easy wire 


GALVANIZED 


strong bonding of finish 


nduit is immediately quenched to prevent grain growth of the 


After air treatment, SPANG HD Galvanized Co 
severest bending strains. 


iis assures a strong bonded finish that won't crack or peel under 


this...and Quality-control, too. 


yntrolled 
es in SPANG HD 


ind controlled finishing produc 


a strong conduit, easy to work with makes it a toy 


quality conduit for top-quality installations. Try it on 


your next job! 
Your local Spanc Distributor carries the complete 
ormation and the 


nlete 


Seance line. Write to us for moplete inf 


name of your nearest SpanG Distributor. 
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Division of The Netione! Supply Compony 
ONDUIT / two careway CentER, Pa. 
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NEWS FOR THE INDUSTRY 


Electric Utilities Hold Convention 


Two thousand in attendance at four-day meeting. Atomic re 


energy stressed on program. Government regulation, in- 


dustry growth, load-building also topics of E. E. |. 


OS ANGELES, CALII Harllee 
Branch Jr., president and director water, not power, is the problem in —— 7? 


ot Georgia Power Co., Atlanta, was the West,” and that “those who have 


vention held in this city last montl distribution of electric pow: 


Mr. Branch, who succeeds Harold to rule, not serve 


Quinton, president, Southern Califor Pointing t that the Admunistr 


nia Edison Co., had been vice president tion's policy seeks to rest 


gy had particular prominence on the Black noted that “in California there , 
program, with one session of the five has been no real grass-roots demand ; ¢ 
session business schedule being de tor the Federal government to 5 
voted to discussion by nationally the commercial power business ., 
e Hot Areas—A 


known authorities of developments in’ e Neighborhood Improvement—! 


this field. Other topics concerned L. Lindseth, president of The Cleve 

phases of regulation, industry growth land Electric Illuminating Co., urged I 
in specific sections, load Duliding, re the utility companies t join tl 2 


povernment 


volt 


pence On 


e End 


Exemptions—Corrective ted 


S$ on 


p of 
gencies. He 


re prices n face f rising 


burdened by discriminatory laws present 48 
e Resource Development—Endors way between Canton and Nv 
ing the Administration's policy of tract of lar tt t 

vernment as a partner in resource ze trea 
development, James B. Black, chairman 


of the 
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© per cent 
elected president of the Edison Elec- made the need for water a vehicle to te 
tric Institute at the 23rd annual con promote governmer wnership an 
r, seck 
; 
for ne past yeal } wers tna gad pecn vielded 
some 2,000 representatives attended weakly and to’ unleash local energies Beans 
service of es of cs and 
the four-day nvention. Atomic ener for the progress of the natior Mr . 
uf 
la pubic and Wit! acuion program I n Ame 
and advances in higl Council to Improve Our Neighbor 
: 
transmission and high pressure hoods page 8&5 
= 
ral legisia 1 ax exemp * 
i ! 
ns. preference privileges and dut 
was Called for by Mr. Quinton ey | 
in his Opening address He said that f 
ag 
fax exemptions granted governmental \ 4 3 
‘ era government power are now ‘ 
Mr. Quinton also stressed the neces 
sity for eliminating Uw needlessly 
aisO Stated at cespite the consistent i 
und unmatched record of the electric 
utluity Companies in mecting soaring 
MMM: board of Pacific Gas and Ele trial area of Cant Aa ; ma 
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How OKONITE’S 


Vi tt - 4 


tape policy benefits you 


First of its kind, this distributor policy on Okonite Tape 
has proved itself mutually profitable to all concerned 


Here are the main points of this important distributor plan 


@ You and the other Okonite Tape distributors are the only outlets 
for all Okonite Tape products. Direct sales are totally eliminated. 


@ You buy Okonite Tape products on exactly the same basis as every other 
Okonite Tape distributor; there is one price, one discount policy. 


@ New packaging means larger unit sales .. . easier handling, stocking, shipping. 
@ You are protected against loss through price changes. 
@ You are guarded against inventory loss and obsolescence. 


@ Your efforts are heavily backed by nation-wide Okonite Tape advertising 


and sales promotion activities. 


@ You are assured of a full range of the highest quality products in the 
Okonite Tape line. You can supply your customers with tapes that best 


fit their requirements for any job. 


Many other types and brands of tape may be offered on a similar basis 
in the future, but this Okonite distributor policy is the one that has already 
proved itself profitable to Okonite distributors everywhere. If you'd like 


additional details, write to: The Okonite Company, Passaic, N. J. 
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CHUCKLE OF THE MONTH 


RED-HOT (0. 


OKONITE 
QUALITY 


SHED 


« 


Whadd'ya mean—credit references? Next week I'm biddin’ a $2 million electrical! 


NEWS (cont.) 


He pointed out 


total room air conditioner sales i lle South Ur ( n hairn 


were made in_ the relative of da LbI Committe n Aton 


cool Middle Atlantic and East Nortl Energy. H the mpanse 


HIGH VOLTAGE 
OKOLITE 
APE 


found 


be greatly increased, imciuding 


tional substations, to serve air e A University The first full-scale 


ditioning loads in residential are ! r power | nt wi 


e Very Favorable—He pointed our ver speak, for the « 
that for companies with a winter sys power f stry Philip A. Fleges 
peak electrical demand r con hairmiat f the board of the Du 


very tavorable load nd j Light ¢ it his audience 


ir studies and experience indicat escribed the new plant | ¥ 


} 
that ranges, water heaters and laundry built at Shit ngport, | “y 


equipment ire good DAlaANcing 1s tre rirst 


Another influence in ng the CTV ICE 


load factor was traced t rhe nst car par tl plant DCM g 
on of thermostats on so mat roon gned nad f I W estinghouse 


merely 


matically, thus increasing the | perate the entre ft 


Fuel 


e Atomic 
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South Central and West South Centr Wen neu all-out ize 
\ accounted for per cent of tot et return the = 
in 1954, and 22 per cent in | ron t pt e of the gover eos: 
In Dallas, Mr. Tatum noted, it ment,’ Mr. Diy Their effort 
that distribution facilities mu lent shes re ever crit 
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Model 22 


FLUSHED RECESSED FLUORESCENT 
with dropped Plexiglas, Maintenance is fast and 


easy. All wiring is connected to removable 
pan, which is independent of the housing. 


Plexiglas diffuser 
is sotin-smooth 
for even illumination, 


Model 205 
DIRECTIONAL SIGN WITH DOWN LIGHT 


Single face. Plastic bottom shield provides 
general illumination and offers quick 
occess to wiring for maintenance. 


PRE-WIRED ASSEMBLY 


FAST, EASY INSTALLATION 


REDUCES YOUR INVENTORY 


Drive four neils ~ turn the screws! up — 
without carpentry. &, T or TW wire pulls 
directly into the I-box, which is ciwoys accessible, 
No other pull boxes, asbestos or dow burning 
wire needed, Available in six sizes for 
60,100,150, 206-300 wett fixtures. 


Send tor your cotaleg of the complete ATLITE line. 


&s ATLAS ELECTRIC PRODUCTS CO. 


17 Tew Eyck St., Brooklyn 6, 


LETTERS 


Continued from page 2 


extension of territories. They 

d lightly because 

merit in many instances 

are arguments on the other 
arguments that are not always 

fully considered. Some distributors feel 
these arguments are strong enough to 
warrant the adoption of an entirely 


ppt 


te policy during a period of in- 
tensifying competition 
The distributor who extends his ter- 
ritory, cially in a time of mounting 
be adding more 
extra volume is 
he is challenging 
me grounds—an entirely 
etitors. Few, and maybe 
the invasion 
thing may be a 
of the best part of the 
ritory 
customers picked up in 
apt to be “marginal 
more ways than one 
be the chronic shoppers who 
their volume between a number 
listribut and are profitable to 
They may oor credit risks 
ir limit with 
may be cus 
wariably are dissatisfied 
and, in truth, are a 
everyone serving them 


ably better off without any 


r who is break 

ry often feels he 
al price inducements 
customers in order to 
from other suppliers 
an expensive proposition, 


his new customers order 


ing of the 

I his old 

omers who hear about any special 
leals. Thus the new business turns out 


ve a lot less profitable than antici- 


pated 

The added volume may make a 

overhead, but none to 
net pronts 
LEO SIEGEI 

PRESIDENT 
HOBB ELECTRICAL SUPPLY CORP 
NEW YORK, NEW YORK 


EW welcomes expressions of 
opinion from readers. Address 
all correspondence to: The Edi- 
tor, Electrical Wholesaling, 330 
W. 42nd St., New York 36, N.Y. 
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Better Designed 
Better Built 
Better Finished! 


ALL CLAMP SCREWS ARE STAKED! 


Raco clamp screws cannot work loose. Clamps and screws and boxes 
are always completely assembled when received. Clamp screws are 
extra long with tapered points for easy starting. 


Pri-Outs easily removed with 
one quick, easy twist of a screw- 
driver. Properly located for 
side or bottom entry. 


All Raco Octagon Boxes have 
rounded corners for perfect fit 


Nail holes for quicker, 
easier mounting. 


in a round hole. 


The illustration at right shows 
how the Raco Pri-Outs are 
used in both side-entry and 
bottom-entry installations. 


RACO BOX No. 149-—N CLAMPS 


There's lots of wiring room in this pop- 
ular Raco 4” Octagon Box. Illustrated 
with the N Clamp for non-metallic 
cable, it is available with any type of 
clamp to suit your needs. 


YOU’LL SAVE MONEY 
WHEN YOU INSTALL 
RACO BOXES 


RACO N CLAMP 


Arrows Indicate 
Pressure Points 


Non-Metallic cables are gripped se- 
curely by the Raco N ¢ lamp Stand-up 


design holds clamp open to receive 


cable. No fumbling. Smooth surfaces 


of the pressure points assure a firm grip 


with no danger of injury to the cable. 
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Here’s five ways to sell him more 


WiRING DEVICES... 


Give him exactly what he wants in quality: 
Every Slater wiring device is rigorously tested for depend- 
able, long-lasting performance; UL and CSA approved. 


Give him exactly what he wants in price: 
Item for item, you'll find Slater wiring devices offer the 
most in value, performance and design. 


Give him delivery when he wants it: 

Slater’s complete line of wiring devices are available at a 

moment's notice due to streamlined production facilities 
. twenty-four hour service. 


Make it easy for him to select the right wiring device: 
Order your Slater wall display board today. Sturdily con- 
structed for many hard-selling days, it puts merchandise 
“out front.” 


Furnish sales aids he needs: 
Slater's national advertising and display materials help to 
presell your customers as well as his. 


SEND FOR YOUR FREE COPY OF OUR CATALOG TODAY 


ELECTRIC & MFG. CO., inc. 


WOODSIDE. L. |. NEW YORK 


Graybar Electric Elects 
E. E. Martin A Director 


NEW YORK, N. Y.—According to 
announcement made last month by 

E. Henges, Graybar Electric Co 
, president, E. E. Martin was elected 


E. E. Martin 


1 member of the board of directors. He 


1¢ company’s New England district 
manayer at Be ston 
Mr. Martin started with the firm in 


32 he was made manager of 


ind lighting department in 

ind became assistant sales 

years later. He held this 

posiuon until 1959 when he was ap- 
pointed district operating manager 
Mr. Martin has been New England dis 
manager at Boston since April, 


Y) 


New Aluminum Alloy 
Announced For Busways 
NEW YORK, N.Y.—Development 


of a new high strength aluminum alloy 


for the electrical industry has been 


innounced by Revere Copper and 
Brass Inc. The magnesium silicide alloy 
is claimed to satisfy the need for a 
light weight, high strength conductor 
is claimed to have been approved 
for busway applications by several 
large electrical manufacturers 
The Revere 
mend to its Customers its new alumi 
num alloy 6263 or either copper or EC 
grade aluminum, depending upon the 
particular requirements and whichever 


best advantages to the user 


ofters the 
The aluminum alloy EC grade, which 
has found u is a conductor materia! 
in the fo f wire and rolled and 
extruded bar, has somewhat higher 
electricé ictivity than the new 
Revere alloy ) but possesses much 
| | properties. This defi 
has imposed some 

limitations in it ide spread use in 
busway appl ns, hence the new 
| | » meet the need 


luctor require 
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HANDSOME 
CHROME 
AND 
GLASS 
DESIGN... 


MOUNTS 
FLUSH IN CEILING 


OFFERS UNUSUAL APPEAL TO HOME BUYERS 


Another outstanding first from Trade-Wind! A combination bathroom ventilate 


nator beautifully designed in a flush-type ceiling unit. Two 75-watt | 
lom nation And the time-tested Tra e-Wind 100 blower nit a es Comolet: 


lation—for both inside and outside baths—eliminating steam, lingering dan pness 
Easiest to install... 


Trade-Wind Model 1701 installs between joists and the f tallation gives you both 


thus cutting 


light and ventilation, 


nating extra work in running asbestos leads. It can be 


wires run to a double switch. The Trade-Wind Time Delay Swit ols on be 


The PRICE will surprise you! 


Trade-Wind has priced the Model 1701 at a rock bottom f re. mok 7 new 
sht 


ventilator combination an outstanding “bu for every type of 


7755 PARAMOUNT BLVD., DEPT. EW, RIVERA. CALIFORNIA 
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The unit is pre-wired, further elim 


out in front 


ith 
FARADAY 
PRODUCTS 


Faraday 
designed and pro 


For over 75 years, 
engineer ve 
duced bells, buzzers, horns, chimes 
ind complete nal systems that 

field in meeting 
ety of signaling 
r the sound level 

there’s a 

or system that 

tomer a quality 

product with low cost in 
tallation simplified mainte 
nance and rvice. Increase your 
profits tock ind sell 
FARADAY, now! Write for com- 


plete detail 


horns apeci 

loud, pene 
reynchronous trumpet 
the most powerful of its 


t interchangeable 

one adapter plate 

horns and 

for easy change 

sintenance Safety 

featuring electrically 
ynt adapter plate 


eed term 


SELL WITH CONFIDENCE 


/ac. 


ADRIAN, MICHIGAN 


SPERT! FARADAY OF CAMADA LTO. MONTREAL QUEBEC 


90 


Strictly New-Style 
Continued trom page 55 


Convention—Shorter, Separate, Smaller 


such as adequate wiring, certified ligh 
ing and electric housewares; stepped- 
relations 


up publicity and public 


activities, plus an advertising cam- 
paign 

e Convention Changes 
vention itself was a vastly changed one 


— The con- 


to those of recent years. It 
314 days long instead of 


apparatus 


and housewares) and 


separate (limited to 
supplies 
|.788 registrations as against 
in 1954—the result policy 
cutting down non-distributor at- 
rendance in the conference booth cen- 
ter). Something else that differentiated 
this convention trom past ones was 
the small number of formal addresses 
those that were made are excerpted 
on pages 55-59 in this issue). One 
entire day of the convention was de 

voted to meetings for members only 
e Going on Record — Two actions 
taken by the convention were (1.) to 
declare its support of the Federal Con- 
struction Act of 1955 
Senate Bill 
at puning the brake on bid 


(also known as 
1), which is aimed spe 


and bid peddling in the con- 


dustry, and (2.) to take 


In 
of the critical collection 


existing the electrical 


justry today and express concern over 
the tendency among manufacturers to 
iulrer the histe rical cash discount prac- 
tices, which would only further height- 
en these collection problems 

NAED pointed out three specific 
reas in which a diminishing by the 
ditional cash 
liability to 
his customers and ultimately to him- 


manufacturer of his tra 


discount will be a definite 


self. They are 

e When the manufacturer imposes 
cash discount restrictions on his dis 
tributor, the latter in turn must impose 
the same restrictions on his customers 
The result would be a slowing up of 
collections because of the absence of 
any real incentive to pay promptly 

e Diminishing of the cash discount 
by the manufacturer would tend t 
make the manufacturer not only a sup 
plier but also a banker for his cus 
tomers 

e Alrering the cash 
creases immeasurably the 


caistr but 


a 
will have 


offer his customers 


to pay their bills prompt- 
hen become slow payers 
or outright : 
e Also Elected 1¢ following mem- 
bers were elected to serve as members 
of the executive committee of NAED 
Robert B. Sayre, Graybar Electric C 

Inc. New York: M. P. Nickerson, 
Westinghouse Electric Supply Co 
New York; Francis E. Stern, Stern & 
Co., Inc., Hartford, Conn.; George W 
Provost, Doubleday-Hill Electric Co 
Pittsburgh, Pa; R. M 
Electric Co., Inc., 
boro, N.C. In addition to these men 


Johannesen, 
Greens 


Lost Dept. 


A brown leather-bound album, 
containing pictures, clippings 
and notes relating to the ade- 
quate wiring campaign of 
Oakes Electrical Supply Co., dis- 
appecred from the National 
Adequate Wiring Bureau booth 
at the NAED Convention. Any- 
one having information as to 
the album's whereabouts, con- 
tact John M. Newton, Sr., Oakes 
Electrical Supply Co., 271 Ap- 
pleton St., Holyoke, Mass. 


the association and 
presidents of NAED 
on the executive com- 
ming year 

he board of gov- 

ernors of the association were 
To represent ZO Joseph M 
, Manches 
Papani, The Granite 
ipply Co., Quincy, Mass 

Emil C. He 

Heidt Electrical Supplies, Inc., Linder 
trical Supply Co., Inc., Rochester, N.Y 
Herbert Metz, Graybar Electric Co., 

Inc., Long Island City, N. Y 
To represent Zone 3: C. P. Andrew, 
Noland Co., Inc., Newport News, Va 
C. E. Mason, T Novelty Electric Co 


present Zone 2 


} A. Meier, 

ipply, Inc., Tampa, 

y, Shealey Electrical 

Greensville, C; I 

Tennessee Valley Electric 
Memphis, Tenn 

E. D. Knight, 

( harlest n, W 

D. Lawrence 


ti, Ohio; Phillip 
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PROFIT NOW FROM CONVENIENT, NEW 


It provides movable outlets... 
eliminates outlet planning! 


Sold only to electrical contractors through BuliDog distributors. See ' 
yours, or write BullDog Electric Products Company, Detroit 32, Michigon 


>RODUCTS COMPANY 
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Export Division: 13 Eost 40th Street, New York 16, New 
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STANDARD DOME 


best possible unit 


\ for general light- 
‘ ing requirements. 
» 


SHALLOW DOME 


for widespread il- 
lumination in fact- 


ories, garages, etc. 


DEEP BOWL 


for general industrial 
lighting: work bench- 


es, assembly lines 


ALUMINUM MEDIUM & 
HIGH BAY LIGHTING 


anodic treated surface 
provides highly efficient 
light reflection and slot- 
ted meck construction 

i gives cooler light for 
longer lamp life 


ORCELAIN ENAMEL 
HIGH MOUNTING 
for concentrated 


light in high bay 
oreas 


PROTECTO SHIELD 


protects R52, R57 type 
lamps against break 
age. (For R40 Lamps, 
RF series, Deep Bow! 
reflectors can be 
utilized) 


REFLECTORS 
give better light... 


® Whiter than white titanium inside finish 
reflects more light. Slotted neck construction 


on industrial models provides cooler light and 


consequently longer lamp life. Vitreous fired 


lifetime porcelain enamel won't stain or dis- 


color ... is easier to clean. All-White models 


(inside & outside) provide modern, attractive 


appearance. Sell the 


ABOLITE line 


for maxi- 


mum customer satisfaction for every lighting 


requirement. 


WRITE FOR CATALOG. 


CARGOLITES 


swivel type, for docks 
piers, freight loading 
platforms. 


DIVISION 


THE 


JONES 


METAL PRODUCTS CO. 
West Lafayette, Ohio 


MERCURY VAPOR 


high and low bay, 
for high efficiency 
industrial lighting. 


FLOODLIGHTS 


mercury vapor and in- 
candescent for every 


outdoor application 


BIN LIGHTS 


meet the need for 
better light in ais- 
les, corridors, ver- 
tical storage racks 


ond bins, and si- 
milar hard-to-light 
locations 


YARDLITES 


complete with all fittings for safe, 


economical outdoor lighting 


OUTLET BOX REFLECTORS 


reflector top serves 
as outlet box cover 


ond connector 


RAYOLITES 


adaptable to o wide 
ronge of uses in ex- 
terior and interior 
floodlighting 


GLASS STEEL 
DIFFUSERS 


for soft illumine- 
tion of schoolrooms, 
offices, showrooms, 
gymnasiums. 
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HUBBELL top quality WIRING DEVICES 7 


M. Furbay, The Furbay Electric Supply installed in new 
Co., Canton, Ohio 
To represent Zone 6: R. A. Jethrs SIKORSKY AIRCRAFT 
West Michigan Electric Supply C 
Benton Harbor, Mich.; F. R. Eiseman 
Jr., Revere Electric Supply Co., Chi- 
cago, Ill; Russell Beckerman, Standard 
Electric Supply Co., Milwaukee, W 1s 
To represent Zone 7: W. E. Durin 
Terry-Durin Company, Cedar Rapids 
la.; W. W. Metzenthin, Kansas Elec- | 


tric Supply Co., Inc., Topeka, Kan 


used in production areas 


Titus B. Schmid, Crescent Electric a 
Supply Co Dubuque la 

To represent Zone 8: Austin B 
atson, atson Electric Supply Co., 
Dallas. Tex T ( Treadw 1) Ir 
Treadway Electric Co. Inc Little 


Re k Ark 


SURVIVAL 


Continued from page 39 


tives of several organizations could 


demonstrate different—and specific 


methods by which modernization 


les to the retailer 


could mean more 


and of course, to the distributor,” Fer 


rando says. “Our idea was to keep the 


program interesting by making each 


yart as short as possible and by alter- 


nating films and speeches. We realized 


the intormat 


on must be presented as 


Specification Grade 


NO. 5262 


Convenience Ovtiet 
used in office areas 


simply as possible so it could be un 


lerstood easily. And I think we suc 


the meeting. As a follow-up, Ferrando | 


ind his salesmen devoted about two 


day for one week after 


For over 20 years 
the event making personal ar “" | Sikorsky has used Hubbell Highest Grade Heavy 
every merchant in Suffern to obtain Duty Wiring Devices in their factory locations 


answers tO seven questions This new, ultra-modern plant at Stratford, Conn., 

@ Did you attend the meeting’ is no exception. Hubbell devices are being 

e Did you find it interesting? installed both in factory and office areas. 

e Do you agree with ideas pre : : 15 amp 

ie In the Factory ... 3-wire Twist-Lock 125 volts 
sented separable connectors are being installed 

@ Are you conte mplating modern wherever motor driven tools or portable 
izing? electrical apparatus will be used. 

@ May we help you In the Office . . . specification grade, 3-wire, 


Are you interested in  grounding-type convenience outlets will be 
modernizing: Store front only, interior standard equipment for electric typewriters, 
lesign only, interior lighting only? adding machines, and other business machines 


¢ Would you like us to send Hubbell devices are designed to meet the 
expert, at m cary tO BIVE YOU SUL’ steadily increasing load requirements of 
gestions on the above subjects industry. Specify Hubbell — for increasing 

The idea is to keep the merchant electrical capacity . . . for safety and 
constantly aware of the necessity of convenience .. . for pleasing appearance 
modernization. If the businessman docs .. . and for grounding protection. 


HEAVY DUTY 


® Interest Has Decreased—Bur et 


FACTORY WAREHOUSE LOCATIONS ASSURE NATIONWIDE STOCK AVAILABILITY 


37 Seovth Sengemen 103 Merth Sento Fe Ave 11.15 Perk Ploce 542 Netome 111! Oregon 
Chicoge 7, let Angeles 13. Colif New Yore 7. Sen Frencisce, Colif Detter 7. 


| 
8 
LY 
ott: 
G.u.s. pat. 
= 
| 
= 
New plant — Sikorsky Aircraft, 
Div. of United Aircraft Corp., Strattord, Conn, . 
Fairbrother — Geo. H. Miehis, A: ond En 
But the program does not end with | ros’ 
F 
~~ 
( 
| 
° 
| 
plan to remodel, specific needs and PS aa 
costs of the subject will be discussed SGT oe 
forts must be maintained to bring about 
modernization in downtown Suffer 
On their first few surveys of merchants 
Rockland Electric & Supy Cort 


é alesmen have found there has been a 
owire, S lecrease in interest in the moderniza- 
ron am n tl meeting 


remodel 


immediately 
lization will 
the owner of the 
project 1s under 
hant, and the owner 


renew the lease, a large 


ive been wasted and 
ifforded to regain 


who 


lecidec 
will be 
is a reminder of the necessity 

modernization 
More Meetings Planned—Ruder- 
believes that the Suffern meeting 
a of 


chambers of 


* 


he believes 
communities 
efforts and are ask 
the program to their 


interest Will 


DTX 
the White wire! 


We have 
intend to add to the 

Walls and furniture are easily soiled program mat it 

on rewire jobs... that’s why it’s of Hlexible 7 is a 

utmost importance to use DIX —the pettine the proble sefore the mer- 

white wire! Non-sticking, smooth 

and easy to pull. Does not flake 

off. Play safe—keep the job 

clean with DTX Non- as a possible means of increasing their 

metallic Sheathed Cable. market and of providing a Civic serv- 

Your customers ‘ 

will thank you! 


Tafel Electric Plans 

upotesaier...0 

write for Catalog New Warehouse-Office 
LOUISVILLE, KY.—Paul C. Tafel 


and Samples, 
Sr.. general manager, Tafel Electric 


direct method 


gh- 


similar Campaigns 


hat con- 

a 6U.UU0U 

pl AM o ND wi RE purchased a 10-acre tract of land near 
 &@ CABLE CO. the new North-South Expressway, on 
i a the outskis iisville, as the build 


tric was founded in 1914 
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— \ v that thev did not intend 
\e/ 2 \ to ren €i said A id 
a \/ rnizatior was the greatest sell- 
/ ’ - lel s 1 the decision was made 
3 \ / 4 id ag lr of the meeting. For 
/ ommerce throughout the area in an 
f picture of th rect 
= effort to bring a picture « the ettects 
‘ sf lors tion to the | Ssinessman 
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WHAT'S NEW IN MOTOR CONTROL? * GET IT FIRST IN CUTLER-HAMMER 


New Combination Starters in the Spectacular Line 
of Cutler-Hammer Motor Control 


Combines safety discon I 


Combines o circywit 
nect switch with motor a] 


breocker with the motor 
storter in single unit 
NEMA | Enclosure is here 


ilustroted 


storter one compact 
writ, NEMA 12 Enclosure 
s here vstroted 


Users have had many dramatic proofs of the ad- requires maintenance expense in 90% of its uses 
vantages built into Cutler-Hammer * * * Motor Now combination starters are available in this 
Control. They know the three silver stars on the spectacular new line of Cutler-Hammer * * * Mo 
Cutler-Hammer nameplate identify control equip- tor Control. Your nearby Cutler-Hammer Authorized 
ment that sets three entirely new standards of motor Distributor has been stocked and is ready to serve 
control performance and value you. Bulletin 9589 Starters in 
Star #1: Amazing savings in in- corporate a rugged disconnect 
stallation costs which often ex- switch of advanced design with 
ceed the cost of the control. or without fuses Julletin 9591 
Star #2: Performance so uniform Starters are equipped with cir 
and dependable that this control cuit breakers. Order now for 
often saves many times its cost ol prompt delivery 

by the production interruptions , = CUTLER-HAMMER, In« 
itavoids. Star 43: Life so greatly 1327 St. Paul Avenue, Milwau 
increased that this control never ; kee 1, Wisconsin 


Full Three-Phase Protection Adjustable Load Sensing Coils Superlife Vertical Contacts 
Only three overload relays can give com The accurate odjustment of overload pro Experienced contr yeers insist on dust 
plete three-phose protection to avoid mo tection permits motors to work harder with sofe vertical contacts. And now the famous 
tor burn-outs and their costly interruptions out damage to motor windings. This is more Cutler-Hommer vertical! contacts hove been 
to production. And only Cutier-Hammer importont thon ever with the newer type doubly improved. First, their new light 
offers this complete three-phase protection aI! frame motors. Adjustable lood sensing weight design cuts bounce to reduce orc- 
in standord combination starters. You poy C in these new storters provide 3% ing. Second, ony arcing thot might occur is 
only for the third relay, nothing extro for | mg accurocy instead of the 10% to now pressure-quenched Compore per 
specic! engineering or specic! enclosures % accuracy in competitive control formonce ond see the difference 
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SKIMPY WIRING 


“Dead End” Kid of the 


ical Business! 


Electr 
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“DEAD END” KID THE 
ELECTRICAL BUSINESS! 


Here’s what Kennecott is doing about recognize Skimpy Wiring in their own 
that problem child — SKIMPY WIRING! homes. When their appliances don’t work, 


they blame the appliances, not the wiring 


You know this evil little fellow. He’s caus- 


And they don't re-wire until they're sold on 


ing the biggest headache in the electrical 


re-wiring. So both your dealers and your 


business today. As far as you are concerned, 


contractors lose out! 


he’s both your enemy and a potential friend! 


That's why Kennecott is running full-page 


On one hand, Skimpy Wiring puts a damper 


ads like the one shown below in the Saturday 


on the sales of your appliance dealers. 


Evening Post and This Week magazines 


Skimpily-wired homes aren't even fit to 
handle the appliances they have now. 


These national ads are telling millions of 


homeowners how to recognize Skimpy Wir- 
On the other hand, Skimpy Wiring is actu ing in their homes. They're selling them on 


ally the biggest chance your contractors the idea of re-wiring. They're helping your 


ave f > ‘ > 
have for extra re-wiring business today! dealers, your contractors and you. Tie in 


Trouble is, most homeowners don’t even with Kennecott! 


FREE! TIE-IN MATERIAL! 


Help your dealers and contractors to fight inade- 


quate wiring in their own areas! Send today for free 


reprints and poster-sized blow-ups of Kennecott’s 


full-page Saturday Evening Post and This Week 


magazine ads. Get free copies of the educational 
booklet, “The ABC of Home Wiring.” Ask for 
complimentary home wiring Wall Chart, contractor 


mat service folder and list of at-cost prices for large 


quantity orders of all material available. No cost or 


obligation! Write Kennecott Copper Corporation, 
Dept. WH75,161 East 42ndSt., New York 17,N.Y 


* KENNECOTT WIRE & CABLE CO 


Fabricating Subsidiaries: CHASE BRASS & COPPER CO. 
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MAKE THE 


PROFITABL 
SWITCH 


V 


... because switches should be seen 


FOR VOLUME 
@ SALES 
PROFITS 


Use pris solesmen's display 
kit. Compect, lightweight, 
easy to carry. Only $2.50 net 
(ectvel cost of devices 

cove is FREE! 


a switch with tremen 


NOT HEARD 


ROTO-GLO ji ind of switch you'll like 
ellir gger profit and your cus- 


ippreciate the extra value per 


ern screwless terminals reduce installation 
ind costs. And the totally enclosed plastic 
1 non-oxidizing silver alloy contacts as- 


s of trouble-free performance 
ROTO-GLO gives you something to SELL... 
lous consumer appeal. 
Home owners like the quiet operation . the 
simple twist that turns lights on and off . the 

uis knob that glows in the dark... and 

clean functional design 
Ay tilable in P&S De spard type 15A, 120V 
277V AC) for modern, combination wiring, 
onventional strap type (15A, 120V AC) 
to fill the demand for quiet switches in the re- 


placement market and for new work 


Write today for complete information to Dept. EW-1 


PASS & SEYMOUR, INC. 


Syrocuse 9, New York 
71 Murray Street, New York 7, N. Y 
1229 W. Washington Blvd., Chicago 7, 


HANDLING COMPLAINTS 


Continued from page 43 


have some that can't 
slaint to me in their 
have t me back in 
us orders and then— 
go back and talk to 


1 moment, smil- 


went on more 


when young fellow 
1 talk a ut a salesman's 
was that you had 

took such darn 
ustomers that they 


o another hot 


Wholesalers Retrench 
While Market Expands 


NEW YORK, N.Y In many in- 
lustries today, the straight-line flow of 
ls between production and con- 
handicapped by a 
wholesale dis 

me when the 
expansion, declared 


er, executive director 
Association of Electri 


as speaking at the 20th 
nal Distribution Con- 
onal Sales Executives, 
a member of the 
during the Friday 


indising and Market 
has a constantly 


nging economy the 


ile and retail 
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hea straight. I eve 

i 1 

slowly 

| Back 

a | if you transferred. Your customers 

4 in the bank. Of course, you have to be 

a3 ES loyal to your firn they have to make 

a prof o—or no more job. Funny 

ay how it always seems tO WOrk out 

I at if you do take care ot 

wag 4 = your customers, the company does 

make a profit 
| Yeah, I see what you mean,’ said 
| Tom decided! 
| young Tom decidedly 
ae t Well if you do, you'd better get 

ee Bese going. Cant earn any money here. Got 

iain | to get going myself,” said old Bob 

ON and he was on his way again 

4: 

| 

| 

| 

| 

| tomers get ard 

M 

Arthur W ri 

| of the National 

gress of the N 

Inc. He spoke 

| wholesaler pat 

afrernoon Mer« 

ing session 

| Be Ame 

| caus m 
xpand 
expanding and (hii 

rrent problems involved in 
ing goods will become greater and 
greater uniess ere 1s St, a recogni- 

ae tion of the vital part played by the 

wholesale distributor and, second, a 

recognition that distribution must be 
fe ® profitable Mr. Hooper pointe j out 

oe He said that lowering costs by reduc- 

ing margins at the wholes 

| 


... Unusual construction calls for 
aerially-installed cable with submarine-type insulation ! 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


SALES OFFICES: A‘ 
bor N.C H oust 


Jacksony 
Port Ore., Riche Roanot 
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New York ew D cable designe 
M 1A P ri ti af re re cr | rie 1) M1 \ { ee 
I e-t hout physical All of the wire f 
pI f | tof the Phelps Dodge 
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A. “BILL’’ ROGERS is president 

>f the newly established Rogers Elec- 

® Dallas, Tex. One of 

f Marlin Associates 

had been vice president 

manager for the past 10 

was aiso with G.E for 25 

Harold Danchick is vice presi- 

Harry E. Blanchard is city sales 

representative and Frances Young is 

secretary and office manager. In the 

past Mr. Rogers has specialized in 
commercial and residential lighting 


levels is not in the best interests of 
the economy or the public in the long 
run 

Cost reduction must be obtained 
through better research and the de- 
velopment of scientific methods at the 
wholesale and retail levels to match the 
tremendous forward strides taken at 
the manufacturing level.” 

Mr. Hooper stressed that, “the 
mounting costs of performing the func- 
tions of wholesaling should be recog- 
nized and adequate compensation pro 
vided today so that a modern machine 
} 


can be available to meet the demands 


of a growing economy 


Use Of Electricity 
To Double By ‘65 


LOS ANGELES, CALIF.—Both the 
nations use of electricity and the out- 
put of electric products will double in 
the next 10 years, an official of Syl- 
vania Electric Products Inc., predicted 
last month 

A second company officer said that 
progress in the generation of electric 
power by atomic energy will be slow 
it the start, but that 25 years from 
now, more than half of the power 
plants then building will be nuclear 
powered 

Frank J. Healy, Sylvania vice-presi 
lent, in a talk before the Security 
Analysts of Los Angeles, said that the 

ition’s current annual consumption 

more than 400 billion kilowatt 
will double by 1965 and may 
I] kilowatt-hours by 


rnia alone, he stated 


the production and use of electric 
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Closet Door Switch is perfect,  Soig 
‘ too, for pantry, he is rat on ff 
darkroom, and refrigerator 72554, Pliance?! 
(closed circuit) light on when door is open 
| cirewit) light on when door is closed 
knurled nuts adjust switch forward 
Lx Wed 11/16” D) zinc plated. 
100 
+ 


stock your shelves 
with 
sales 


... equipment from the 


WEAVE 


LINE 
FAST TURNOVER ITEMS! 


A complete line of entrance heads for 

all popular cable sizes — rustproof, 

high strength aluminum: Dual-Grip Heads 
fit EMT or rigid conduit without extra 
fittings! SEC Heads also available. 


WEAVER Entrance Elbows — compact 
design, easy to handle. Smooth, deep-cut 
threads. Aluminum cover with full gasket 

— weather-proof! 

WEAVER Ground Clamps are cast of bronze 
— can’t rust or corrode. Swinging top 

cuts installation time. Priced lower than 
other leading clamps. 


WEAVER Ground Rods are copper armored 


DAL-GRIP SERVICE 
LUBRICATED 
TRANCE HEADS HOT LINE CLAMP 


"2 


BONDED COPPER SERVICE 
GROUND ROD ENTRANCE ELBOW 


GROUND 


from tip to tip with rigid steel core. DUAL-GRIP . 
Standard rods — and a complete line of SEC SERVICE OD 
sectional rods with fittings. ENTRANCE HEADS CLAMP 


WEAVER Heavy Duty Connectors — for all 
types of connections. High pressure 
connections that can’t vibrate loose. Easy 
to install and tape. Priced for lower 

than split-bolt connectors . . . save up to 
30% on larger sizes! 


WEAVER offers a complete line of Hot Line 
Clamps — for all types of connections. 


These user advantages make Weaver 
products profitable for you! Write for your vY DUTY 


2110 HOWARD ST. © ST. LOUIS 6, MO. 


TELEPHONE CEntral 1-0881 
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400A Power Drives 


sales, more profit 


smart Performance — Efficient as it looks, 400A powers 
hand pipe cutters, reamers, threaders with new ease, 
saving valuable time. New type wrenchless Speed 
Chuck operates fast, grips pipe, conduit, rod tight, both 
forward and reverse. Quick-action centering device on 
rear shaft turns with pipe. Power? Plenty for pipe or 
conduit to 2” even to 12” with geared tools! 


Really Durable — Like all meteor products, 400A is 
famous for durability. And it’s presold by powerful 
advertising. 

Order it, show it... you'll like what happens! 
The Ridge Tool Company ¢ Elyria, Ohio, U.S.A. 


power has increased two and one-half 
times in ten years. The state’s annual 
billion kilowatt-hours 


nt of the national 


Stanley B. 


1uStflai coord 


energy tor the genera 
tion of electr: power would be slow 
start, but would rapidly gain in 
creasing momentu 

By 1960, he 

ne per cent ¢ nation’s toral gen 
ting Capacity ill be nuclear pow 
1. By 19 it ll | per cent of 


Capac ity 


Electrical Industry Show 
Sets Attendonce Mark 


CHICAGO, ILI The 

rical Industry Show held ir May broke 
bien 
Was 
in a four-day 
ting only three 

lrew more than 8,500 persons 
lectric Association of Chicago 
1 the show, which was held in 
Hilton Hotel. The entire 
of the hotel's exhibition 


by 148 manufacturers 


director 
ence have we 


was So pleasing 


DORAL EARDLEY Fre 


branch manager of Grayt 
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U.S. Royalastic Plastic Tape 


U.S. Security Friction Tape 


“U.S.” Splicing tapes sell in vast quantities 
because of the ready demand for any product bearing 
the United States Rubber Company name. 


These tapes are used and advertised the year 
‘round to the electrical industry, manufacturing 


plants, hardware field, to name a few. 


Backing up “U.S.” Splicing tapes is this big plus: 


THE NAME U.S. RUBBER REACHES INTO 

INDUSTRY EVERY 
ADVERTISING IN 
TELEVISION AND 


U.S. Security Rubber Tape 


MINDS OF INDIVIDUALS AND OF 


YEAR LONG THROUGH 


DAY ALI 
NEWSPAPERS, MAGAZINES, RADIO, 


BILLBOARDS, featuring products that are household 


sales tap 


words—such as U.S. Keds®, U.S. Royal Master 
Tires, U. S. Golf Balls and widely used rubber 


or plastic products. dé Cc Al 
Make your sales taper up with the volume line, 


the profit line. Order “U.S.” Splicing tapes from 
any of the 27 “U.S.” District Sales Offices, : , 
or write address below § , 


“U.S.” Research perfects it...“U. S.” Production builds it...U. 


UNITED STATES RUBBER COMPANY 
eee MECHANICAL GOODS DIVISION - ROCKEFELLER CENTER, NEW YORK 20. WN. Y. 


S. Industry depends on it. 


Hose « Belting « Expansion Joints « Rubber-to-metal Products « (Oi) Field Specialties « Plastic Pipe and Fittings « Grinding Wheels « Packings « Tapes 
Molded and Extruded Rubber and Plastic Products « Protective Linings and Coatings + Conductive Rubber « Adhesives « Koll Coverings « Mats and Matting 
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Save up to 25%;. With the 
wide range of Furnas Elec- 
tric starters to choose from, 
you don't have to waste 
money on starters too big 
for the job. 


The many in-between sizes 
in the Furnas Electric line 
allaw you to choose the 
control that is best suited 
for your particular job. 


You can save up to 40°,;. 
By selecting the exact size 
starter for your require- 
ments you get a starter that 
is more compact. 


FURNAS ELECTRIC 
COMPANY 


BATAVIA, ILLINOIS 


Sales Representatives in oll Principal Citres 


On the Personal Side . . . 


e Survey shows that fishing is the favorite sport of electrical whole- 
sale salesmen. Most popular hobbies include gardening, work-shop 


activities and photography. 


e Beer is favorite drink; hats are surprisingly unpopular. 


OW do your personal habits stack 
up against those of your fellow 
salesmen? 


electrical wholesaler’s 


‘hat is your favorite beverage? And 

much money do you spend an 
for hobbies? 

a tew of the questions 

of a national 


ampling of electrical distributor sales- 


represe ntative 


men. Their answers may give you an 
dea of how typical your habits are! 
From border to border and coast to 
1 majority of salesmen indicated 
fishing was their favorite sport 
per cent said they prefer 
this type of recreation outside of 
cing hours, 16.6 per cent placed 
and bowling at the top of the 
During 
many salesmen like to hunt, as indi- 


their leisure moments, 
ated by the 14.6 per cent who selected 


hat classification as their favorite 
pastime. Baseball rated 26.6 per cent 
roval, and swimming was favored 

) per cent 
Tennis and basketball were listed as 
favorites by some salesmen. While 2.7 
per cent said they preferred the former, 
per cent said they participated 
mainly in the hoop sport. One sales- 
man said his favorite sport was squash 
liked all 
forms of sports. Other activities best 
by a small percentage included 


Two others indicated they 


and car racing, wrestling, hand 


hiking, horseback riding and 


e Hobbies Vary 


hobbies of salesmen were gardening 


The most popular 


and work-shop activities. Twelve per 
cent said they 
about $2,200 


spent an average of 
annually for their 
ictivities. like percentage 


d about $2,075 was spent an 
nually for work-shop hobbies. Another 
popular hobby is 


photography in 
which 7.4 per cent spend about $2,130 
each ve iy 

Two salesmen said they have fun 
just tinkering and puttering around, 
costs each $300 an- 
aid his only hobby 
cost anything—was 


Sears-Roebuck 


hobby whict 


he 


per cent of t 
75 every year. Read 


cent at a 


and music lessons and 
per cent of the group 
$550. The important hobby for one 
salesman is to improve his selling abil- 


$610, 


as cost 


ity by reading technical magazines and 
books, a project which costs him about 
$200 annually 

Rated low hobbies 
farming, flying, coin and stamp col- 
lecting and home repairing. About 1.3 
per cent of the group participated in 
each of these at a total cost of about 
$1,000. A small percentage said they 


lowers and 


among were 


grew f collected model 
trains. One salesman said he liked to 
produce home movies 

The most expensive hobby listed 
was “riding to the hounds,” a sport 
which costs one salesman about $1,500 
yearly. Another said he spends about 
$100 to buy presents for his baby, and 
a third spends a like amount for equip- 
ment used in auxiliary police duties 
e Beer is Favorite — But what are 
your drinking habits? If you indulge 
in alcoholic beverages, you are typical 
of the 72.7 


indicated they drank. And if you like 


per cent of the group who 


beer the best, your habits are similar 


to the highest group per cent— 
who said they preferred it to any other 
drink. Bourbon, with 18.7 per cent 
approval, 
was third with 12 per cent approval, 
whisky was best-liked by 8 per cent 
and rye was the drink for 4 per cent 


rated second best, scotch 


Three salesman said they enjoyed all 
types of liquor. The remainder picked 
such drinks as vodka, Manhattans, mar- 
tinis, rum, gin and water and gin and 
7-Up 

During vacations, 80 per cent of 
the salesmen said they preferred to 
travel. The remainder either stay at 
home or spend their time in summer 
Most— 
travel by car, 14 per 
cent fly, 6.7 ravel by train 
and 2 per cent take their trips on 


cottages or at the sea shore 


3 per cent 
per cent 


busses 

During business hours, 78.5 per cent 
of the salesman said they preferred to 
wear business suits. The remainder said 
they wore sports clothes. The percent- 
age who indicated they wore hats to 
work numbered 38 per cent. The re- 
mainder either did not wear hats or 


wore them occasionally 
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Berns AIR KING Gives You 


New Heaters 


As Hot as the Sun in performance and sales! 


Berns AIR KING 
The only fan-forced electric heater that gives 


‘true room temperature control!’’ 


The thermostat of this handsome new heater ‘‘reads”’ 
the actual room temperature —not the heater tem- 
perature—an exclusive feature that means more 
comfort and sales. Delivers heat you can feel in 
20 seconds! And it’s beautifully styled in smart 
Beigetone baked on enamel finish with gleaming 
chrome grill. Stock up NOW! 

DUAL HEAT—950 Watts or 1650 Watts e FERROD HEAT- 
ING ELEMENTS e AUTOMATIC Thermostat Control e 
TIP-OVER SWITCH e “IGLOO” HOUSING—always stays 
cool e INDICATOR LIGHT e EXCLUSIVE PRESSURE 
BLOWER BLADE — sends heated air throughout entire room, 
MODEL FH10—List Price $33.95 


MODEL FH12—1320/850 Watts— List Price $33.95 


HEATS .. . wien it's cool 
COOLS. . when it’s hot 
TILTS ... up or down 

DUAL HEAT .. . 1650/1320 Watts 


cool HEATER-FAN 


One knob control for two degrees of heat-—or a cool refreshing 
breeze. Nichrome heating element . . . aluminum blade. Smart 
Beigetone baked on enamel finish. Wrought-iron finished handle 
and swivel stand. Chrome guards in front and back. 1 Year 
Guarantee. UL Approved. 


MODEL No. FH9—List Price $19.95 
TROPI-COOL THERMOSTAT CONTROLLED HEATERS 


Thermostat simultaneously turns fan blade and heating element 
on and off as required. Both heater models have same attractive 
styling; including swivel stand, as Tropi-Cool Heater-Fan. 


MODEL No. FH14—1320 Watts—List Price $19.95 
MODEL No. FH15—1650 Watts—List Price $19.95 


page on JET RAY 1 TROP! 


BERNS MFG. CORP. 


3050 North Rockwell Street, Chicago 18, lilinots 


DISPLAY 


Show ‘em—and you'll sell Colorful 
sturdy specially designed display shows off 
Berns Air King Jet Ray or Tropi-Cool 
modeis. Traffic-pulling mat ads and other 
merchandising aids also available 
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Five Officers Elevated 
By Thomas & Betts 
ELIZABETH, N.J.—N 


new 


A COMPLETE, CONCISE, | 
EASY-TO-UNDERSTAND ~ 
GUIDE TO BIGGER PROFITS 
AND BETTER INSTALLATIONS 


This fact-packed 36 page catalog tells 


Edward C. Hewitt Robert Thomas 


announcements. Mr 


you everything you need to know about 

backward curve blowers in language you ized and frricad Out the Electrical 

can understand. It shows the complete ~ shortly after 
range of sizes from 1244” to 36%”; lists ew was 
all performance ratings for each size at 

each motor rating; shows all variable speed 

ranges; gives you fingertip reference to CFM 

ratings, outlet velocities, discharges and rota- mn electrical 

tions. All blower performance ratings are adviser to the ction Board 


guaranteed by Peerless. These facts, plus the ] onald was born on the 


great, new, Peerless Backward Curve Blower, of eve in Scotland. His parents, 


are the keys to bigger jobs, bigger profits, and America rizens, returned with him 
trouble-free installations. Write for your copy 


today. 


FANS . BLOWERS . MOTORS 
ELECTRONIC EQUIPMENT 


THE PEERLESS ELECTRIC COMPANY + 1403 W. MARKET ST. + WARREN, OHIO 


er 
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} ® Donald is the mu president of The 
weg | Thor & Betts Co. A recent meet- 
ing of the mpany's board of direc- 
QD oc tors also promoted: Robert McK 
aries omas, Jr neral vice president 
wah general vice president; 
pack R cA Edward C. Hewitt, vice president in 
rge of sak Marcel F Tetaz 
j 
“4 ssistant treasurer; and Claude E. Koss 
sistant secretar Remaining as 
secretary is George W. Betts, Jr. 
a George C. Thomas, Jr., who con 
ining tinues as treasurer and chairman of the 
N. J. MacDonald 
\ 
} — a. 
We 
board, made the 
be 
+ 
2 years. H Col Dia Univers- 
ity and during World War I served 
with the Royal Flying Corps. Late1 
ae Prorless. is a fighter pilot, he was wounded 
Stare 
In became sales marl 
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)” National Electric 


Service Entrance Cable 


PITTSBURGH, PA. 


mnt 10 Warehouse . 36 Soles Offices 


NATIONAL ELECTRIC SPECIAL CABLES WILL MEET YOUR REQUIREMENTS FOR POWER, CONTRO 
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br sit 
an 
ELECTRIC 
ANNIVERSARY 
AND ELECTRICAL EQUIPMENT 


All these ... and more... for 
YOUR BEST CONNECTIONS 


U/L AND CSA TESTED HI-RUGGED STRENGTH 
PURE COPPER RE-USABLE 
100°. CONDUCTIVITY ALL WIRE SIZES 


COOLER OPERATION ECONOMICAL 


WRITE FOR 
80-PAGE CATALOG 
ILSCO CORPORATION 


5746 Mariemont Ave. 
CINCINNATI 27, OHIO 


#1000 MCM #14 


was elected to the board in 1935. 
In 1940 he was named vice president 
in charge of sales. Four years later 
he became general vice president. 

Robert McK. Thomas joined T&B 
in 1933. During the ensuing years 
he held posts as assistant personnel 
manager, service manager, assistant to 
the president, assistant manager of 
manufacturing, manager of manufac- 
turing and then assistant secretary in 
1951 

Mr. Hewitt has been with the com- 
pany 25 years. He was successively 
a salesman, New York district mana- 
ger, assistant sales manager and then 
general sales manager in 1951. 


Fan Manufacturers 
Form Trade Institute 

NEW YORK, N. Y.—Five manu- 
facturers of home ventilating fans have 
formed a trade institute known as The 
Home Ventilating Fan Institute, Inc 

The institute was formed to educate 
the public concerning the benefits of 
ventilating fans, to conduct market 
research among consumers, architects 
builders, wiring contractors and elec- 
trical wholesalers, to provide informa- 
tion on the most efficient use of the 
fans and to create broader markets for 
the products through national adver- 
tising 

The manufacturers are: Berns Manu- 
facturing Corp., Chicago; Fasco Indus- 
tries, Inc., Rochester, N. Y.; NuTone, 
Inc., Cincinnati; Pryne & Co., Inc. 
Pomona, Calif., and Trade-Wind Mo- 
torfans, Inc., Rivera, Calif 
Certified Lighting Groups 
Have Large Potential 

NEW YORK, N. Y.—The number 
of potential industrial and commercial 
customers in areas covered by local 
Certified Lighting Bureaus is rapidly 
nearing the 750,000 mark, according 
to a report by National Lighting Bu- 
reau Manager L. C. Messick to the 
Industrial and Commercial Lighting 
Equipment Section of NEMA 

Messick said that in the eight areas, 
in which five bureaus now are in op- 
eration, and in which three more are 
scheduled to begin next fall, there are 
708.946 meters listed. He added that 
on the basis of the 1949 survey-finding 
that 85 per cent of industrial and com- 


occupancies have substandard 
g, potential customers in these 

ureas number 602,604 
e Programs Successful — Messick 
said it is report that the Certified 
Lighting training programs throughout 
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MANUFACTURING PLANTS: Birmingham, Ala.; Anaheim, Calif.; Jonesboro, ind. Marion, ind 
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Warehouses Right in 
y 
of | Your Own Back Yard 


N 


© TYPE TW SMALL DIAMETER BUILDING WIRE 
FLAME AND MOISTURE RESISTANT...-. 


Paranite Parasyn is thermoplastic insulated and with- if It’s 


stands exposure too severe for rubber insulated wires. 


UL approved for 60° C where exposed to oil and 80° C It’s Right 


in air Operating temperature. Small size lets you add 


additional circuits in existing conduits or raceways .. . 


or use smaller sizes of conduit and fittings. Available 
in eight permanent colors for easy circuit identification. 
Sizes 14 to SOOMCM. 


WAREHOUSES” AND SALES OFFICES 


"Newark, New Jerney 


Boston, 355 ko 
PARANITE WIRE AND CABLE 
DIVISION ESSEX WIRE CORPORATION Cleveland, Ohio 
Fort Wayne 6, Indiana sco Sp Rochester, New York 


2) 
y Ves Yay at 
, 
Wy 
4 | | 
/ \ 7 > a 
A 
\ mo fe \ 4 
£ Ww E 
/ / 
2 
Hartford, Connecticut i 
*Kanses City, Missouri “Son Fror Calif 
Angeles, Collf Seattle, Wash 
July, 


being accepted by con 

thers who have enrolled 

show that 

of those enrolled in the 
and 87.8 per cent 


session 


Institute, Inc 


1 that the 
San Diego 


at the 


I rancisco 


the world is our Sun Jose and. San Ma 


tnese cities in tne fall and aiso to pre 


in countries big and small, in the heat and cold sent them in Santa Rosa 
ictories and on the farm. e A Continuous Income 
60 Certified is under constant test, continuously being operation are | 
npared with all makes of portable electrical cords and cables. 
mts the most—on the job—Bronco 60 Certified 
be the leader...in stamina...in dependable 
cibilicy 
riginated highest-percentage Neoprene cable jackets 
vow, after more than a decade of proof-through-use, more 60% 
y weight Neoprene jackets of Bronco's manufacture are on the 
ob than all others put toge ther 
here i | only one Bronco 60 Certified —portable cords and 
gon certified to contain not less than 65.46% 
Ni Opre! 
Bronco cables alone are Synchro-Cured 
Yes, we have a laboratory in our factory. With its extensive 
facilities a constant check is made to assure the excellence of 
every box and reel of Bronco 60 Certified. No one adheres fo a 
higher set of standards 
But the “laboratory” which retains our greatest respect is your 
factory, your shop, your garage. Reflect upon the many ways in 
which Bronco 60 Certified has proven its superiority. 


WHEN DID YOU LAST REPLACE A 


PIECE OF... 


Progress Manufacturing 
Elects New Officers 
PHILADELPHIA 


WESTERN WIRE CO. 


Los Angeles California 
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Amprobe world’s 
largest-selling 


snap-around 


volt-ammeter 


sold only 
through 


wholesalers 


there is an Amprobe 
model for every job, 
every budget 


PYRAMID INSTRUMEN 
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WALL PLATES 


NOW, Choose The Right Device For 
The Right Job, From This 


COMPLETE LINE OF 3 WIRE 
“U" GROUNDING DEVICES 


For use with equipment requiring grounding, made in ac- 
cordance with new National Electrical Code. 


> 


a 


RECEPTACLES 


Type 
of 3 Wire U 

complete L. requirements tor 
where grounding fe 


Now Eagle 
Jevices to mee 

stable tools and equipment 
porta 


Singie and uple t m covers 
Pp cles egula ond 
d x recepto 
on bakette and rubber cops, connectors and 
Armored hit 
mode in bo poraile n andem 250 
Al 25 and de 
d both v t 

~ s on d or use wi metollic of mon metallic 
and designe ft th toll tal 


tems a 
Listed by Underwriters Laboratories—15 mp 


All new Eagle grounding devices are of the finest qual- 
ity, competitively priced, and U.L. approved. They are 
designed tor top-notch, rugged performance. 


For your complete 3 wire grounding device needs specify 
Eagle. Write for literature and prices or see your Eagle 
rep. for complete details. 


SOLD THROUGH 
WHOLESALERS 
ONLY 


EAGLE ELECTRIC MANUFACTURING CO., INC. 
LONG ISLAND CITY 1 + NEW YORK — 


Distributer Gets Hurt, 
Says NuTone President 
CINCINNATI, OHIO — J. Ralph 


Corbett, president, NuTone, Inc., last 
month sent a special “Open Letter” to 
electrical distributors warning of the 
danger to distributors of price cutting 
In Mr. Corbett’s words, “the distribu- 
tor is the one who really gets hurt.” 

Mr. Corbett emphasized that dis- 
tributors in the long run can profit only 
when manufacturers make a reasonable 
profit so they can build for the long 
pull years 

Examine what happens to your prot 
its on merchandise which is foorballed 
by manufacturers who give insid 
prices to pet accounts,’ he cautioned 
The distributor is the one who gets 
hurt—because usually a manufacturer 
can switch his sales attention to other 
products which show a fair and reason- 
able profit. During a price war the dis- 
tributor’s inventory becomes depreci- 
ated. He never knows whether he got 
the ‘real low’ from the manufacturer, or 
whether his competitor down the street 
got a ‘better inside. How can a dis 
tributor safely quote prices to his cus- 
tomers—when the ‘law of the jungle 
becomes the code of business practiced 
by some manufacturers? 

Mr. Corbett remarked that ‘price 
and price alone” never built a com- 
pany or an industry for the long pull 


years 


AHLI Expands Drive 
To Promote Fixtures 


CHICAGO, ILI Expansion ot its 
drive to promote fixture lighting 
among the consumer public, enlist dis- 
tributor support and recruit new mem 
bers was recently announced by the 
American Home Lighting Institute, ac 
cording to Minita Westcott, managing 
director 


The Institute also announced the 


election of Robert W. Minett, Jr., of 
the Moe Lighting division of Thomas 
Industries, Inc., Fort Atkinson, Wis., as 
president and Eugene Berman, of 
Leader Lamp Manufacturing Co., New 
York City, as secretary. The outgoing 
president of the AHLI was John ¢ 
Virden, Jr., of John C. Virden Co 

Mr. Virden said that publicity will 
continue to highlight the institutes 
activities. The AHLI will continue ex 
panding its fixture labeling program, 


rh 


and at the same time, will strive 


make electrical distributors increasingly 
conscious of the efforts to boost fixture 


1 
Sales 
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YoU CAN ADD to the efficiency, economy and flexibility of new or 
modernized factory buildings and, at the same time, add to your 
prestige and profit by recommending installation of @ POWER 
PLUGIN to your industrial customers. 


@ POWERPLUGIN is the modern system of power distribution 
safe, dependable, economical and flexible. It facilitates plant production 
by making power available where and when it is needed, enables 
machines to be regrouped and relocated without disrupting production 
reduces voltage drop to a minimum by eliminating long lead-ins, cuts 
maintenance costs and provides other savings. Too, it is 100% reusable 

@ POWERPLUGIN is approved by the Underwriter’s Laboratories 
for label service. It is made in standard 10 foot sections with plug-in 
out-lets every foot of the way or alternately on two sides. Sections can 
be arranged to fit almost any need. They can be run horizontal or 
vertical at floor level or overhead 

@ POWERPLUGIN is available in the following capacities: 250 
to 1000 amps (1200 and 1500 amps also available), 600 volts AC or less 
with Klampswitchfuz, Shutlbrak or Circuit Breaker plug-in units 


The next time you are called upon to install a system of power 
distribution recommend @ POWERPLUGIN. Your nearest ® repre 
sentative, listed in Sweet's, will be glad to discuss details with you 


service equipment + safety switches 
Phone JEferson 3-655 
: load centers + Quikheter 


BOX 357, MAIN P. O. e ST. LOU! mC 


makers of : 
busduct + panelboards + switchboards 


‘MPOWERPLUGIN 
FEATURES 
fy POWERPLUGIN e of 
og je ste with ottractive 

piece 
stad 
ch pport eted t 
pc 

F ntype? er plug 
in Openings, simplified, adjust 
able two-screw type fasteners 
for plug-in units, tw sHiaing 


type mounting brackets per 


section for hanging as desired 


electrce silver-plated 


surfaces or 


four brass jam bolts with pt 


\ \ 
y 
“i 
: 
contact 
th two or 
Or 2ronze cup woasners 
eiongatred isfening es 
fost assembly are other 
Either copper or luminury 
conductors ovailable 
i 
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STAPLE 
GUN 


for stapling 


BUILT-IN 
GReoove 
ENVELOPS 
WIRES AND 
CABLES 


—tuminares | PRICES 


OANGER 
OF WiRE ¥ leg Length $2.25 


DAMAGE 
Leg Length $2.50 


Pocked IM to box 


The safest, most efficient stapling tool, ever devised for electrical wiring men ! No dange: 
of damaged wires or short circuits with special BUILT-IN GROOVE GUIDE at base 
f tacker. Self-feeding, automatic action permits user to staple-tack at his own rate of 
1. One-hand operation frees other hand to balance self or steady object being stapled 

It all adds up to considerable savings of time, money and effort on electrical wiring jobs 


THE M ARKET IS UNLIMITED This sensational new product is sure to be a 
t-seller! With each Arrow Tacker you sell — your profits will continue to multiply 
through repeat business on Arrow staples. Remember ! Tackers need staples, like razors 


need blades 


°GALALLOY-CO TED 


PLACE YOUR SAMPLE ORDER NOW! 
ARROW FASTENER COMPANY, INC. 


One Junius Street, Brooklyn 12, New York 
Send somple order checked below, of regular trade discount 
QUANTITY 


7-75 STAPLE GUN 
1-75 STAPLES, 5/8” Leg Length ONLY 
7-75 7/8" Leg Length THROUGH 


Send cotalog and complete information 


Send counter display WHOLESALERS 


STATE__ 


Graybar Names J. T. Young 
And J. R. Harlan 
NEW YORK, N. Y 


ited branch manag 
or the Graybi 
lati district man- 
made the an- 


is Mr. Young as 
nouth, Ohio 
ybar in 1941 

In 1948 


Air Conditioning 
Exposition In Fall 
DETROIT, MICH —1 


Refrigeration and Air Condition- 


ELECTRICAL WHOLESALING—July, 1955 


\ \ 

\ 

h peen pp 
las Deen ap} 
é ~ Wansvill n 
* ~ 

sae wer E. RY 

$15.00 R H irlan sucec 

branch manager at | 
coined 

Mr ing jOINeC 

as a salesman at Cin 

e becar resident salesman in charge 

tne ( I \ a sale > Ice 

4 NON-METALLIC 

Sin ] he was resident 

salesma! Portsmouth until it be- 

‘ I Drat n November, 1953. He 

n manager, whi position he 

= A ff Mr. Harlan joined Graybar as a 
Se i salesmar Nashville in 1945, be- 

oming manager, outside construction 

sales, at Cincinnati in 19 

~& [The appointment of three district 

ae { redit managers was also announced 
| - 

Tr. W. Mel ghlin, formerly branch 
house credit manager at Portland, Ore 
7 a” stasis 
eee is now district credit manager at Min- 

~~ 

W. E. Br wl been district 
OF 

credit manag t Minneapolis, was 

hae transtere H ton as district credit 

ae W. R. Pear Will De me district 

es redit manager at St. Louis on August 

L. eds H. E. Bucher who will 

retire 

: 

Been ie position of the air conditioning and 

highly rust-resistant finish, ¢ 

Mnouncement v le by F. G 

rer. Detroit rols Co nd nair- 

wooo Sponsored by Air Conditioning 

& Refrigerat Institute, Washing 
. 

ae ton, DC, this exposition is expected 

SOLD I ps will hold their 

ven iy with tne 

Mesa w. These include, the Refrigerat 

Condit Refrigeration 

le rs N nal Commercial 

Society f Retrigerating ngineers, 

and 

ate ee a | ing Contractors Assn. 
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there’s more 


NEW BUSINESS, 


Industrial Business, Repeat Business 


How many of your present customers are buying lamps from someone 
else? How many new lamp accounts would you like to open up? A good 
many of each, we're sure. ’ : 

Why sit back and let this steady, profitable new business slip away when 
you can get your share and more with Champion Lamps? 

You can offer Champion Lamps on the same basis and in the same way 
you sell other profitable lines — outright sale, no consignments, deals, 
records or red tape. When you add Champions to your line you've got a 
product with a quality reputation second to none. And a Champion account 
is your account because Champion Lamps are sold only by selected sup- 
pliers — not by every competitor's salesman. 

Aim at new lamp business now by writing for the full Champion story. 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 


A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO. 


USA 


CHAMPION© 
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hanging and 
stock PAINE fastening devices 


... the line with PLUS VALUES 


PLUS 
VALUE 


PLUS 
VALUE 


Just one 
of Poine's 
family of 
products 


For a line 
on the full 
line write 

for catalog 


PLUS 


VALUE devices. Saves you paper work — 


One Source for all of your require 
ments in hanging and fastening ™~ 


can save you on freight. 


Top-Flight Quality. The newest and best in manu- 
facturing methods and quality control give you flaw- 


less products your customers like to use. 


PLUS 
VALUE 


Strong, Colorful Cartons with complete easy 
reading content identification. 


Customer Demand stimulated 
with abundant promotion that 
includes advertisements like 
this 


A 33% Capacity Rise 
Seen By 1959 
LOS ANGELES, CALIF.—Harold 
reporting on the Ef L.'s latest 
al power survey, says that 
power industry 1s expected 


3 per cent in the next 


ur years 
Mr. Quinton, president of Southern 
1 Edison Co. and of the Edison 
Institute, said that investor- 
i governmental utilities to- 
led to add 7.8 million 
5.6 million in 1957 
1958. A record of 
tts 1S expected to be 


The electric power industry's capac- 
ity stood at 103,600,000 kilowatts at 
the end of 1954 

Mr. Quinton noted that upward re- 
visions are likely in the later years 

he EET. survey its based on 


as ot 


ago the utility cx- 

lained, “a projection of 

indicated that the elec 

tric industry would be selling a trillion 
kilowatt-hours of electricity annually 
we may reasonably ex 

mical trillion 


i years ahead of the 


utput is ¢ irrently running 


close to 10 billion kwhr. a week 
Electronics Production 
At ‘Excellent’ Level 


CHICAGO, ILI Despite some 


nservative sredi regarding 


mment and military-com 


lectror field has been 


excellent, Glen McDaniel, outgoing 


president of the Radio-Electronics 
Television Manufacturers Assn. said 
Mr. McDaniel’s statement was con 
| report to the mem- 
ip delivered during the 31st an 
onvention of RETMA held last 
month in ¢ hicag 
®*New President H. Leslie Hoffman 
Hoftn 
let ind poard 
Mr. McDaniel 
convention. Mr. ] niel continues 
genera insel of issociation 
former RETMA board chairman 
ax F. Balcom, di 


onsultant 
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TYPE W — 600 VOLT CABLE 
For vse with heavy duty, portable equipment. 


TYPE SH-D — 5000 VOLT TRAILING CABLE 


For supplying power to electric shovels, dredges, etc. 
Shielded to assure protection to personne! and equiprnent. 
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JEFFERSON STREET 


LATROBE. 


Pag 


ARTHUR R. CRAIC, right, managing 
director, Alberta Electrical Supplies, 
Ltd., Edmonton, Alta., looks on as 
K. H. Rapsey, vice president, Allen- 
Bradley Co., explains motor control 
The distributor was recently franchised 
n the Alberta area. Behind the counter 
les manager for the 

W. Cook Allen- 


ers has established a new record and 


sales have closely paralleled this out 
put. Radio sales have been good, said 
Mr. McDaniel, and shows signs of get- 
ting better 

Only color television has failed to 
reach the conservative forecast of set 
production and sales, although a num 
ber of manufacturers believe the fall 
will see a definite forward movement 

Mr. McDaniel added that, “everyone 
agrees that color television will bring 
another industry boom that will over- 
shadow the early days of black and 
white television, but there are a variety 
of opinions as to the timetable and 
conditions of this boom. Meanwhile, 
the industry is pleased with the con 
tinuing good market for monochrome 
sets 
®Ten Per Cent—‘From an industry- 
wide point of view the military pro 
curement of electronic equipment and 
components has remained high, and all 
indications are that it will continue so 
The current rate of production is 
around $2.25 billion which is about 
10 per cent below last year’s ourput 
However, many old-line electronic 


manufacturers have been disturbed by 


changes and trends in procurement 
policies and procedures which threaten 
to divert a large share of this business 
to new and untried suppliers 
It would be most unfortunate for 
the nation and the industry if the De- 
fense Department failed to recognize 
the importance of maintaining a strong 
Ithy electronics ndustry or to 
the tremendous tech- 
nical know-how that our industry built 
luring World War II and the Ko 
rean War as well as in its years of 
experience in the production of civilian 
equipment 
I feel confident that the Defense 
Department will take these factors into 


consideration | naking plans and 
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Blackhawk Industries’ SNAP STRAP 


... the original snap-on clamp... 
tighter holds its grip 
easier sell hecause easier use 


Why it’s better... 


The B-I SNAP STRAP has the “‘hold- 
bump” at the open end of the bracket 
really grips—resists slips like an 
alligator wrench! Ribbed bracket adds 
to the snap, provides rigid contact 
support of the conduit. 


Quick installations, 
more jobs, more sales 


Faster installations mean more profit for 
your customer and for you——and 
Blackhawk Industries’ SNAP STRAP 
means faster installations... 

eliminates time-wasting fumbling, 
dropping, annoyance—all the temper 

is in the SNAP STRAP. 


The SNAP STRAP is made of heavy , . 
gauge steel, zinc plated after fabrication. a“. 
Made in a wide range of sizes for 


rigid and thinwall conduit. 


specify B-| when you buy sold only through 


Electrical Wholesalers 

lackhawk Write for 
NAUSEFIES 10s 


FREE catalog 
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Carrying out its procurement policies 
and that our industry will continue to 
play the vital role it has played in re- 
cent years in the defense of our democ- 


racy 
TROUBLE-FREE *Middle Age—In the beginning of 


his report the retiring RETMA presi- 


dent noted the association is entering 
P : its thirty-second year and that both it 


and the industry have now reached 


sort of middle age maturity and that 


YOU COULD ayes many of the instabilities and uncertain 


ties Of yOu are behind us 


/, However, Mr. McDaniel explained a 
INSTALL! : — — man in his early thirties is usually be 


his most fruitful years. “This 
Fuses Operate is ilso true of tur association and the 


10 to Cooler! industry we represent,” he added 


Unique screened venting 
permits air to circulate A Martian Hat? No— 


freely through Pierce Fuses. —_ 41 Just Fluorescent Finery 


This allows free escape of : BLOOMFIELD. N ] = Though it 


excess heat — prevents rapid may look like a Martian hat, this 


strange appearing device is actually the 


charring and deterioration 


of the fuse case, as 


Inside Of an every-day 


in ordinary fuse -Almuas, “~— Huorescent lamp. Westinghouse lamp 
rce construction. ; 


engineers call it a filament assembly 


F Ca and each of its parts however odd 
use Vases 


looking, serves a useful purpose 
Last 6 to 8 


The hollow glass stem, before being 


sealed off and discarded, will be used 


to draw air out of the lamp and replace 
Times Longer! | } 


Yes, this venting actually 

makes Pierce Fuse cases last 

6 to 8 times longer! No 

wonder these time- 

proved, renewable 

fuses are so Unnecessary 


popular! Blows! 


Pierce Screened vent 
ing and balanced lag COLD 


links prevent wasted links AIR 
during safe overloads. 


No More Danger of Afterblows 


Since dangerous gases and heat 

have free escape, Pierce Fuses 

are your insurance against 
afterblows. 


Nope, it’s not a hat! 


t the gases argon and krypton 
EASY TO SELL! “REPEAT” BUSINESS! The two wires will connect to the = 
pins in the plastic b conduct elec 
Pierce quality construction its reputation for ne funnel 
safety, long life and freedom from the troubles 
of ordinary fuses reflects prestige — helps you ee 7 
build soundly for future business. 


i flare will be 


per res irrent to the cou 
Unatct55* WRITE TODAY for this factual bulletin. Start now | il cur n filament at has been 
P) to enjoy Pierce profits. (Also a complete line of 
quolity non-renewable fuses) 


PIERCE RENEWABLE FUSES, INC. 


LEICESTER NEW YORK 


material to provide 


essary to the lamps 


A 
SERS 
eve 
| 
; has 
Pj 
"Ge | 
\ 
oh 
y 
| 
. 
peration during its life. etal 
eee. bumpers’ help keep the iter glass 
tube ciean These fluorescent lamps 
have a 10-hour rated life 
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..a new concept in 


electric fitting design! 


Look closely at every detail of this new 
/ts advantages are 


basic! 


All fittings are precision-made of one 
piece heavy gauge welded steel tubing 
which has been accurately drawn and 
sized for controlled uniformity. These 
fittings Cannot open or spread and far 
surpass U L requirements 


They are made by Electric Tube 
Products, a division of Berger Machine 
Products, with over 36 years manu- 


facturing experience 


Tube-Weld fittings represent an entirely 
new concept in quality, design and 
price. They are available in Y2", ¥%” 
and 1” sizes and have the following 
features: 


19S5—ELECTRICAL WHOLESALING 


CONNECT WITH 


@ Oversized hardened steel set screws 
are used throughout and are stake d for 
permanency! 

® Extra long length of offsets provide 
exceptionally easy pulling of wire 
length of fitting provides 
maximum support for conduit 


Longer 
@® Connector shoulders are uniformly 


flat assuring perfect centering in the box 


@ All threads are rolled instead of cut 
and have 54% greater stripping strength 
and 66% greater snapping strength 
(independent testing laboratory report) 


over cut threads 


Berger Machine Products, Inc 


@ Lustrous zinc finish and carefully 
beveled edges id a distinctive appear- 
ance allow largest inside working 


® Carefully and smartly packaged for 
ease in she 1 identification. For 
descriptive brochure and additional 
information writ call 


Electric Tube 
Products 


74-16 Grond Ave., Maspeth (N.Y.C.) N.Y. 
Difender 5-8000 


FOR ECONOMY 


| 
| 
| 
| 
| 
~ 
(Up 
UL) 
; — | 
A Division of 
Joly, 121 


Yes, one quick sale leads to another when you stock the complete 
line of Keystone wiring installation equipment. They're all related 
items, all quality-built, all competitively priced. What's more, 
they're all “job-engineered” to save time and reduce costs... 


keep satisfied customers coming back for more! 


KEYSTONE WIREWAYS and Auxiliary 
Fittings have all the time-saving, 
money-soving features your cus- 
tomers want. They're quickly, easily 
installed, readily adaptable to any 
power distribution system. Available, 
too, in both flanged and flangeless 
styles and a wide range of sizes 
and lengths ... from 242" x 2A" x 
1 ff. through 8” x 8” x 5 feet long. 


KEYSTONE CUTOUT BOXES ond Puil 


with hinged cover, Type “SC” with, 
screw cover. Both feature a formed 
construction strongly fabricated and 
securely welded . . . with adequate, 
easily removable knockouts. And 
both types are available in « com- 
plete range of sizes . . . stocked for 
prompt delivery to meet your needs. 


Boxes are furnished in Type “A” 


KEYSTONE SWITCH BOXES ond Outlet 
Boxes are loaded with extra quality 
features! BX or Romex clamps are 
already assembled with nested fit 
for easy pulling of wires. Knockouts 
ond pri-ovts come out double quick. 
And tapped holes are extruded to 
provide extra thickness, eliminate 
stripping of threads. Even mounting 
brackets make installation eosier. 


[EYSTONE MANUFACTURING company 


23328 SHERW 


New fact-f 
Keystone Qu 


OD AVENUE e@ CENTER UNE (Detroit) MICHIGAN 


the Complete Line of Wiring Installation Equipment 
Sold Only through recognized Electrical Distributors 


BullDog Agreement Aimed 
At Do-it-yourself Market 


DETROIT, MICH.—BullDog Elec- 
tric Products Co. recently set up a dis- 


tors agreement for handling its 


One of the points made by BullDog 
was that the distributor agreed to sell 
Electrostrip” only to properly quali- 

1 installers familiar with National 

Code wiring practices. This 
that the product would 


tall 


illed in compliance 


al codes 

agreement stated that qualified 

were licensed or otherwise 

electrical contractors and or 

|, commercial and 

tutional customers having qualified 
electrical departments 

This clause in the BullDog-distribu- 

tor agreement was aimed 


1o-it-yourself” market in wiring 


at the rising 


Louisville Selected 
For Home Offices 
LOUISVILLE, KY 


1 administrative offices of Thomas 


The general 
anc 
Industries, Inc., will be established in 
Louisville, Ky., Lee B. Thomas, presi 
dent, has announced 

Thomas said that the move was 
necessary to centralize the operations 
of the company, which has plants in 
Kentucky, Wisconsin and California, 
and cited the area's proximity to raw 


natural point for distri 


ompany manufactures 


mixtures, power 


Lint spray ing ¢ quipment 


TV Commercial Now 
Can Be Eliminated 


CHICAGO, ILI A television set 
uses a flash beam from a small 

1 vice to turn the set on 

hange channels or cut out the 

sound of commercials has been de 
monstrated by the Zenith Radio Corp 
Vice-President Leonard ( 


luct has been 


Tr uc sde i] 


ials for about a year 
the consumer 

lays. View 

the set trom 

lower left 
turn it on 
1 throug! 


top of 
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... with SYLVANIA 
King-Size, High-Output 


make a two-lamp fixture do the work of a 


Now here’s the fluorescent lamp that offers 
more light output than ever before from a single 
fluorescent lamp—in the new Sylvania 96’, 
T-12, 100-watt Rapid Start lamp. 


Providing as much as 40% more light out- 
put than previous 8-foot lamps—this new 
Sylvania lamp can bring you important in- 
stallation and maintenance savings. 


With this new Sylvania lamp you can now 


. for economies when 
. economies every time 


three-lamp fixture 
you put them up.. 
you maintain lamps. 
For information on this new Sylvania develop- 
ment, write Department 51-3806, 
SyLVANIA ELectric Propucts INc. 
Lighting Division, Salem, Massachusetts 
In Canada: Sylvania Electric (Canada) Ltd. 
University Tower Building, Montreal 


SYLVANIA ¥ 


... fastest growing name in sight 


LIGHTING RADIO . ELECTRONICS ad TELEVISION ATOMIC ENERGY 
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maker user 


Brarroe Over the years, QUALIFIED Dis- 


tributors have earned an important 
position in the distribution chain. They’ve gained 
recognition as a VITAL LINK in America’s in- 
dustrial economy. This recognition has been 


earned for one reason. . . performance. 


Brarro? Arro Distributors have grown both 


in numbers and in volume of busi- 
ness because they handle an essential job in 
the most efficient manner. Briefly, Arro Distri- 
butors provide quality distribution at a minimum 
-- 


cost to the user. 


For twenty-five years, Arro Ex- 


Wrarrod 


with and through Qualified Distributors — because 


pansion Bolt Company has worked 


we feel that Arro users will receive faster and 
better service at less cost , . . than is possible ir 


any other way. 


ARRO EXPANSION BOLT CO. 
1440 Boone Ave., MARION, OHIO 


Manufacturing oa complete line of Anchoring and Drilling 
devices and related products for fastening to masonry 


Sold only through industrial, hardware and electrical suppliers 


Portable Lamp Control 
Operates By Touch 
BRIDGEPORT, CONN.—The Ac 


cessory Equipment dept., General Elec- 
tric Co., last month unveiled a device— 
Touchtron”—which enables a person 
to turn portable lamps on and off by 
touching a convenient part of the lamp 

The control is presently being in- 


corporated into the new lines of many 


Portable lamp control unit 


portable lamp manufacturers It should 
be available by the fall 

The unit, when installed in the base 
or body of a portable lamp, causes the 
lamp bulb to light or go out by touch 
ing a given portion of the lamp. No 
pressure is required, only contact of the 
fingertips against the lamp. A new con- 
trol tube, and a relay with an operat 
ing mechanism of a new design, were 


especially developed for “Touchtron 


by G. E. research engineers 


Unaffected by temperature and hu- 
midity, the portable lamp control is 


Unit incorporated in lamp 


be unaffected by physical 
ome, static charges 
azards of shock tO any 

id It is adapt- 
voltage range of home 

it is designed 
current only, it 


kind if 


ae 
. 
. 
° 
. 
: DISTRIBUTOR | 
. 2 — 
i 
° 
. 
° 
. 
ved 
. 
. 
_ 
. 
e 
>> 
: TRADE MARK 
ilso said t 
nd noses ft 
user under 
circuits an 
will not cause trouble of any 
inadvertently plugged in a dc. Cir- 
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Sangamo Time Switches 
make everybody happy! 


Your Customer 
you s¢ 


int = 1] him Sangamo Heavy Duty Ti 
the; re rugged well-m de tir 

Bh Nandling. And or 
S are in, 
on them, 


le Switcl 
ade time swite} 
Sangam 


any service your cu: tomers nev 


Calls er have 


SANGANIO 


ELECTRIC COMPANY 


PLLINOUS 
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Presents the Latest 
Development ina 


QUICK 


Connecting and Disconnecting 


SOCKET 


FOR INDUSTRIAL REFLECTORS 


IT'S THE 


VAD 


EASY TACH 


OW the complete line of QUAD REFLEC. 

TORS can be equipped with EASY 
TACH, a socket with simplicity of design that 
makes quick connecting and disconnecting of 
lamped reflectors very easy 


Any size or style of QUAD socket type re 

flector with hex hole may be converted to the 

quick connecting and disconnecting type by 

substituting the new EASY TACH socket for 
the regular one-piece '2-inch 
medium or mogul socket. 


This new socket feature will be a 
great advantage in making your re- 
flector sales move at a faster pace 


Write for complete descriptive 
literature 


QUADRANGLE MFG. CO. 


325.PEORIAST. CHICAGOT,ILL. 


no movement of metal 
area is not restricted 
in size and in location, says G. I 
In a table lamp, for example, the 
metal base of the lamp may be one 
touch area, while a decorative band of 
filagree, or even the vase, if made of 
metal, can | the second touch 
(wo lesignated arcu 
al electronic tube to fire 
The triggering of this tube operates the 
relay to turn the lamp on, then off, 
with each touch 


unit is said to draw negligible 


power from the line. Special circuits 


were incorporated to provide for trou 


ble free operation and for the wide 
voltage ranges found in many Ameri- 
can homes. The control is claimed to 
be 25 rimes as safe as the Underwriters 


Laboratories requirements 


Extra Pure Aluminum 
Developed By British 
LONDON, ENG.—Aluminum, said 


99.99 plus per cent pure, is now 
available in sufficient quantities for 
commercial use, according to the Brit 
ish Aluminum Co., Ltd 

Silicon, iron and copper are the 
main imp 

A three-layer electrolysis is used in 
producing the metal. The heavy bot 
tom Jayer is made up of ordinary com- 
mercial aluminum to which about 
three per cent copper has been added 
This is covered by a layer of molten 
fluorides and chlorides—usually sodi 
um, barium and aluminum. The 
barium is added to give the correct 
density. The high purity aluminum 
collects above this molten flux 

It is suggested that the material 
may be used for extruded cable sheath 
ing, electrolytic condensers, and flash 


ing and roofing 


Misuse Of Term 
Charged By FTC 


NEW YORK, N. Y.—A complaint 
against the Comfort Zone Corp., Mine 
ola, Long Island, N. Y., charging the 
misuse of the term “air conditioner 


in advertising wa 1 by the Fede 


lat advertis 
one f its pr 
Portable 
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New Tools from IDEAL 
Make Sales for You 


Wherever this Winder has been shown it's been an 
instant success. It makes wire pulling simpler, safer, 
easier. Used with the IDEAL Fish Tape Reel and 
Puller, it is the best way yet to reduce still further 
the work of fish tape pulling. Contractors and elec. 
tricians want it when they see how easy it makes 
the job, 


A wheel inserted between the two sides of the Reel 
spreads the Reel housing so that the Tape can be 
reeled in or out with least possible effort. Double 
rollers hold the Winder firmly in place as the handle 
is rotated. A real money-maker for you! 


Show your customers how 
IDEAL Wire Guides are like 
an extra pair of hands on the 
job and you've made a sale! 
They prevent kinking of wire, 
let several conductors slide in- 
to the conduit smoothly and 
easily — prevent skinning of 
knuckles or wire. 


The tempered steel coil spring 
forms a smooth bend for the 
wires to follow. May be used 
with all sizes of boxes in 
any position, with plaster rings on or off 
Completely assembled and ready for use 
in 1” and 114” size 


Sell them in sets of four sizes or individually! 


TAPE WIRE PULLER 


Lets one man handle pulls 


that would otherwise take 
two men, pulling hard! This 
is a cost-cutter that you can 
sell. Gives a mechanical ad 
vantage of 2'/, times, so that 
even tapes frozen” into con 
duit can be easily freed. Yer 
the IDEAL Puller is easy on 
tape despite its tremendous leverage it 
pulls the tape and presses the box or other 
outlet firmly against the wall or structural 


member 


SELL THIS ONE TO YOUR CUSTOMERS WHO HAVE HARD WIRE 
PULLING JOBS! OR WHO WANT TO MAKE ANY WIRE 
PULLING JOB EASIER 


THE ABOVE ARE ONLY SOME OF THE NEW ITEMS IN THE IDEAL LINE OF 
WIRING TOOLS THAT YOU CAN SELL TO MAKE MORE PROFITS. INCLUDED 
IN THE COMPLETE IDEAL WIRING TOOL LINE ARE FISH TAPE, REELS AND 

3 PULLERS —A WIDE VARIETY OF FISH TAPES, WITH OR WITHOUT REELS 
. . » FISH TAPE BALLS AND LEADERS VOLTAGE TESTERS ... CABLE 
RIPPERS AND MANY OTHERS BEST THING TO REMEMBER IS THAT 
WHAT YOU WANT IN WIRING TOOLS FOR YOUR CUSTOMERS, IDEAL HAS! 
YOU CAN'T GIVE YOURSELF OR YOUR CUSTOMER A BETTER DEAL THAN 
TO SUGGEST OR FILL AN ORDER WITH “IDEAL” 
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SOLD THROUGH LEADING DISTRIBUTORS 
In Canada: Irv. Smith, tid. Montreal 


IDEAL INDUSTRIES, Inc. 
1047 Pork Avenue 
SYCAMORE, ILLINOIS 


i 
THE FISH TAPE WINDER 
: 
-_ 
= is. 4 4 


out Service Entrance Switch, 
N 0323-4RL8 contains 


lights 
outs 


firmly held in place by « 
type fastener that per 
sy removai 


CLARK-AMERICAN SERVICE 
ENTRANCE PANEL 


4 PULL-OUT COMBINATION permits complete 
installation with a single unit! 


This latest addition to the Clark-American line of service entrance equipment is 
fast becoming a favorite among contractors because of its ease of installation, 
ample wiring space and the many conveniently located knockouts. Customers 
re asking for it because it confines all the elements of home Service Entrance 
Equipment in one compact cabinet, available for either surface or flush mounting, 
providing neat installations, and the convenience of four individual fused pull-outs. 


The cabinet contains 4 fused pull-outs—two 60 amp. for lighting and range, and 
two 30 amp. for water heater and dryer, or other utility circuit. The entire unit is 
Underwriter’s approved for 120-240 volt A.C. installations. The 4 pull-outs are 
connected in parallel. The unit is equipped with 100 amp. main lugs. The Main 
Lighting pull-out controls 8-30 amp. plug fused lighting circuits 


For complete information and prices on the new 4 Pull-out panel and other Clark- 
American Service Entrance Equipment, see your Electrica! Distributor or write to: 


American 


ELECTRIC SWITCH DIVISION 


CLARK CONTROLLER (omjany 


1146 East 152nd Street, Cleveland 10, Ohio 


FHA Summarizes Buyers 
Characteristics In 1954 


WASHINGTON, D.C—Federal 
Housing Administration in 1954 in- 
sured mortgages on 222,665 homes, 
55 percent of which were newly built 

This was reported today in an FHA 
summary of characteristics of proper- 
ties, borrowers, and mortgages in 
FHA-insured home financing transac- 
tions last year 

The typical borrower financing one 
of these new homes with an FHA-in- 
sured mortgage had an income of 
$5,139 a year, the highest on record 
and over 5 percent higher than in 
1953. He bought for his own use a 
property valued by the FHA at $10,- 
678, including land with a market 
price of $1,456. He obtained an 85 
percent mortgage loan in the amount 
of $8,862, which he contracted to re- 
pay over a period of about 23 years 
* Fifteen Per Cent of Income—The 
monthly installment of $68.62 covered 
real estate taxes and hazard and mort- 
gage insurance premiums in addition 
to debt service. It amounted to a little 
over 15 percent of the borrower's 
income 

The property was a 514-room house 
with three bedrooms, designed for oc- 
cupancy by a single family. It had a 
floor area of 961 square feet Garage 
facilities were included in two-thirds 
of all new homes and over four-fifths 
of all existing homes. 

The typical existing home on which 
the FHA insured mortgage in 1954 
was larger and more expensive than 
the typical new home. The mortgage 
amount and the monthly payment 
were greater, and the term for repay- 
ment was shorter 

The typical purchaser of an exist- 
ing home had a somewhat higher in- 
come than the new-home purchaser 
and made a larger down payment, but 
the mortgage payment represented a 
smaller proportion of his income, and 
the ratio of his income to the property 
value was smaller 
e Twenty Year Term—The typical 
existing home was valued by the FHA 
at $11,549, including a lot priced at 
$1,607 and a 514-room house with a 


floor area of 1,035 square feet 
and three bedrooms. The mortgage 
amounted to $9,030, or 78 percent of 
the property value. It provided for 
monthly payments of $74.34 over a 
20-year term 


Over 35 percent of all home mort 


gages insured by the FHA in 1954 
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. » Using the Finest Electrical Insulating 


Dutch Brand 


frand Tapes have earned 


DUTCH BRAND PLASTIC ELECTRICAL TAPES Throughout industry Dutch 


Thin, strong, flexible with unusual resistance to destructive elements the top reputation. Why? Becauss they are made to do 
Three thicknesses: .007”, .010", .020” 


the best job. They start with the finest raw materials 
DUTCH BRAND VINYL COLOR TAPE. and process them at every st p with the greatest care 


Nine colors, four widths for all insulating, coding, indexing. U. L. listed and skill. rhe result is a finished produc t that exceeds 


: the specifications and standards of the industry. Ask 
DUTCH BRAND RUBBER TAPE your suppliers for Dutch Brand. You are paying for 


The finest tape of its kind. Resists up to 18,000 volts through a single thickness the best—so be sure you're getting it 


DUTCH BRAND FRICTION TAPE 


An industry favorite for over 40 years. For perfect adhesion, 
for longest life choose Dutch Brond 


“DB” WIRE CONNECTORS 


Get full insulation protection from these vibration-proof, 
weatherproof long skirt connectors 


Get the Best... ask for Dutch Brand 
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were made by mortgage companies, 

4 h and 341% percent by commercial 
These Pictures S OW banks. Information on characteristics 
of insured mortgage transactions by 


ACME ELECTRIC DEALERS states is available for the first time for 
WHY ; mortgages insured in 1954. The typi- 


$ cal property value was higher in the 

Serve Their Customers Better District of Columbia than in any of 

the states—$16,750 for new homes 
nd $13,833 for existing homes. 

In general, floor area and number of 

rooms tended to be greater in the 

southern states than elsewhere. The 


average mortgage on a new home was 
highest in Connecticut and lowest in 
formers are New Hampshire 
wood - boxed The monthly mortgage payment 


to prevent ranged from $59.39 in Florida to 


$88.28 in Colorado. Monthly income 
of the typical borrower financing a 


accidental 
damage in 
shipping. 


new home varied between $362.48 
Vermont and $619.47 in Nevada. 


New Bound Catalogs Are 
Up-to-date Sales Tools 


PLAINVILLE, CONN. — Two new 
bound catalogs have recently been 
issued by the Distribution Assemblies 
dept., General Electric Co. These cata- 
logs cover products of both the Trum- 
bull Components and Distribution 

Assemblies det partments 


standard The 1955 “Quick Guide” (GEC- 


Adequate 


1) contains list prices and brief 
' descriptive information on the prod- 
for prompt ucts of the Trumbull department, 
which are used primarily in residential, 

light commercial and industrial appli- 

cations. Products included under this 


maintained 


category are load centers, fuse pullers, 
molded case circuit breakers, safety 
switches, panelboards, type 
LTG plug-in trolley busway and wire- 
wavs 
The second catalog, which is being 
Shipping introduced concurrently with the 
facilities in- “Quick”, “Quick Guide”, is the "1955 
clude truck- 56 General Cataloge—Low Voltage Dis 
ing lines as tribution Equipment and Components” 
well es two (GEC-1032 This publication in- 
= — — major rail clude s complete pricing and descriptive 
nents and Distribution Assemblies De- 
a Se partment products It has been de- 
— signed for people who are interested 


in the full line of these two depart- 
ACME ELECTRIC CORPORATION ments. This includes all the products 
677 WATER STREET CUBA, N. Y. shown in the “Quick Guide”, in addi- 


> molert 1) line 
West Coast: 1375 W. Jefferson Blvd., Los Angeles, Calif ion to the complete busway line- dis 
In Canada: Acme Electric Corp. Ltd., 50 Northline Rd., Toronto, Ont. tribution panelbx yards, switchboards, 
| control centers and theatre lighting 
controis 


G. E. says the two catalogs offer a 


complete, u date sales tool and 
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for planning... building...improving 


DISTRIBUTION 


Over 2000 names % 
of electrical apparatus-supply 
and electrical housewares distributors 


Every name verified 


Indexed for quick reference 


Keyed to show 
major product groups carried 


EVERY MANUFACTURER who sells through electrical whole- This information makes the Verified Directory a valuabk 


salers ... who is searching for ways to build distribution, finger-tip guide for sales managers, advertising manager: 
increase sales efficiency and direct mail effectiveness, and field salesmen — for every man in the organization 
will find the revised, expanded 1954-55 McGraw-Hill having contact with electrical wholesalers. Besides sav 
Directory of Verified Wholesale Distributors an indis- ing much sales time and expense, the Directory serves 
pensable reference as an accurate guide in planning sales promotion, and 
answers the many important questions which arise daily 


The Directory contains data on more than 2,000 electrical 
wholesalers, checked and double-checked with several 


concerning the electrical wholesale: you are or plat 


doing business with 


reliable sources: 


State Directories are an added service which permits 


Name and address of firm . .. Phone number (a new h off 
yrancn ices, whe! interest s or egior | 

feature) .. . Branch and affiliated houses . . . Names of 

easy access to information on selected areas. The state 
officers and department managers ... Name of purchas- . tee 
service is availabls to those subscribe tc one or more 
ing agent... Territory covered .. . Number of salesmen 

: copies ¢ > m t dition 
— outside, inside . . . Floor space occupied . . . Regular 
inventory in dollars . .. Lines handled—equipment, sup- Use the coupon now, while the matter is before vou. to 
plies, appliances, ete .. . Year business was established obtain the new, revised Directory of Verified Electrica 

Membership in National Association of Electrical Wholesale Distributor a key to improved, lower-cost 

Distributors. distribution of your electrical produ 


Directory of Verified Electrical Wholesale Distributors 
McGraw-Hill Publishing Company, Inc. (Dept. E-WH) 
330 West 42nd Street, New York 36, New York 


Please enter my order for__— a iia copies of your 1954-1955 Directory of 
VERIFIED Electrical Wholesale Distributors at the following prices 


First or single copy, $30. Two-to-5 additional copies @ $25. Six or more linn ebientelh. dicten 
copies @ $20. os tallows 


STATES 


Stote Directories at 


We are enclosing our check for $ 


COMPANY 


STREET ADDRESS 


(TITLE) 
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CALENDAR OF EVENTS 


National Housewares Mfrs. Assn. 
Summer Housewares Show 


Convention Hall 


Atlantic City, N. J 
July 11-15 
Exhibits, conferences 


Illuminating Engineering Society 
Cleveland, Ohi 


September 


cost homes Technical meetings 


NATIONAL ASSOCIATION OF 
ELECTRICAL DISTRIBUTORS 
Pacific Zone 


Electrical Contractor Empress Hotel 
Victoria, B. 


C. W. ABRELL 
ptembe 
President | Meetings, panels 
Edward P. Allison Co., Inc. 
Chicago, Illinois f a m= Electrical Progress Show 
says: ( onve ntion Hall 
Philadelphia, Pa 


Septe mber ) 


“To date we have completed the 
wiring in the first 130 houses of — ™ Exhit 
the Markham project. Wiremold’s = Lake Michigan Club 
new product, Snapicoil, installs 2 Annual Meeting 


easily and our men like working September 30) 
with it. French | ck Springs Hotel 
French Lick, Ind 


ts, meetings 


quality job which in turn qualifies us for a better profit.” 


National Electronics Conference 
Ith Annual Meeting 


Sherman 


Plugmold wiring we can give the customer a high 


woths, technical 


International Association of 
Electrical Leagues 
20th Annual Conte 


Eastern Electrical Wholesalers Assn., Inc. 
Third Nat'l. Electrical Industry Show 
Ith Regt Arr 
New Y rK, N y 


PLUGMOLD’S October 11-14 


More-for-the-Money Value Exposition 


HELPS SELL HOMES! Pre Safety Congress 
15rd xposition 
Builder Melvin B. Fisher finds Conrad Hilton, LaSalle 
Plugmold is “a plus value which Morrison Hotels 
can, and often does mean a sale” Chicago, Ill 
in his new Markham, Illinois proj- October 1 1] 
ect, where it is being used to pro- an 
The floor plan of the Fisher 5 feet in every room of the 2,250 ta - athe 
Markham home shows location homes. The electrical contractor ee 
>) ceptacles. selected Plugmold for these six- 
of duplex Plugmold recep ~ € soom $11,990 homes becance it 
No. 12 conductors give Plug- greatly simplifies installation and 
mold wiring ample capacity for provides twice the usual number Waldorf-Astoria Ho 


modern electrical devices. of outlets New York, N. ¥ 
October 41-Novem! 


al vehicle and transit safety; home, 


National Electrical Contractors Assn. 
Annual Convention 


Our Engineering Department will gladly help Meetings, awards 
you with specifications for Plugmold wiring. 


For more information, write to Dept. G7? National Electrical Manufacturers Assn. 


Annual Meeting 
aymore Hote 


The WirEMOLD Company 


HARTFORD 10, CONNECTICUT air 


‘ 
| 
| 
\ 
‘ 
q 
= 
= 
Ho 
> 
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| 
‘ 
| 
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electrical wholesolers. 
electrical contractors 
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could ha» 


. Can prove to 


. that there is a tape that will do it... 


_in just LO SECONDS? 


Send today for your 
ACCURATE 10 SECOND TEST KIT... 


no claims, no hearsay the prool 


4° is in the product for you to see 


ACCURATE 


“Con TAPE 


B TAPE 
PL TAPE 


ACCURATE MFG. CO 
51 Hepworth Place, Garfield, New Jersey 


Please send me, without obligation, an ACCURATE 
10 SECOND TEST KIT 


NAME 
FIRM 
ADDRESS 
CITY 


STATE 


. ZONE 
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PEOPLE IN THE NEWS 


Clay Hixon is general manager of 
the F. B. Connelly Co. of Oregon. He 
succeeds Eldon Dean who has re- 
signed. Mr. Hixon was formerly gen- 
eral manager of the Connelly Accept- 
ance Corp., Seattle, Wash. Prior to that 
he was with the General Electric Sup- 


ply Co 


Thomas G. Lewis is assistant to the 
director of purchases for the Youngs 
town Sheet and Tube Co., of Youngs 


town, Ohio 


William Sevy is national field sales 
supervisor of Crescent Industries, Inc., 


Chicag 


John J. Sheils is sales engineer for 


192] the Midwest region of the National 
Electric Products Corp. He had been 

| with Westinghouse Electric Supply Co 

WE G | for nine years as an apparatus and sup- 
ply salesman in Chicago. Lowell G. 
Thanks io | Haemker has been assigned the Chi- 
cago and Milwaukee territories special 

izing in the marketing of surface elec 


trical raceways 


The phenomenal growth in the acceptance of EM Te 
"rank ; atkins has been ap 
RAWLPLUGS and RAWL PRODUCTS reflects a pointed general sales manager for the 


Holdenline Co., Cleveland, commercial 
splendid spirit of co-operation from everyone in and industrial lighting fixture manu- 
facturers. The new owner-managers are 


your industry. E. M. Smith, president, and E. R. 


Ernest, vice president 


The more co-operation we receive the greater our 


spe retary-treasurer of the Square D Co 
responsibility to keep pace with modern products 


been treasurer of 


and your modern methods. Houdaille-Hershey ¢ orp Detroit 


John A. sso Green has been 


TODAY MORE PEOPLE ARE USING appointed manager of distributor sales 


for the Viking ; Air Conditioning Co 


RAWLPLUGS THAN EVER BEFORE Cleveland, Ohii 
Write TODAY for catalog Barry S. Foley is sales manager of 


the Consumer Goods div., Fasco In- 
dustries, Inc., Rochester, N. Y. He was 


most recently manager of the Fasco 


automotive division in Detroit 


RAWL.TAPERS Ben H. Carlisle is manager of the 
recently established new products di 


: vision of the Clark Controller Co., 
RAWLPLUGS Cleveland, Ohio. He was formerly in 


} » ann! enoir ino dent 
tne applied engineering ac 


RAWL HAMMER-SETS - isaac RAWLPLUG Co In Ivan M. Kirlin of The Kirlin Co., 
Detroit, Mich.. was awarded an hon- 


271 Church St., New York 13, N. Y. 
/ by Purdu iversity. He received his 


im elects enoineerine at Purdue 
mw. B.S. in electrical engineering at Purdue 


913 and for a few years taught 


LAG SCREW CARBIDE in 
ors =“ electrical engineering. Mr. Kirlin holds 


RAWL-ORIVES RAWL-ANCHORS SHIELDS 
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a number of patents on lenses and orig- 


inated the traffic lighting system, first 


installed in Detroit in 1921 


C. J. Woodward has been made it b ker S fet S it 4 : 
sales manager-supplies and apparatus rea a y WwW 
tor the General Electric Supply Co 


in Youngstown, Ohio. J. R. Murphy 


replaces Mr. Woodward as operating 


manager 


T. R. Fuller is sales manager of the 


Moe Light and Star Light divisions of 


the Thomas Industries, Inc. J. L. Paren- 


tice is the new sales manager of the 


Electric Sprayit division the 


Wright Power Saw and Too! division 


Otis R. Lail, Jr., has been appointed 


tO special representative for airport 


ting by Sylvania Electric Products 


OBITUARIES 


John Collins 


John Collins, owner and manager of 
Collins and Co., Des Moines, Ia., died 
on April 18th. He was 75 years of age 


and had been ill for 18 months 


Mr. Collins started in the electrical 


industry over 50 years ago as an elec 


trical contractor. About 1910 he es 


tablished the Iowa Electrical Supply 


Co. in Des Moines. Ten years later the 


name of the wholesale house was 


changed to Collins Electric Co., and 


continued as such until 1929. when 


the company was sold to the Julius 
Andrae Sons Co., Milwaukee, Wis. The 
firm was later consolidated into the 
Westinghouse Electric Supply Co. Mr 


Collins later started Collins and Co 


Patrick Henry McCarthy 


Patrick Henry McCarthy, founder 
of the Vulcan Stamping and Manu 


tacturing Co., Bellwood, Il. died on 


June 10. He was 86 years of age 


ASSOCIATION NEWS 


CHICAGO. 


months of 1955, the Electric Associa 


During the first four 


tion issued Adequate Wiring certifi 


cates for 745 homes under the new 


specifications requiring 100-ampere 


This was a 41 per cent in 


period 


were 


KANSAS CITY, MO.—The Electric ELECTRIC COMPANY 


Associations Industrial Trade Show 152 Plum Street, Trenton 2. N. J. 


'WICE AS CON 
cleared the restores 
instantly, There’s no hunting for fuses... no waiting to reset. 
permit safe use of the full capacity of your atany 
It’s less than half the size and half the weight of comparably = Be 
120/240 volts AC, 3 wire; 120 volts AC 2 
receiving the AW certificate was also : 
ip 172 per cent over the 1953 figure 
|. 
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n Hall was trom 


exhibit hi 10del of the nuclear 


KEES /; hb power he Nautilus, the 
se adjusta e world’s first ship to operate under 


nuclear 


vat ha n hoped for. Expenses 

No. 9139 
were more, and the association reports 


it had fewer exhibitors than in the last 


show 


LOS ANGELES — Lawrence G 

Maechtlen, Square D Co., is the new 
the Electric Club of Los 

Ange He succet 1s R Johns n, 

A Universal General Electric ( 

Box Hanger 


Other new officers are: George 


Yes, Kees adjustable outlet box hangers are More easily installed than a bar hanger Larsen, Larsen-Hogue I lectric Cx nrst 

asier, ond quicker tos There's no need to Fastens to joist with 3 nails. Brocket is heavy | Vice president Richard | Engle, Allis- 
notch the joist, for ‘‘offset’’ Kees hangers moy pressed steel ten inches long. Three inches wide 
be fastened to higher or lower side of joist at noiling end. Rigid and amply strong. Lower 
Box may be adjusted to any position from close edge is formed into tube on which the fixture dent; William B. Meek, Westinghouse 


Chalmers Mfg. Co., second vice presi- 


to te h t fro 1 } 
stud slides. Stud con be positioned exactly Electric Co uird vice president; E 


Comes complete with fixture-stud and - | | 

Can be used for mount- over-size wok Angel 

Since 1874 jag of bon aad notched locknut Outlet bex net furnished.) Ww Re CKWCil Angeles Metropol 
fixture from any type ceil- Write for complete information tan Water District, secretary-treasurer 


mg using any wiring 
and Richard Gates, Rome Cable Cx rp., 


serpeant-at-arms 


NEW ORLEANS The Electrical 
7 ASSOCIATIO OTF iN¢ Yrlea 
F. D. KEES MEG. co. BeATRCE 4 n of New Orleans, Inc., re 


ports that the Annual New Orleans 


Home Show was a great success. The 


Write P. O. Box 569 for Free Catalog 


show was sponsored by the Home 
Builders Assn. of Greater New Orleans 
Sale a Salesman! The Electrical Association jointly 

sponsored an adequate wiring exhibit 
along with the South Louisiana Chap- 


VAP-OIL-TITE ter, NECA, the Louisiana Power & 


Light Co., and the New Orleans Public 

CONNECTORS Service, In« 

One side of the exhibit was a mock- 
of 1930, with the 


which 


} “Come-Back” Sales 


PHILADELPHIA 


Once a contractor, maintenance electrician ofr trical Progress 
manufacturer uses Simplet vee Oil-Tite Connec- 
tors he continues to ask for Simplet. He comes 
back for more, year after year 
qu en Wil held September 
Simplet is the original and dependable spiit-ring i 
connector for liquid-tight flexible metallic con- d throug at Convention Hall 
duit. Gripping the conduit with tremendous pres 
sure, the split ring (1) provides a perfect seal under thn pon I ft manu 
rmanently safe against vapor, oil, water or dust 
he threaded grounding bushing (2) not only as- 
sures a perfect ground, but also provides a collar 
that makes the fitting easier to install, completely 
safe and makes deburring unnecessary 
Simplet Vap-Oil-Tites are available in all wanted 
* 90° and straight — all body sizes 
thru 2” 


rhe 


biennial exhibit of power and lig iting 


WRITE TODAY FOR FULL INFORMATION AND PRICES — ON THE a special dinner at which important 
LINE THAT WILL BRING YOU MORE BUSINESS EVERY YEAR. groups will be guests of the associa- 


SIMPLET ELECTRIC COMPANY con hese groups are: electrical 


Wholly Owned Subsidiory of IDEAL INDUSTRIES, Inc holesaler cutives and lesmen 


1047 Perk Avenve, Sycemere, 
yineers; and 


= 
4 WO 
— 
Q 
a 
= 
3 
Every 
= — could have been found in homes of 
\\ that period [he other side of the 
modern home with the many appli 
— \\ | ances which are found in 1955's homes 
\ | The 14th Elec- 
j 
7) 
AX 
AM} 
«f A 
vite | the electrical contractors. 
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SALES REPRESENTATIVES 


Pittsburgh Reflector Co., Pittsburgh, 
Pa., has appointed Charles R. Shay 


lighting representative for western 
Tennessee, eastern Arkansas and north 
ern Mississippi. He handles sales tor 


iquarters 


this territory from his headquarters at 
1927 Amboy St., Memphis, Tenn. Mr 
Shapard had previously been with the 


General Electric Supply C 

Pass & Seymour, Inc., Syracuse, N. Y 

has appointed David S. Quinlan and 
Ernest L. Lester as P&S representatives 
Mr. Quinlan is sales representative in 
the newly-created eastern Empire State 


He is located at 861 New 


territory is 
Scotland Ave., Albany 8, N. Y. Mr 
Lester is sales representative in the 
newly created Indiana and central Il 


linois territory. His headquarters 1s 
Box 46, R.R. 3, Greenwood, Ind 


Buchanan Electrical Products Corp., 
Hillside, N. Y., has announced the aj 
pointment as sales representative of 
lack D. Clark, 2850 Bibb St., Shreve 
port, La. Mr. Clark is associated with 
the Walter L. Clinton sales organiza 
tion of Houston, Tex., and will repre- 


line of specialized 


sent the Buchanan 


} 


electrical fittings throughout Arkansas 


Louisiana, Mississippi, and the western 


counties of Tennessee 


Outdoor Lighting — A two-color 1 


lustrated booklet describes outd 


lighting for family living. The 28-pag« 


ilk 


publication describes various principles 
ideas, techniques ind equipments avail 
liohe 
able for residential out-of-doors lig! 

ing. It may be obtained from the 
General Electric Lamp Division, Cleve 


land, Ohio 


Residential Fixtures — Thirty-fou 
page residential lighting fixture Cat 

log gives color illustrations and specifi 
cations on the manufacturer s complete 


line. Fixtures include those for all 


parts of the house. Copies of the catalog 


may be obtained from the Imperial 
Lighting Products Co., Loyalhanna 


Park, Latrobe, Pa 


conduit production an heipful 
trical building code data feature nev 
] 1] r 
20-page catalog. Illustrate Vv 


esses used in the manutacturing 


Also 


NEW LITERATURE 


MODEL 1986 


THIS GREAT 
= PORCELAIN PRODUCTS’ 
WIREHOLDER 


AND 
THESE SECONDARY SERVICE 
MATERIALS 


You'll like Porcelain Products’ metal rein- 
forced No. 1986 wireholder. They're built to 
standards of ruggedness and reliability that 
assure top performance for generations. Metal 
in tension, porcelain in compression—hot dip 
galvanized steel parts—extra sharp, lubricated 
threads—large pulley-action wire hole makes 


this the finest wireholder on the market 


A complete line of secondary service ma- 
terials built to the same high standards of 
quality and dependability are also available for 


every service installation 


You can depend on the name Porcelain 
Products—the byword for “Quality” for more 


than 60 years. 


ELECTRI¢ 


ing 


PORCELAIN SINCE 3 


carton 


Now packaged in « handy carry- 
with 


5, 
\ 
= 
OX 
/ 
4 
4 
‘4 
1 
ri pr I | roc- 
Knurling process that ts said to give y 
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WADSWO RTH 


NEW INDUSTRIAL TYPE SWITCH 
30 to 600 AMP. 


COVER CONTROL 

ARC SNUFFERS 

KNIFE BLADES 

CAST HANDLES 
INCREASED HORSE POWER 


SEE YOUR ELECTRICAL WHOLESALER FOR: 
WADSWORTH’S NEW ACC LINE, CATALOG No. 0275 


SERVICE EQUIPMENT, SAFETY SWITCHES, PANEL BOARDS, | NO HUB OR 
“E-Z RED" CIRCUIT BREAKERS, AND TROUGHS %” HUB 


\ 


Here's a quality line with real profit possibilities. To get the 
most out of it carry the complete Champion DeArment Chan- 
nellock line. Millions of national magazine subscribers will read 
about the Channellock line every month they are being told 
and sold. Use display boards, stock the full line for real profit 
possibilities You can sel! more pliers than ever before when you 
feature the complete Champion DeArment-Channellock line 


THE PLIER® DESIGN THAT OBSOLETES ALL OTHERS 


CHAMPION DeARMENT TOOL CO. 


MEADVILLE, PENNSYLVANIA 


in pulling wires through and around 
bends. The booklet may be had by 
writing The Sreelduct Co. Youngs 


town, Ohio 


Heating Controls—An _ illustrated 
buyers guide, showing models, appli- 
cations and typical installations of G.E 
domestic heating controls is designated 
GEC-1030. The 16-page, two-color 
publication contains photos, prices, 
ratings, dimensions, and ordering in- 
formation on all standard heating con- 
trol units. Copies may be had by writ- 
ing to General Electric Co., Schenec- 


tady 5, N. Y 


Motor—Vertical tri-clad motor is de- 
scribed in a multi-color, 12-page bulle- 
tin, GEA-6280. The bulletin empha- 
sizes reduced maintenance costs and 
simplified lubrication of the new motor 
which is of the shielded (drip-proof ), 
hollow-shaft, high-thrust type, ranging 
2 to 500 hp. The bulletin may 
be obtained from General Electric Co., 
Schenectady 5, N. Y 


from 


Industrial Heating—A handbook de- 
signed to provide plant management 
and engineers with basic concepts of 
industrial heat processing and heat con- 
trol is now being distributed. Major 
consideration is given to modern oven 
construction, oven heat control, design 
objectives. The common formulas used 
in calculating heat and oven require- 
ments are also included. For a copy of 
the “Fact Book” write to the Michigan 
Oven Co., 415 Brainard, Detroit 1, 
Mich 


Fuses—Current-limiting fuses, rated 
250 and 600 volts, in sizes from 6 to 
200 amperes, are described in bulletin 
GEA-6319. Fuses are designed for low- 
voltage circuit applications such as 
fused safety switches, fused combina- 
tion starters and small motor circuits, 


MANUFACTURERS 
REPRESENTATIVES 


Territories available throughout coun- 
try. Outstanding line of low cost slid- 
ing door medicine cabinets, with and 
w/o lights. Superior roller mechanism 


for mirrors. Unusually beautiful. 


BUILDCRAFT PRODUCTS 
238 E. 36 St., New York 17 
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where conventional fuses do not have 


adequate interrupting capacity. The 


eight-page bulletin includes specifica- ~ / F 
tions, curves of current-limiting char- EXTRA extbhte 


acteristics, tables of maximum rating 


for conductors, melting times and min 


imum back-up as well as a table of UNIVERSAL U-20SCB 


dimensions. Requests should be ad 


Electric Co Black Synthetic Cover” 
ochenectady i . . 
Liquid-tight Flexible Conduit 


Square locked construction, galva 


Electric Heating—A recently issued 
brochure describes and illustrates elec- 


trical circulating air heating systems for nized steel core, aluminum wire 
residential use. Price sheets are also in wound on sizes *s°, 2" and % 
full interlocked construction on 


cluded. The brochure is available from 
Electrend Products Corp., St. Joseph 
Mich 


larger sizes, both with overall syn 


thetic cover te protect against 


liquid and morsture vapor conditions 


Home Wiring—A new edition of the 
Home Wiring Handbook has been re- ® Also, available with Gray Synthetic Cover, Type U-20SCG. Shipped in 
vised to bring about an improv ed ap standard pockages 3%” through 2” conduit sizes WRITE for ELECTRI 
CAL DISTRIBUTOR Schedule U-20SC 


proach to determining electric circuit 


requirements and also to conform to 


the newly revised Residential Wiring 
Handbook of the Industry Committee 


on Interior Wiring Design, as well as 
the 1953 National Electrical Code. The 
basic improvement over previous edi 


tions is the concept of three degrees of 


electrical living and the quick estab 


lishment of electrical load in kilowatts 


for each degree. The three degrees are 


IN-A-WALL CLOCK 
Modern... NEW 


are built to give 
extra long-life 
service 


| 
| 
| Con be built into wall with ease in 
kitchen, den, office, holl, of in ceiling The 
| clock comes in kit form which contains o 
| well known moke of self-starting electric 
clock movement, hour hond, minute hand 
| sweep second hond, complete instruction sheet 
| end diagram, and a template for plocing the 
| 
| 
| 
| 
| 
| 
| 


hour morkers on the wall 


Just whot the public hos been asking for 


Electricions ore installing them everywhere of 
Electrical Supply Houses are getting colls for 
them How Mony Calls Hove You Hod? 


Retail Price $17.95 (plus tax) 


Write for complete intormotion ond price 
structure 


WISCONSIN CLOCK CO. 


Home of the In-A-Wall Clocks 
1561 W. Windlake Ave. 
Milwaukee 15, Wisconsin 
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| 
| | 
| 
U- 
UNIVERSAL 
METAL HOSE CO. 
2107 South Kedzie Avenue, Chicago 23, Illinois 
| 
| 
{ 
| “i A special bronze alloy of the highest tivity and vgs 
| round Fittir Rugged bodie prov 
strength and additional stock for extra thread Thi 
= ‘ 
Gf23 for 2” conduit. Swivel conduit hut rdjust 
| able ny position. Capacitic me a 
Electrical Fittings for Wire and Cable 
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juiring 25 kilowatt ca- 


LIGHT AS YOU WANT IT ity; average degree requiring 35 

for Machine Tools, Assembly lowatt cap and the greater de- 

and Inspection Benches re t iiring 40 kilowatt capacity. 
Consumer Service lept 


FOSTORIA sumer Service 
ectric Appliance div., Mans- 


LITE 
Switches ur-page bulletin con- 


turer's new type “G" 


ndbook may be purchased from 
Westing- 


lescribes in detail 
o be found on all 
switches from 30 to 200 amps. Copies 
MODEL 2-MH-700 mew ty enm the 
Overell length 35” 04 0 may be obtained from the Murray 
Eoch PKG. of 8 Manufacturing Corp. 1250 Atlantic 
Less $8.80 eo Ave Brox klyr 16, N. Y 
long x wide x 3” deep. Rotates 
460°. Accommodates 100 wate A-21 or 60 wate Garden Lighting—Form No. 135-55 
A-19 lamp 
Arm Joints.New patented tension disc design 
Easy. smooth action with only one hand. Available 
with |. 2 or 3 arms 


FINEST OF ALL 
LOCAL LIGHTING 


lescribes a complete line 
Directs 
Light 
Exactly 
as Needed Bese—lUniversal for vertical or horizontal mount- 
ing. Also adaptable to outlet boxes. Collet revolves 
460 


ind play area light- 
This line includes 
fixtures equipped 
Wiring McGill industrial socket 4101-FL with 


Levolier switch. 8 fe. POT-32 18-2 heavily insulated 
oil resistant wiring with molded plug 


Finish Gray baked enamel. Reflector interior, high 
temperature White 


aluminum spikes and weather- 

sets for quick and easy in- 

A new bi oli r lighting shield 

is now available. This is a cast alu- 
minum unit with ground spike and 


Localite models for every indus S( ket It is a\ ulable with single 
trial use iVallé 


THE FOSTORIA PRESSED socket 
STEEL CORPORATION cord 


ord set with sockets spaced three feet 


yutdoor cord set or seven socket 


Fostoria, Ohio 

Localites available through 

u holesalers everywhere rhe 
ne 


irt. Copies may be had addressing 


Steber Manufacturing Co., Broad 


HOW RELIANCE PROTECTS 


e | 
your time switch profits: 


te LOW INITIAL COST 


The entire line of Reliance Time Switches 
is competitively priced, and produced by a 
pioneer in the industry 


AUTOMATIC EMERGENCY LIGHT 


j / 2 it's the most COMPLETELY DEPENDABLE emer- 

ty enc h it! i 
ites ; — provides hours of illumination. The battery 


is charged to capacity af all times by an en- 
closed trickle charger. Your customers deserve 


With every Reliance time switch installa- 


tion you can feel sure and secure that 


you will keep your profit. That's because 
Reliance products require a minimum of 
maintenance expense 


x BUILDS CUSTOMER GOOD WILL 


Reliance time switches help build prestige 
and extra sales for you, because they require 
so little service and provide so much in 
customer convenience 


Send for FREE catclog 


RELIANCE 
MODE 
$.P.S.T. 20 AMPS, 


1911 Meod Racine, Wis 


RELIANCE TIME SWITCHES 
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RELIANCE AUTOMATIC LIGHTING COMPANY 


Big Beam quality and dependability. 


mn ELECTRIC HAND LAMPS 


Model 166 


This sealed beam model isone | 

of many types of Big Beam 
portabie electric hand lamps 

used in thousands of plonts 

ond warehouses throughout the 
country. Leorn more cbout the 
complete Big Beam line 


@® Write for Literature Today 
U-C LITE MANUFACTURING CO. 


1026 West Hubbard St., Chicago 22, IIlinois 


In Canada: Bernard Marks G Co., Ltd 
459 Church Street. Toronto 5, Canada 
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have correct 3- 
connections wi 


NOPP 
INDICATOR 


the Sequence 60 —- 600 


for readings 


he Knopp Phase 


u ip of 


KNOPP 
Voltage Tester 


For easier 
faster testing use 
Knopp Voltage 
Gives 
voltage 
and 60¢ 


4283 Holden St. 


July, 


ase 
the 


Push the button and see 


No adjustments required 


Oakland 8, Calif. 
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NEW PRODUCTS YOU CAN USE 


Step Ladder 


Ballymore Co., Wayne, Pa. 


Blue Print Rack 


Momar Industries, Chicago, III 


v. 


props shores 
horses why foo! with these 


obsolete methods of handling 


reels? DO IT THE MODERN 
EFFICIENT WAY! Reel or 
unree!l wire, cable, rope with 


Simple, strong, eas 


ily handled stond 


for your reels to 


save time ond labor 


Adjustable slots for 


sizes 
2,000 Ibs. cap. 37.50 
4,000 Ibs. cop. 75.00 
f.o.b. Cincinnet 


Write for detoils of 
Sifion 


Style 
Style B 


jobbing propo- 
Generous discounts 


ROLL-A-REEL 


1168 SYCAMORE AT CENTRAL PARKWAY 


CINCINNATI 2, OHIO 


wide voriety of ree! 


the one complete line 


x 


QUIET SWITCHES 


M0! Bekelite - 
Only — Silwer Con 
Quiet Operotion 
Without Mercer 
Other Fluids 
Roted 
formance. | 
rating for A.¢ 


No 
AC 


Lifetime Per 


120 te 277V., A-C only 


Reor View 


340! (Show 
ing Bock Wir 
img ond Strip 
Goge) 


We. 3471 20 AmP 
SWITCH. identified by 
Red Moulded 
ed tor 


scent 


Cover. Ap 


contre! of 


Lemp: on 
A-C civewits of 277 Volts 
on ond fer me 


CIRCLE F MFG CO. 


TRENTON 4, NEW JERSEY 


PHI J F | * 
Folding step ladder is a standard 3-step | Delivers 
: fi alun num model equipped with re 
he. | tractable ball-bearing casters and 
weighs 18 pounds. To fold, the user 
pulls up on the handle and the ladder 
/ i closes to a 10-inch lepu p step 1s \s 
! 50 inches above the r. Caster re 
tract automatically when uset steps on 
— 
storage ft blue prints Each pl in 
Jime to Discard 
| | tive) ond Fluerescent 
e9 | | N Bock of tide wiring 
strip gege. Approved 4; 
te entre! of Fiveres 
volt cont Lomps on A-C cir rq 
cuits of 277 Velts ond 4 
| loods wp te 277 Volts 
4 et 80% of current rot 
Light veig Compact ma 10 | ng of the ewitch Te 
‘ 
N 42 J rent reting ef the % 
ae 
NOPP 
42 fe. 
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| holder clamp holds from one to 100 
prints, and the glider can hold from 


19 


NEW COUNTER : 12 to 18 sets. Prints are easily acces 


sible and can be glided into and out of 


the rack with little effort. The rack 
| ER is five feet high, four feet wide and 
: three feet deep, and can be taken apart 


TO BUILD SALES and reassembled easily 


Pre-Fab Building 
YOU The Wonder Building Corp. 
HAVE A USE FOR America, Chicago 2, Ill. 


Straight wall” pre-fabricated steel 
building features trussless construction 


Ir can be erected in a matter of hours 

o ens een Cee by as few as two workers using nut and | automatic doo 
ING bolt fasteners, according to the manu- | crols, inter-plant 

oF operatmg and ‘ 

te eiosreas acturer. The building requires no | eral purpose foot 


other than a concrete slab Available in almost 
| SWITCHMAT unit 
ure 1S designed tO mecct all berween sheets of wea 
sistant vinyl plastic 
building code requirements and will 
duce volume sales whenever 
displayed 


miles per hour Write 


withstand wind velocities up to 12 


for Catalog Sheet CS 
and Jobber D unt Schedul 


Support Stand 

The Rapids-Standard Co., Inc., 
Grand Rapids, Mich. 
\ new permanent-type support stand 
s designed for mounting gravity and 


power conveyors to the floor. ¢ alled 


scoping steel for adjust 
. 1O3RD STREET - CHICAGO 28, ILLINOIS 


crease your sales for the MULTI : 


SPARIites. “PULL-IN”’ 


OMPOUND 


The COUNTER MERCHANDISER is anothe: 
MULTI! cooperative effort. We know that it 
works and that it will produce for you. It is a 
bright orange-colored counter display which will ' 
only occupy a few square inches of space on LISTED 
your counter—it means impulse sales on ~ and 


The COUNTER MERCHANDISER is equipped : A APPROVED 
with a pocket arrangement which securely holds p oO WwW K AFT by 
and displays a MULTI SPARIite. This unit is 


an installed item and being on display creates STOCKS FOR IMMEDIATE : ] > ss UNDERWRITERS 
SHIPMENT LABORATORIES 
You Get the Counter Merchandiser FREE PRIMARY BUS SUPPORTS 


Eoch carton of 10 units contains the COUNTER @ Contractors, Industrials, and Utilities rely on 
MERCHANDISER It is so constructed as to be the accuracy of these Bus Supports to meet exact F S i P i 
le to set up for display on your counter. It's , ; i or Rubber, ynthetic, lastic 


ing service conditior Available for indoor and 


ideal attentio etter f ° tractor trode | r rvice— ro. n r i 


to NEMA standard POWERCRAFT invites your 
nquiries on any special Bus Support requirement Approved by Underwriters Laboratories 
Other POWERCRAFT Products Indoor and for lubricating wires and cables to facil 
Outdoor Disconnecting Switches, Bus Clamps, Power 
Connectors. Pipe Frame Fittings for 1%” |. P. S itate pulling them into conduits. Not in- 
SPARIite Pipe. and Clamp Insulator Supports. Send for new jurious to wire or wire covers. Free of 
made catates objectionable odors. White in color. Will 
not drip or run. Convenient pint, quart, 


“% gal., gal. and 5 gal. cans. Avail 
CORPORATION /MINERALLAC ELECTRIC COMPANY 


25 North Peoria Street, Chicago 7, lilinois 


2215 De Kolb St. Phone | 


plug-in type for 
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ment, and can be Obtained in a variety 


You Can Make A Bier 
Good Wiring Job 


UNIVERSAL 
PORCELAIN 
INSULATORS 


Motor Calculator 


Engineering Devices Co., Chica- 


go, IL. 
A single setting of a new time saving, 


irect reading motor caiculator re 


POWER 
PLANTS 


INDUSTRIES 
MUNICIPALITIES 
INSTITUTIONS 


Your wiring installations will be right 
from start to finish when you use 
UNIVERSAL porcelain insulators! They 
have uniform body density, high dielec- 
tric and physical strength, resistance to 
temperature extremes, moisture, fumes, 
smoke and most acids...your positive 
assurance of long, trouble-free service. 


JOBBERS 


~€LAY PRODUCTS CO. 


information 


1549 EAST FIRST ST. 
atolight CORPORATION 
SANDUSKY, OHIO. Bex 891-92 Menkete, Mina 
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in choice of height adyustments to 


( SPECIFY 


for SUPERIOR 
BOXES & COVERS... 


THIS NAME ) 


Manufacturers of a complete line 
of outlet boxes, covers and box 
supports. Designed by our engi- 
neers, on the job with installation 
crews, ARROW products answer 
every modern wiring demand 


more efficiently 


4° SQUARE BOXES 

1%)" DEEP. Wiring cop. 21.1 
cv. in. Any errangement of 
K.0.'s up te ¥,” 

2," DEEP. Wiring cap. 29.9 
cv. in. Any arrangement of 
up te 

CAT. NO. 4-5-5 * 45-71 


4-11/16" SQUARE BOXES 
DEEP. Wiring cop. 30.5 
cv. in. Any errangement of 
up te ¥,” 

24," DEEP. Wiring cop. 43 
cv. in. Any arrangement of 
up te 

CAT, WO. * 


4” OCTAGON BOXES 
1%," DEEP. Wiring cap. 14.5 
cu. in. Any arrangement of 
KO's up to ¥,” 

DEEP Wiring cap. 24.5 
cu. in, With side 1.0.5 in 
any orrangement up te 1” 
CAT. NO. 4-0-/, * 400-4 


CONCRETE RINGS 
1%," te 3” DEEP. Any or 
rengement of up te 1” 
(One row of 8 £.0.'s) 

te 6” DEEP. Any 
rangement of £.0.'s up te 1” 
(Two rows of 8 K.0.'S each) 
CAT. WO. 54521-91 


GANG BOXES 
1%," DEEP: Any arrangement 
of £.0.'s up to ¥,". Aveil 
able from 2 te 10 gong: 
Special depths ond on 
reques! 


CAT. WO. 682-10 


ALL ARROW PRODUCTS HAVE HOT- 
DIPPED GALVANIZED FINISH, MANY 
TIMES HEAVIER THAN ULL. & FEDERAL 


SPECIFICATIONS 


WRITE FOR OUR NEW CATALOG, TODAY! 


ARROW CONDUIT & FITTINGS CORP. 
129 30th STREET + 


“LOS ANGELES, CALIF 


ORLEANS, LA * WEW YORE WY. NEWTON CENTRE, 
MASS. * “PHILADELPHIA, PA ROCHESTER. 


Sales Representatives & *Worehouse Stocks 
BALTIMORE, MD. * CHARLOTTE, WC * *CHICAGO, 
ILL. * “CINCINNATI, OHIO * KANSAS CITY, MO. 


‘BROOKLYN 32, N.Y 


* "MIAMI, FLA * NEW 


| 
| 
| 
7 places Operations with a conventional! 
~ i ; slide rule. There is no chance for error J ae 
and It is UNNECCSSAry mem ize 
horsepower formulas or rules for de 
/ termining decimal places. The mod ‘ty 
7 covers a horse power range from 
UOU to Ip. Square Dase front Q 
~ f » permits easy handling and stand-uy 
4 
4 
GROWING DEMAND FOR STANDSY ae 
POWER PROTECTION OPENS LARGE, 
Cosh in on the big growing for Prey. 
to K.W.. D.C. Generators to 
10 K.W.. AC. ond D.C. Motors, 
of Portable Power Plants — 
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SALES AIDS 


JACKSON YARDLIGHTS 


PORCELAIN ENAMELCD 


ple te 
wall plates in 
© Jackson Yardlights are impervious to 
wind and weather and truly last a life- 
time. Made of one-piece heavy gauge steel 
finished in three coats of Vitreous Porcelain 
Enamel. Completely wired and assembled. Listed by U. L. 
Approved for R. E. A. installations. 
SOLD ONLY THRU WHOLESALERS 


No. 8972 
9974 — 8976 


SMALL ADJUSTABLE 
FLOODLIGHT 


mercial — Industrial aci late acn aul plate 
2 permanent 
Quality 
junce hane ba; nplete display mez 
. baked enamel finish— u 4 by 14 by 814 inches. Stand 
GET — Susiness with and dia 
PROFIT B® reflector — durable ard packing is t complete displays 
Universal Adjustment LOO 
of ‘ or attach di piates upping weight 1s 
0 35" or 4 
© Yardlights 7107-7410 Lightolier, Inc., New York, N. ¥ 
© Weaken vn A new concept in dropped ceilings for 
howrooms is described in a recently 


JACKSON ELECTRICAL COMPANY 


900-910 W. VAN BUREN STREET CHICAGO 7. ILLINOIS “cae , 
be moved about, bunched together or 


FOR 
MODERN 
QUALITY 
FITTINGS 

Specify 


lor printed cello 


In a shipping carton containing 


LO lbs 


ER EAS has all these features 


Creamy, non-corrosive 

Write ter bricont. Never greasy or 
descriptive messy 

book let Prevents sticking or set 1455 SPRING GARDEN AVE 


ting. Specially helpful on 
PITTSBURGH 12, PA. 


Does not run bock on 


Never hormful to honds 
or clothing 

Permanently non-hormful 
to cables or conduit 


‘MIDWEST 
COVERAGE 


Improved Y-ER EAS tested ond approved by the 
Undereriters Loborotories, inc 


AT ALL LEADING ELECTRICAL SUPPLY HOUSES 


J4145K W. 150th Cleveland 11, Ohie 


Bell Electric Co., Chicago, 
oe ¥ counter play holds a com 
sortrment of deluxe metal 
n cardboard, the die-cut 
} { 
| 
JACKSOn 
and folded display holds 50 wall plates 
each f switch plates and duplex 
= 

\ 
_ 
v or 
bed / NG PUL 

. 
as A : Wire Pulling Lubricant \ 4 tor 
Cot 
ie 
co 
} 

= (synthetic Covered For Manufacturers © wrod 
: 8000 Sq. Ft. Ground Floor Warehouse 
INC. 
W. 18TH STREET 
CHICAGO 8. ILL 
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Complete coverage from 
one SOUTCE 


No. 3651 RANGE AND POWER RE- 
CEPTACLE, FLUSH MOUNTING. Heavy 
Bakelite with Potented Swing-awey 
Terminals thot prevent dropping or 
lesing of ports. Allows easy one 
hond wiring. Polarized for Range 
ond Power Cords. Designed for 4” 
or 4 11/16" squore box. 50 Amps 
~ 250 Vv 


No. 3550 3-WIRE RANGE AND POWER 
CORDSET. All Rubber, 36” Long 
Blades are Welded to Wire. No solder 
is used. One piece molded rubber 
cop. includes cable clamp. 50 Amps 
~250 


No. 3601-5386 
STEEL RANGE 
RECEPTACLE 


No. 3650 RANGE AND POWER RE 
CEPTACLE, SURFACE MOUNTING 
Heovy Bakelite with Potented Swing 
ewey Terminols thet prevent drop 
ping or losing ports. Allows easy one 
hond wiring. Polarized for Ronge 
ond Power Cords. Heavy steel bock 
plote has knockouts for 4%", 1”, 
1% conduit. Hes built-in cable 
clamp for beck or bottom wiring 
Complete with mounting screws. 50 
Amps. 250 V 


CIRCLE F MFG CO. 


TRENTON 4, NEW JERSEY 
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BOOK REVIEWS 


Big League Salesmanship 


| Bert H. Schlain 


Prentice-Hall, Inc., 


| New York, N. Y. 


This book is intended as 
men actively engaged 
The material contains 
cs examples 
Saicsmcn 


ars in a 


Information Processing 
Equipment 

Edited by M. P. Doss 
Reinhold Publishing Corp 
New York, N. Y. 

All the equipment u 


tion, reproductiots 


ry useful 
WOrkK Var 
authorit 


fields « 


270 pages 


FLUX 


for 
SODERING 
BRAZING 
WELDING 


L. B. ALLEN CO., INC. 


6701 Bryn Mowr Ave 
Chicogo 31, U. A. 


SELLING OPPORTUNITIES WANTED 


Los Angeles experienced salesmen & officemen 


grow tor, 17 


Electrical Manufacturer's representative seeks 


M ‘ M 
\ 


MANUFACTURER’S 
REPRESENTATIVES 
WANTED 


We are seeking representation for a com 
plete line of competitively priced fluorescent 
and slimline lighting equipment for com 
mercial, industrial and institutional use 
Industrial units bear the RLM label 
Representatives must be familiar with the 
electrical wholesalers in their area and are 
calling on architects, engineers and con 
tractors for promotional work. Commission 
basis. Territories open are: Northern IIlinois 
including Metropolitan Chicago, Nebraska 
Kansas, Lowisiana, Texas, Florida, lowa and 
Tennessee 


For details, write to 
RW6975, Electrical Wholesaling 
330 W. 42 St. New York 36, N. Y 


WANTED 
MANUFACTURERS’ REPRESENTATIVE 


EXPERIENCED IN SELLING TO 
ELECTRICAL WHOLESALE DISTRIBUTORS 
TO SELL ELECTRICAL FITTINGS 
FOR LONG ESTABLISHED FIRM 
OPENING IN ALL TERRITORIES 
ON EASTERN SEABOARD EXCEPT NU 


MANY LEADS FURNISHED 
7% COMMISSION 
WRITE 


RW6972 ELECTRICAL WHOLESALING 
330 W. 42 St. New York 36, N. Y 


MANUFACTURERS REPRESENTATIVE | 


* Wants electrical lines for wes! 
© coast (Los Angeles area). 


* Have warehouse facilities 


RA 6928 
ELECTRICAL WHOLESALING 
1111 Wilshire Bivd 
Los Angeles 17, Calif 


ROBOT OPERATORS 
OPEN CLOSE -LOCK: DOORS, GATES 


spread Out as inventory changes, ac 

] cording to the manufacturer. The plan 

— i | ning guide, entitled “Berter Showrooms 

| ell Better Lighting als contains 
i| ap} ximate I ige be allocated 
ich tvpe for a typical showroom of Ele 
cacn type for a typical gee’ 
2.500 sq. ft Proportions remain ap 
i] room 4 M 
| 
| 
sner 
ta 
ae 
j f j | 
| | sales promotion and sales management 
iq 
| 
| | | 
| 
¥ 
{ | 4 
| | and utilization of — 
} | | written information 1s fully described | 4 
and illustrated in this book. How 

process this information or data of any 
sort from any source ) Te 

and how to store it, are expected t 
tor firms with n h paper 
is Chapters are written Dy ¥ 
Fi 
on the subject. Some of the Res. 
include electric and a 
tomatic type writers. stencil and hect 
‘ ‘ t chines; letterpress and offset printing gle 
SPRAYED lictating in rec ng 
ie punched card machines 
| 
| 4 yp L 
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on every VICTOR 
VENTILATOR ano FAN 


«+ helps you sell, 
protects your profits 


ad and 10” 
wall models 


White or 
Chrome Grilles 


pull chain operated 


8” and 10” 
combination 
wall and 
ceiling models 
White or 
Chrome Grilles 


8” and 10” 
automatic 
wall models 
White or 
Chrome Grilles 


(wall switch operated) 


@ New “snap-in” assembly of propeller 
and motor—fost and easy to 
install 


@ One-piece grille 
@ 5 Year Guarantee on all motors 


@ Smart Styling 


10”, 12” & 16” 
blade sizes, 
with or without 
automatic 
shutters 


Write for free new 


KE 
catalog and distributor 
price sheet. Address 


Dept. EW-7. Or, call your 
Victor representative today 


VICTOR VENTILATOR DIVISION 


The Philip Corey Compeny 


320 $. Wayne Ave. Lockland, Cincinnati 15, Ohio 


ADVERTISERS’ INDEX 


Abolite Lighting Div., Jones 

Metal Products Co. 
Accurate Mfg. Co. 
Aeme Electric Corp. 
Adam Electric Co., Frank 
Advance Transformer Co. 
All-Steel Equipment, Ine. 
Allen Co., Ine., L. B. 
American Electric Switch Div. 

of Clark Controller Co. 
American Steel & Wire Div. of 

. S. Steel Co. 76, 

Anaconda Wire & Cable Co. 72, 
Appleton Electric Co. Second Cove 
Arro Expansion Bolt Co. y 
Arrow Conduit & Fittings Corp. 1 
Arrow Fastener Co., Ine. I 
Arrow-Hart & Hegeman 

Electric Co. 
Atlantic Conduit Fittings Co. 
Atlas Electronic Products Co. 


Berns Mfg. Corp. 
Blackburn Corp., Jasper 
Blackhawk Industries 
Briegel Method Tool Co. 
Builderaft Products 
BullDog Electric Prod. Co. 


Burndy Engineering Co. 
Bussmann Mfg. Co. 


anning-Pekara, Ine. 

hampion DeArment Tool Co. 
hampion Lamp Works 

irele F Mfg. Co. 


onduit Nipple Mfg. Co., Div. 
of Pittsburgh Nipple Works, 
Ine. 

Conduit Pipe Products Co. 
ornish Wire Co., Ine. 

Crescent Ins. Wire & Cable Co. 

Crouse-Hinds Co. 

Cutler-Hammer Ine. 


Diamond Wire & Cable Co. 


Eagle Elec. Mfg. Co., Ine. 
Economy Fuse & Mfg. Co. 
Electric Tube Products 
Electrical Facilities Inc. 
Electrical Wholesaling 
Electro Compound Co. 

E«sex Wire Corp., Paranite 


Wire & Cable Div. 


Fostoria Pressed Steel Corp., 
The 

Fullman Mfg. Co. 

Furnas Electric Company 


Gedney Electric Co. 

General Electric Co. 
Apparatus Sales Div. 
Lamp Div. 

Guth Co., The Edwin F. 


Hazard Insulated Wire Works 
Heinemann Electric Co. 


Hubbell, Ine.. Harvey 


Ideal Industries, Ine. 

Ilseo Corp. 

1-T-E Cireuit Breaker Co. 
Small Air Cireuit Breaker 
Div. 


Jackson Electrical Co. 
Jenkins Bros. 
Jones Metal Products Co.. The 


Katolight Corp. 
Kees Mig. Co., F. D. 
Kennecott Copper 
Corporation 
Keystone Mig. Co. 


Fourth Cover 


Vim 


Lint Electric Sales, Ine. 


MeGill Mfg. Co., Ine. 
Midwest Electric Mfg. Co. 
Miller Co., The 

Minerallae Electric Co. 
Moe Light, Ine. 

Multi Electric Mfg.. Ine. 


National Electric Products 


Okonite Co., The 


Paine Co., The 

Paranite Wire & Cable Co. 
of Essex Wire Corp. 

Pass & Seymour, Ine. 

Peerless Electric Co., The 

Permacel Tape Corp. 

Phelps Dodge Copper 

Products Corp. 

Pierce Renewable Fuses, Ine. 120 
Plymouth Rubber Co., 

Ine. Third Cover 
Porcelain Products, Inc. 137 
Powercraft Corp. 

Pyle-National Co., The 
Pyramid Instrument Corp. 


Quadrangle Mfg. Co. 


Rawlplug Co., Inc., The 
Recora Co., The 
Reliance Automatic Lig. Co. 
Ridge Tool Co., The 
RLM Standards Institute Ine. 
Roebling Sons Corp., 

John A. 
Roll-A-Reel 
Rome Cable Corp. 
Royal Electric Co., Ine. 


Sangamo Electric Co. 

Sherman Mfg. Co., H. B. 

Simplet Electric Co. 

Slater Electric & Mfg. Co., Inc. 

Spang-Chalfant (Div. of the 
National Supply Co.) 

Sperti Faraday Ine. 

Square D Company 

Stonco Electric Products Co. 

Sylvania Electric Products Ine. 


Thomas & Betts Co., The 
Trade-Wind Motorfans, Ine. 
Trine Mfg. Corp. 


L-C Lite Mfg. Co. 
nion Insulating Co. 
nited States Rubber Co. 18, 


niversal Clay Prod. Co., The 
niversal Metal Hose Co. 


Van Cleef Bros., Ine. 
Victor Ventilating Co., The 


Wadsworth Electric Mfg. Co., 
Inc., The 

Weaver Co., J. A. 

Western Insulated Wire Co. 

Wiremold Co., The 

Wisconsin Clock Co. 


Youngstown Sheet & Tube Co., 
The 


SELLING OPPORTUNITY SECTION 


F. J. Eberle, Ass't Mgr 
EMPLOYMENT 
Selling Opportunities Offered 


Selling Opportunities Wanted 
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FIRST IN AMERICA BY PLYMOUTH 


=16 KING SIZE =8 REGULAR 

SLIPKNOT SLIPKNOT 

A WHOPPING A 60-FOOT 
120-FOOT ROLL!! ROLL 


©, 


The best buy in tapes! . . + KING SIZE costs much less per foot! 


Creater convenience! . KING SIZE Ja-t< longer on the job! 


Easier to handle! «ne KING SIZE cuts down shelf space, re duces 


inventory! 


More profitable! “eee 5 KING SIZE roll sales mean more than twice the 


profit of standard rolls! 


Top quality! ~eeeeee KING SIZE ix the sare superior tape which i 


largest seller the world over! 


SOLD EXCLUSIVELY THROUGH 
RECOGNIZED WHOLESALERS 


ANOTHER 
— 
wed?) 
\ 
> 
| \ FEET | 
120 
| =e 
ORDE! Zt A 
PLYMOUTH RUBBER COMPANY, INC., CANTON, MASS., U.S.A. 
ANY, INC., CANTON, MASS, U.S.A. 


On circuits of 125 volt or less 


BUSS FUSTATS 
Prevent Motor Burnouts 


since the invention of 
the electric motor 


Costly Repair Bills 


__ Home, Farm, Office, Factory— Appliances and Equipment _ 


Protection of Small Motors 


: \ New Friends 


New Profits | 


: SIMPLE, LOW COST WAYS TO APPLY FUSTAT PROTECTION 
7 Where motor is on separate circuit Turn an outlet or switch box into a ‘ 
fused with ordinary plug fuse MOTOR PROTECTIVE DEVICE with a 
FUSTAT MOUNTED ON A BOX COVER. 
= 5 Just replace fuse with a Fustat of proper size 
NG i in an adapter to hold it. There is nothing Three combinations to choose from 
, ‘ else to do to protect the motor as well as the 
\ 4 circuit wiring. 
Where motor is controlled by a switch Receptacle Switch 
fused with an ordinary plug fuse _witl 
Replace fuse with Fustat and adapter of ole 


proper size. Motor is now protected against 
burnout and in case of trouble in moror or ; : ; es 
device, this Fustat will open ahead of the cir- Four cover sizes to fit box you have 
cuit protection fuse so that lights or other 

| appliances on the circuit will not be disturbed 
by the motor shurdown. 

9 


Fustat Receptacles 


and smaller 


4 


f There are available Fustat receptacles Handy Switch Octagon Square 
| ce that may be mounted inside or outside box cover box cover box cover hox cover 
the abinet or frame of such devices as 
ps clothes dryers, coin operated devices 
fad juke boxes, control apparatus, machine Any one who can install a switch or receptacle can now 
= tools, electrical equipment of many give a motor safe dependable protection by installing a 
kinds Fustat mounted on a box cover 


For full information refer to BUSS Bulletin on 0-14 amp. Fustats 


BUSSMANN Mfg. Co., St. Louis 7, Mo., Div. McGraw Electric Co. 
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